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Mutt & Jeff, 
Wallace & 


Comic Strips: 
Blondie & Dagwood, 


Jones. 
* * * 


NADA reports progress being 
made toward revision of used truck 
price ceiling. 

+ 


* * 


Taxicabs in Akron are equipped 
ith a device that blows the cabs 
horn on a continuous blast the 
inute the cab exceeds 35 miles 
per hour. This not only notifies the 
driver that he is exceeding the 
egal speed limit—but also the 


police. 


* * # 


onverts to Oil! 

Ironical as it may seem to oil- 
burning householders in the East 
who shivered last winter, the Army 
has just developed an oil burner 
hat will convert coal-burning tent- 
heating stoves to oil. 


Reason: new oil burner gives off 
o smoke that tips off the enemy. 


Re-Toot-Ment? 


With shortage of manpower the 
ery of the hour in service shops, 
dealers might take a leaf from 
Bandleader Horace Heidt’s book of 
experience. 

Although Heidt has a band of 
Dnly 37 pieces, he has had to re- 
place 53 skilled men this year— 
nd he is moving from town to 
own continually. 


* * 


* * # 


Surprised? 


Columnist Raymond Clapper, one 
of the loudest criers against auto 
industry when war broke out, now 

ats his words thusly: 


“American production of war 
material ... is clearly a histori- 
cal achievement wunapproached 
in the last war, and probably 
far beyond anything Hitler ever 
calculated as possible. 


* + * 


Some Movie! 


In less than a year, more than 
,600,000 square miles of the earth’s 
surface have been photographed 
pr military purposes by the U. S. 
Army Air Forces. 


The surveyed surface equals the 
ombined areas of pre-war Bel- 
gium, Czechoslovakia, United King- 
om, France, Germany, Hungary, 
taly, Poland, Norway, Rumania, 
Spain, Sweden and Yugoslavia— 
irtually all of Europe. 


* * * 


bove 45 


More than a third of the total 
umber of persons employed in 
ay were 45 years of age or older, 
eports the War Manpower Com- 
ission. Of the total of 51.2 mil- 
lion persons employed in April this 
ear, about 37 percent, or 18.8 mil- 
ons, were of the older group. 


Older women, however, are not 
eing employed as rapidly as older 
en. Although the employment of 
older women has increased the fig- 

es still represent less than one- 
fifth of all older women in the 
ountry. 
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U.S. War Output 
Lags, But Auto 


Motor Industry Sets 
Record; Nelson Warns 
Nation of Letdown 


By Pete Wemhoff 
Managing Editor 


DETROIT.—Despite a size- 
able cutback in military vehi- 
cle production, the automo- 
tive industry’s war output 
continued to rise sharply in 
May and ran counter to the na- 
tional lag in production, as report- 
ed last week by WPB Chairman 
Donald Nelson. 


Nelson, who earlier in the week 
termed the lag “a very serious 
matter” but later declared it is 
definitely “not a discouraging sign” 
reported that the only gains in 
May production over April were 
recorded by aircraft (up 5 percent) 
and Army-Navy ships (up 2 per- 
cent), while losses were sustained 
as follows: 


Tanks, artillery, anti-tank wea- 
pons and other ground ordnance, 
down 8 percent; miscellaneous 
munitions, down 7 percent, and 
merchant-vessel construction, 
down 4 percent. 

The auto industry’s war output 
in May reached $685,000,000, a gain 
of $15,000,000 over April, despite 
price reductions and in spite of 
intentional cutbacks in vehicle and 
tank schedules and further conver- 
sions to aircraft and other items. 


Nelson reported that June out- 
put “appears to be a little better 
than it was in May,” and placed 
the blame for May’s lag on 
switches in the military program 
necessitated by battlefront ex- 
perience. Other factors, he said, 
were manpower shortages, the 
necessity for training new work- 
ers, and the May floods which 
caused many workers to leave 
jobs to fight rising waters. 

He said material shortages were 
not a factor in the May production, 
which should have shown a 2 per- 
cent rise over April. He declined 
to discuss a previous assertion by 
Undersecretary of War Patterson 
that overconfidence and compla- 
cency on the part of both manage- 


(See OUTPUT, Page 30, Col. 3) 


Auto War Plants 
Urged to Share 
Steel Allotments 


DETROIT.— War plants within 
the Detroit region of the War Pro- 
duction Board are being asked to 
review carefully their allotments 
of steel for the third and fourth 
quarters of this year. If these 
amounts can be reduced, the un- 
used portions can be transferred 
to other contracts now held up for 
lack of material. 


This effort is part of WPB’s 
nation-wide “Share-the-Steel” drive 
to provide steel for delayed war 
projects, and D. J. Hutchins, di- 
rector of Detroit’s WPB region, 
|issued an appeal on the steel sit- 
|'uation to the larger war plants 
|in this area. 
| The steel division of WPB in 
| Washington has assigned S. A. 
|Crabtree and J. F. Reid to work 
| with the Detroit regional staff and 
industry on this program. 
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Few Cars Being Sold RFC; 
Plants Show Gain) ()P4 Plans Reserve Pool 


Britain Looks to Postwar: 


Used Car Held Industry’s 
Greatest Problem 


Epitor’s Note: Because _ of 
a three-nation (Britain, Germany 
and U. 8.) approach to the used 
car problem, Automotive News 
herewith presents the first of 
seven articles dealing with the 
used car of the future, which 
recently appeared in the Motor 
Trader, leading British trade 
journal. This week’s article is 
titled, “The Industry’s Greatest 
Problem.” 


That the motor industry has 
many problems to face in the fu- 
ture is admitted by all who are 
giving the industry’s future close 
study, and, of the many, I would 
rank the “used vehicle” as one of 
the greatest, if not the greatest, 
of them all. 

It matters not whether, after 
the war, the demand for new ve- 
hicles vastly exceeds the supply, 
or whether, through various eco- 
nomic causes, the reverse is the 
case, the used vehicle will always 
be the industry’s greatest mer- 
chandising problem. It would be 
no exaggeration to say that it will 


Evidence Points 
To More Gas 


Restrictions Soon 


WASHINGTON.—While a _ spec- 
ial Senate committee was recom- 
mending centralized authority over 
all petroleum products and urged 
that the Midwest be put under the 
same restrictions now prevailing in 
the East, it was evident here last 
week that the day cannot be far 
away when the gasoline problem 
will force a realignment in the 
national setup. 


Best guess is that by Sept. 1 
at least, further restrictions— 
probably in the form of a ban 
on pleasure driving, or a de- 
valuation of A coupons—will be 
imposed on the Midwest states 
now served by pipelines. Before 
the end of 1943, it is also likely 
that similar restrictions will be 
clamped on the west coast, 
where demand is now said to 
exceed supply. 


| 


Meanwhile, WPB Chairman Don- | 


ald Nelson announced that an 
agreement on an overall program 
for handling petroleum supply and 
distribution problems has_ been 
reached by WPB, OPA, ODT and 
the Petroleum Administrator for 
War. 


Principal change set up by the 
agreement is the establishment of 
an advisory body, Petroleum Ra- 
tioning Policy committee, consist- 
ing of representatives of the four 
| agencies and the War Food Ad- 
| ministration. 


| The price administrator will be 


|chairman of the committee and_/| 


| will make all decisions after ob- 
| taining the advice of the commit- 
| tee. Dissents 


| (Continued on Page 10, Col. 4) 


| the following facts: 





from his decisions 


assume the proportions of an 
acute economic problem, the ex- 
tent of which is not realised by 
many. 


In making that statement I am 
influenced solely by considerations 
of the problem of the used vehicle 
handled in the ordinary way of 
trade, and I have left out of my 
calculations all those used Gov- 
ernment vehicles which will find 
their way on to the market in 
the immediate post-war years. 
These, in themselves, will provide 
a problem calling for the applica- 
tion of the industry’s best brains, 
and, doubtless, the manner in 
which it is handled will have an 
effect upon the future used ve- 
hicle trading policy. It is with the 
vision of the time when the in- 
dustry has gained some degree of 
normality that I would counsel all 
to give this problem _ serious 
thought. 


A Serious Handicap 


In any study of the used vehicle 
and its effect upon the whole mer- 
chandising policy, the British 
motor industry suffers under 4a 
serious handicap through lack ot 
statistics, a state of things which 
must be remedied after the war. 
Other volume producing countries, 
such as America and Germany, 
have Been aided in their approach 
to the problem by comprehensive 
and authentic information. 


America, before the war, in 
spite of a generally unhelpful 
legislature, made _ desperate 
efforts to solve the problem. 
Germany, where law and its 
application were, to say the 
least, claimed to have found 
the solution. We, in this coun- 
try, where the law was far 
more favourably disposed to 
trade regulation—we had the 
advantage of a legal price pro- 
tection machine—gave full rein 
to the traditional British hypo- | 
crisy by first of all denying | 


(Continued on Page 8, Col. 1) 


10,000 Low-Price 
Units Is Goal 


Stockpile to Be Held 
Until All of Dealer 
Stocks Are Exhausted 


By William Ullman 
Washington Correspondent 


WASHINGTON.—Although 
automobile dealers may now 
sell all or any part of 
their remaining new cars and 


commercial vehicles to RFC 
under the Murray-Patman Act, a 
spokesman for RFC last week in- 
dicated that there has not yet 
been a great rush by the dealers 
to get rid of such cars. 

It is, of course, a little early 
to get a representative cross- 
section of the cars that will be 
sold under the act, indications 
being that it will take several 
more weeks before RFC will be 
in a position to know definitely 
the trend in regard to cars 
offered. 

Meantime, OPA announced that 
RFC is cooperating with OPA in 
setting up a reserve of new cars 
from the automobiles purchased 
from dealers under the Murray- 

Patman Act. This reserve of per- 
haps 10,000 cars will be made up of 
1942 hard-top cars with a marau- 
facturer’s list price of less than 
$1,500. . 

The cars in the RFC reserve will 
be held pending release by OPA in 
Washington and will not be avail- 
able at present for resale by RFC 
to dealers or others. The reserve, 
in a sense, is an insurance policy 
to protect later new-car needs of 
the country’s most essential users, 
mainly federal, state and local gov- 
ernments. OPA does not plan to 
start releasing these cars until 
present dealer stocks are no longer 
available. 

Meantime, National Automobile 
Dealers Assn. has issued a booklet 
on the subject that will prove very 
helpful to dealers in making sales 
to that government agency. The 
booklet has been mailed to all auto- 
moible dealers in the United States. 

(Continued on Page 6, Col. 1) 


Md. Dealers | Urged to Halt 
Outflow of Used Cars 


BALTIMORE. — Warning that 
the practice will damage service | 
business and bring about a trans- | 
portation crisis here, the Mary- 
land Automobile Trade Assn. has 
advised its members to end the 
practice of wholesaling used cars | 
for resale in other areas. 

That the movement of used cars | 
from here to the West and South 
is rapidly cutting into the loca! 
stock is said to be indicated by 


The state Office of Price Ad- 
ministration reported that appli- 
cations for basic gasoline rations 


tions for certificates of war 
necessity. 

The state motor vehicle com- 
mission reported that automobile 
registrations were down 25,002 
from the number at the same 
period a year ago. 

Also interested in the situation 
is J. Allison Ballinger, state OPA 
new-car rationing officer, who 
pointed out that the wholesaling 
of used cars to other areas has 
the effect of increasing prices and 
| creating inequality of distribution 
of available transportation facili- 
ties. 

He indicated that the situation 


| 





are declining in number. 


The regional ODT cited in- 
creasing cancellations of applica- 


Automotive Service Section . . . Pages 26-30 


strengthened OPA’s desire to ra- 
| tion used cars and place them 
} under price ceilings. 
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Steel Production 
Gains in U. S. 
Cited by WPB 


WASHINGTON.—Success of the 
War Production Board drive for 
more steel this year would add 
even further to a remarkable rec- 
ord in increasing production of the 
vital metal, the board said last 
week. 


A chart released by the Steel 
division shows the extent to which 
current requirements for steel to 
beat the Axis overshadows the de- 
mands placed on the industry dur- 
ing the last war. United States 
production has risen 19,000,000 tons 
from 1940 to 1942, whereas produc- 
tion gained only 2,000,000 tons from 
1916 to 1918, it was said. 

“The demand for steel is huge, 
and our production is_ being 
stepped up to meet it,” Steel divi- 
sion Director H. G. Batcheller said. 
“We still do not have enough steel 
for all demands, and probably will 
not until we have licked the Axis 
with the planes, tanks, and guns 
made possible by the vast amount 
of steel] we will produce. 

“Right now, our steel making ca- 
pacity is approximately 91,000,000 
tons a year, and is increasing all 
the time. Worse news for the Axis 
is that this country will have the 
capacity to produce more than 
97,000,000 tons of steel next year.” 

Batcheller pointed out that the 
large increases in 1942 and 1943 
production as compared with 1940 
are traceable to operation of exist- 
ing facilities at capacity levels as 
well as to industry and government 
sponsored programs for the addi- 
tion of tremendous new steel-mak- 
ing facilities. The government’s 
expansion program will be virtu- 
ally completed by the end of this 
year. 


Ailment Puts Gen. Glancy 


On Inactive-Duty List 


DETROIT.—Brig. General Alfred 
R. Glancy, deputy chief of the 
Tank Automotive Center here, is 
to go on inactive-duty status this 
week to undergo an operation, it 
has been disclosed. 


Since it is expected that he will 
not be able to return to duty for 
several months, Gen. Glancy will 
be replaced by Brig. Gen. Walter 
B. Boatwright, now chief of the 
New York Ordnance district. 


SYNTHETIC RUBBER for tomorrow’s tires is made at this new 
Baytown, Tex., which opened June 


General Tire & Rubber Co. in 
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7497 Are Small Firms . 


GM’s Subcontractors 
Number 19,000 


DETROIT. — Subcontracting has 
played a major role in the “miracle 
of production” which has con- 
founded Axis prophets and upset 
Axis timetables, according to C. E. 
Wilson, president of General 
Motors. 

“It was in good part the appli- 
cation of industry’s time-tested 
technique of teamwork to the job 
of arming the nation that enabled 
us to change over from civilian 
manufacture and hit our full stride 
of war production in an unbeliev- 
ably short time,” Wilson said. 

Citing his own company as 
an example, Wilson disclosed 
that General Motors is the 
prime contractor in a network 
of more than 68,000 supply lines 
extending from GM manufac- 
turing divisions to the plants 
of other manufacturers in all 
parts of the country. 

Almost 19,000 different subcon- 
tractors and suppliers are working 
with General Motors on its war 
job, Wilson said. He added that 
these figures are based on an analy- 


sis of the corporation’s 1942 pur-, 


chasing records, which show that 
each of the 37 manufacturing di- 
visions and other operating units 
of General Motors had purchased 
from an average of 1,852 sources 
in that year. Total of these divis- 
ional contacts was 68,505. 

“The output of these ‘part- 
ners in production’ has enabled 
us to stretch our facilities and 
our technical experience just 
twice as far as would other- 
wise have been possible, the 
GM executive declared. 
of the production effort on the 
average that goes into the 
planes and tanks and guns that 
we furnish the armed forces is 
provided by these 18,785 firms 
—some of them large, many of 
them small. 

Wilson said that a special sur- 
vey of organizations furnishing 


Mack Producing 


Warplane Parts 


NEW YORK.—Mack Trucks, Inc. 
has been producing precision parts 
for the new Republic Thunderbolt 
(P-47) during the past year, ac- 
cording to an announcement made 
by company executives. This an- 
nouncement revealed publicly for 
the first time the sub-contract work 
being performed by Mack in addi- 
tion to its many prime contracts. 
Destined to be one of the world’s 
really great fighter planes, it is 
reported that the high-flying, far- 
ranging, heavily-armed Thunder- 
bolt can dive at speeds exceeding 
700 miles per hour, close to the 
speed of sound itself. The fabrica- 
tion of certain high-strain, high- 
precision parts was assigned to 
Mack by Republic Aviation Corp. 


But Output Goes On 


GALION, O.—Fire of undetermined 
origin destroyed a recently-completed 
addition to Perfection Steel Body Co. 
here, which assembles Army truck 
bodies. Loss is estimated at $100,000. 


lant of 
This 


icture, taken when the plant was nearing completion, shows the recovery 


wer for 


recapturing chemicals, which are store 


in the tanks in the lower 


left of the picture. This building plays a vital part in the process which 
converts butadiene and styrene into American-made rubber. 


General Motors with parts for war 
production disclosed that 74 per- 
cent are small firms employing 
fewer than 500 persons. Of these 
small firms 58 percent employ 
fewer than 100 persons. 

“Quite aside from its value 
to the war effort, General 
Motors has a vital interest in 
encouraging the widespread use 
of subcontracting—and for sev- 
eral reasons, 

“In the first place, subcontract- 
ing reduces to a minimum the ex- 
pansion of facilities beyond the 
point where they will be needed 
for postwar manufacturing. In the 
second place, it helps to ease man- 
power shortages. And, finally, it 
helps to insure the survival of 
those smaller companies which are 
the backbone of the American eco- 
nomic system,” Wilson said. 


FOB 
'Factory 


| By A. H. Allen 


DETROIT SOCIETY NOTE: Mr. 
and Mrs. Henry J. Kaiser and son 
Henry jr., boat builders and mag- 
nesium producers 
of west of here, 
paused in town 
recently long 
enough to be 
photographed in 
what was de- 
scribed as a 
“prototype” of a 
$400 automobile 
which the senior 
Kaiser says he 
will build after 
the war and sell 
through gasoline 
service stations. The “prototype,” 
from what could be seen of it, ap- 
peared to be a single-seat run- 
about which did not quite succeed 
in covering the knees of the two 
male Kaisers as they sat in it. The 
vehicle appeared to have a wind- 
shield and a steering wheel. 


In an interview with one of the 
local newspaper scribes, the West 
Coast contractor said he had lined 
up 52 subcontractors to produce 
parts for the car, which in its 
present form is being offered to 
the Ordnance department as a 
lightweight reconnaissance unit in 
the 1,300-pound class. As remodeled 
for passenger use after the war, 
most of the iron and steel in the 
vehicle will be replaced by alu- 
minum and magnesium, and Kaiser 
let drop the hint that his engineers 
somewhere are working on a “16- 
cylinder radial horizontal-opposed” 
type of engine. 


Turn the calendar now to 1946 
at a service station of the Olea- 
ginous Oil Co. in Oleander, Okla. 
A tourist drives up in a dilapi- 
dated prewar Buick, its crank- 
case dripping and radiator snort- 
ing from many thousands of 
miles of weary travel. The tourist 
says to the station attendant: 
“Just give me four gallons to get 
to the next tourist camp, and 
throw a couple of those Kaiser 
Kars in the back seat, ’'m junk- 
ing this wreck.” 


The station attendant wraps up 
a couple of the 1,300-pound midgets 
in some pliofilm left over from 
shipping Pratt & Whitney engines 
to Africa, measures out the gaso- 
line and says: “Thank you, that 
will be eight hundred dollars and 
80 cents, including tax; shall we 
flex the cars a little to fit your 
family?” 


H. Allen 


A. 


* * * 


Gear Shaving 
For Aircraft? 


GEAR SHAVING has been a 


common method for finish machin- 
ing gears in the automotive indus- 
try where large quantities nor- 
mally must be handled in the most 
expeditious manner. Now that the 
motor companies have moved into 
aircraft engine manufacturing, the 
suggestion has been made that 
gear shaving methods be applied 
to the finishing of aircraft engine 
(Continued on Page 31, Col. 1) 


IF THE BRITISH INFANTRY finds water and mud holes like this on 


at the Ford Highland Park tank testin 
‘ord-built T-16 Universa 
manufactured for them under lend-lease contract 


through it. A 
British and now bein 


ground, they’ll know how to 
carrier, originally designed by 


the 


takes to such travel “like a duck takes to water.” 


Ford Somerville Plant 
On Armored Car Output 


DEARBORN. — When “Tommy 
Atkins” moves into one of the big 
theaters of war to do a clean-up 
job after bombers, tanks and long 
distance guns have opened the 
way, he travels partly in a Ca- 
nadian-built T-16 Universal Carrier 
—a tough little armored car which 
is reported to be faster than a 
tank, safer than a jeep or truck, 
and can plough through almost as 
well as an amphibian reconnais- 
sance car. 

These carriers are reported to 
have been used by the British on 
almost every battlefield—in Rus- 
sia, the Middle East and Africa, 
and are said to be part of the 
equipment of virtually every Brit- 
ish and Canadian training center. 

Recently the T-16 went into pro- 
duction at Ford Motor Co.’s Som- 
erville, Mass., plant, under lend- 
lease contract, with the stipulation 
that improvements suggested by 
American Army and Ford engi- 
neers be added. So far, the T-16 
has not been used by the U. S. 
Army, it is said. 

Ford started building these cars 
in the company’s Canadian plant, 
but because production there was 
not sufficient, part of the job has 
been taken over by the Somerville 
plant. Ford engineers have made 
experimental changes on the car- 
rier. 

One of thees carriers recently 
was brought to the Ford Highland 
Park plant, for a continuation of 
tests. Here engineers examine oil 


Light Metal Threat 


Leaves Fairless Cold 

CLEVELAND.—The threat to 
steel offered by light metals and 
plastics, which is said by many 
to be just over the postwar 
horizon, doesn’t worry Benjamin 
F. Fairless, president of United 
States Steel Corp. 

“Creating facilities doesn’t 
create a market,” Fairless said. 
“We've had aluminum a long 
time. Just because more alu- 
minum plants have been built 
doesn’t mean it will be a bigger 
competitor of steel—and we 
don’t think it will. Aluminum’s 
capacity still will be only 
around 300,000 tons, and we 
aren’t going to lose our hair 
over that.” 


pressure, brake retractions, and 
other mechanical features, as the 
crew of test drivers put the T-16 
through various tests. 
Possibilities of the carrier are 
many. It is designed to carry guns 
men and materials through ordi 
nary rifle fire, with comparative 
safety, since it is biult of armog 
plate, and, like the tank, to 
almost any kind of punishment. 


Fisher to Make 
Gun Mounts 


for U.S. Navy 


DETROIT. — Letters of inten 
covering contracts for materie 
and facilities with which to pro- 
duce 5-inch dual-purpose moun 
for the Navy have been received b 
Fisher Body division, it has been 
disclosed. 

The announcement was made by 
E. F. Fisher, general manager, who 
said that the work would be c 
tributed among four plants in the 
Michigan area. The contract rep 
resents the second largest awarde 
by the Navy in this district, it 
was said. 

Certain of the plants have been 
operating schools in order to have 
trained employes available. 

The assembly of the mount, 
which weighs 40,000 pounds cdm 
plete, and requires the large 
equipment yet installed by . this 
division of General Motors, 
be done entirely by Fisher. Sub 
contracts, totaling more than 48 
percent of the dollar volume hay 
been awarded to outside plants; 
and work already has begun on 
many of the parts, Fisher ste 

Delivery of the first mount is 
scheduled for sometime during th 
fall and it is expected maximum 
production will be reached shortl 
thereafter, it was said. 


U. S. Rubber Gets Fourth 
Army-Navy E Flag 

EAU CLAIRE, Wis.— Unite 
States Rubber Co. has. been 
awarded its fourth Army-Navy 
pennant at its ordnance plant he 
Howard O. Hutchens, factory 
manager, accepted the pennant. 


ROBERT S. PHAIR (left) and Edwin M. Callender, co-inventors of ajnew 


automatic voltage 


installation of their device in a resistance welding control panel. 


compensator for resistance welding control, 


inspect 
hair 


assistant chief electrical and welding engineer and Callender is electgonice 


research engineer, with the Edward G. Budd Mfg. Co. in Philadelphia. 


r 


new compensator is shown installed in the bottom of the cabinet. 
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Cancellations Rule Tightened.. . 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or uests 
addressed to John 0. Mann in care of Automotive | News, Devel 
and the writer's name will be kept In confidence if requested. 


ASTERN seaboard dealers 
should come in for special 
ttention because they have not 
mly suffered all of the vicissitudes 
common to the automobile dealer 
pn this wartime but many special 
Dnes besides. I am quoting a letter 
eceived from an _ outstanding 
paler in one of the smaller towns 
nm that area. It outlines a good 
philosophy in respect to the deal- 
s importance in the conduct of 
the war, and suggests a way in 
which gasoline can be distributed 
D make this effort even more 
potent. It gives a sort of preview 
what dealers may expect in the 
est of the United States when 
gasoline rationing bans are further 
xtended as predicted by Secretary 
arold L. Ickes. The letter follows: 
“Many automobile dealers do 
ot sell gasoline. But, many do. 
We are one that does (or used 
to). We believe there are many 
dealers like ourselves. They went 
into the automotive business with 
both feet. They are the largest 
utomobile dealer, the largest 
Parts dealer, the largest service 
tation operator, and the largest 
s station in their towns. Their 
fixed expense is more than over- 
rome by the fixed gross and, due 
to the great increase in repair 
business, their profit is as good 
s ever. However, the fixed gross 
is made up of many items and 
one of them is gasoline. 
+ * 


Differences 
re Cited 


“AS near as I can determine, 
gasoline distribution here in 
he East is handled something like 
this. The business of the various 
ompanies for a year or two years 
Ago is totaled and percentages are 
figured. Then, as gasoline does 
pme East these percentages are 
Applied to the available gasoline. 
hus, the various companies and 
stributors get their percentages. 
ow, off hand, that looks perfectly 
air but there actually are two 
damental things wrong with it. 
“The first angle. Many dealers 
ke ourselves have been concen- 
rating on _ essential business 
since gasoline trouble and the 
yar started. Over the years many 
of us have built up a well-estab- 
lished business. We have local 
foctors, police, railway express, 
farmers, truckers, etc. These 
people clung to us tighter than 
pver when war came for they 
wanted a reputable and well 
established place to see them 
hrough the difficulties which 
they knew were ahead. On the 
other hand the highway gas sta- 
tion catered mostly to transients 
and pleasure drivers. When the 
blanket cut came, we were badly 
hurt for our customers were cut 
very little. The highway stations, 
however, lost a big percentage of 
their customers at once and their 
percentage of gas became more 
they needed. (That is if 
Wwe were not forced to send our 
customers to them.) 
* * * 


Best Suffer, 
Pthers Gain 


¢ E second angle. Company A 
and Company B have dealers 
n any given area. In this area 
et us say Company A has the edge 
d has all the best accounts. 
hese dealers have remained in 
business while Company B has lost 
any of its dealers. Then Com- 
pany A has to split its available 
as several ways with all his deal- 
s while Company B splits his 
with only his few remaining deal- 
s. In some other area the exact 
Bpposite may be true. Thus, the 
result in any area is that the com- 
ny with the best dealers is hav- 
g the most difficulty, while the 
company which has lost dealers is 
ing excellent care of the re- 
maining ones. 
use of your long associa- 
on with this business, you know 
that no dealer ever made a net 
profit on customer labor sales 


alone. You know that it is the 
associated items that carry the 
shop over the top. The sale of 
parts, tires, batteries, accessories, 
gas, and oil, etc. are the balance 
of power. We happen to be the 
No. 1 dealer in our zone for 
percent of absorption; i.e. ratio 
of fixed expense to gross. 
Yet, we know it is due to push- 
ing all the departments for all 


we can get. 
* * * 


Mighty Essential 


Establishment 
“T AST fall and winter, when 
gasoline was available, we 
tried to keep our tanks full. Other 
dealers could have done the same 
but some of them, for reasons of 
their own, did not. However, late 
in the winter our county was 
struck with a very severe ice 
storm. Light, power and telephone 
lines were down all over. Big line 
trucks with their crews came in 
here from neighboring states and 
counties. They asked us to store, 
service, and gas 30 trucks. We said 
we had neither the facilities nor 
the manpower to do it. Then, they 
came back at us with a ‘must’ to 
relieve suffering and _ hardship. 
When they put it that way, we 
put it up to our men and they 
responded by working night and 
day for a month. Incidentally, 
they took over 3,000 gallons of our 
gas and we have never been able 
to get the tanks full since that 
time. You see the percentages do 
not take into consideration a crisis 
such as that. Not because we run 
it, but no matter who might hap- 
pen to be running it, a place such 
as this was a mighty essential 
thing at that time. 

“Having been here 17 years, 
we had quite a line up of cus- 
tomers when the war broke and 
then we rapidly got many more. 
Thinking people desired to tie 
themselves to reliable places for 
they saw dark days ahead. Many 
of these people have given us all 
their business. We have a very 
high percentage of _ essential 
users. It was our shop that at- 
tracted them. We let many of 
them know as tactfully as we 
could that mechanics’ wages eat 
up the labor sales and if that 
shop is to remain open we must 
have their tire, battery, gas, oil, 
lubrication, parts, and accessory 
business as well. Many of them 
did not have to be told; they 
realized it and in conversation 
would volunteer the information. 
Can you imagine their chagrin 
and ours, when they stop for 
gas now and we don’t have any? 
“Now, my thought is that the 

oil companies should be sold on 
the idea of getting the available 
gas to the right places. The gov- 
ernment should be left out of this 
for it has its hands in too much 
already. The war must be won, 
the home front must be kept alive, 
the transportation must continue, 
repair shops must be open, and 
they need all the profit they can 
get to stay open.” 
. = = 


Better Method 


For Rationing? 

UTOMOBILE dealers are al- 

ways resourceful, and many of 
them have given keen thought to 
the war problems, especially as 
they import in our field. I am 
quoting a letter in which my cor- 
respondent suggests what he feels 
is a more simple and more effec- 
tive method of rationing gasoline. 
I submit it not only to my readers 
for their reaction but with the 
hope that government officials, 
many of whom read AUTOMOTIVE 
News, will give it consideration. 
It follows: 

“In general, the simpler a ra- 
tioning program is, the better it 
is accepted by the public and 
the easier it is to administer. 
I am thoroughly convinced of 
the necessity of rationing gaso- 
line to conserve rubber. I feel 


(Continued on Page 31, Column 1) 


Small Business 
Is Urged to 


Organize Now 


PHILADELPHIA.—A clarion 
call tO small business men (to or- 
ganize aga.nst misuandling of gov- 
ernment functions vy “a multi- 
plicity of over-lapping bureaus, 
overmianned by peccty, pipsqueak, 
stupid, arrogant, muddiung, iminor 
executives” was issue€u iast week 
by Martin Bury, president of the 
rniladelphia Auviomobue ‘1rade 
Assn, in an address vefore tne 
weneral Motors Club . 

It is a mistake, ue declared, to 
feel that protesting against accivi- 
ties of these bureaus “may hinder 
the war effort.’ Moreover, sury 
said, such an organizacion, wnicn 
is estimated might numper oecweeu 
15,000,Uuu and 20,000,0ulU, wouid be 
a wholesome influence in uoiding 
the nation on a “miuddie-of-che- 
road” course, in keeping “America 
traditionally American. 

Labor unions, the farm bloc and 
government employes nave become 
powerful blocs because or tneir 
numbers, he asserted, adding that 
small business men— providing 
they organize—are nuilmerous 
enough to force carerul considera- 
tion of their suggestions tor sound 
government. 

Bury made it plain that he en- 
visaged an organization of local, 
state and national associations o1 
every group of any importance, 
and they, in turn, “must be banded 
together by a common set of ob- 
jectives and a fearless leader.” 

Calling attention to the awaken- 
ing of Congressmen to the issues, 
Bury emphasized that they cannot 
do it aone. “the responsibility 
seems to rest upon the shoulders 
of the middle-class people; those 
intrepid, rugged individualists who 
have had the courage to strike out 
on their own; small independent 
business men who previously have 
enjoyed some degree of success 
and the pleasant fruits of inde- 
pendence which until now have 
been their heritage. 

Those small. business men are 
the only group of sufficient number 
who have the courage to tackle 
this problem. But to do so they 
must be organized, he said. 


New Sales Down 


48% in Columbus 


COLUMBUS. — Registration of 
new passenger car titles in June 
is reported at 126 as compared 
with 124 in May, considerably under 
the 169 total for June, 1942. It is 
also reported that the total num- 
ber of titles for new cars filed 
during the first six months of this 
year was 567, compared with 1,082 
during the same period of last 
year. 


Fourteen new truck titles were 
filed during the month, an increase 
of six over the number filed in 
May, while 34 were filed in June, 
1942. Sales of new trucks during 
the first half of the year totaled 
57, compared with 265 during a 
like period in 1942. 

The report showed that 938 used 
car titles were registered here 
during June, with 1,375 resales and 
1,249 casuals hiking the total for 
the month to 2,502. In June of 
last year the figures were 1,020, 
1,382 and 992 for a total fo 3,394. 
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Dealer Protection Bill 
Passed by Ill. Solons 


CHICAGO.—By a vote of 90 to 0, 
the Illinois legislature in the clos- 
ing hours of its biennial session 
passed a “dealer protection” bill 
which needs only the signature of 
Gov. Dwight H. Green to make it 
law. 

The measure is an amendment to 
the present dealers’ identification 
and qualification section of the 
Illinois motor vehicle law. 

Stating that the purpose of the 
bill is to “help protect the con- 
tracts and investments of new 
motor vehicle dealers,” its spon- 
sors claim that this is brought 
about by making it impossible to 
cancel a dealer contract without 
a “just, reasonable or legal 
cause.” 

Under the provisions of the bill, 
the dealer has the right of a hear- 
ing before the secretary of state 
to detérmine whether the cancella- 
tion was justifiable. 

Where the hearing determines 
that a dealer was cancelled in 
violation of the law, the secre- 
tary of state may withhold the 
issuance of a license from a new 
dealer appointed by the factory 
in the same territory occupied by 
the cancelled dealer for a period 
of five months. 

The measure also provides that 
a dealer must have adequate serv- 


Low U. C. Stocks 
In St. Louis Ups 


New Car Demand 


ST. LOUIS.—The fast dwindling 
supply of used automobiles in this 
area has resulted in an increase 
in the applications for certificates 
to purchase new cars but the local 
automobile rationing board is turn- 
ing down unwarranted applications 
with regularity. 

Records show a total of 347 
refusals and 2,104 approvals since 
March 3, 1942, when the freeze 
order became effective. Not all ap- 
plicants granted certificates have 
used them, however; in 1942, ap- 
provals numbered 1,445 and sales 
of new cars only 1,049. The board 
asserts it has no information to 
explain this change of mind. 


The board exceeded its monthly 
quota only once, in April, when 156 
certificates were alloted to St. 
Louis and 157 were granted, where- 
upon the board applied for and 
received the extra certificates. 

Perry Noble, chairman of the St. 
Louis ration board said, “The car- 
buying public is reasonable and 
cooperative and after we  gct 
through explaining why we have 
to turn a man down he almost 
never goes away angry.” However 
the board has had also to contend 
with several headstrong individuals 
who do. 


Heath Expands 


CHARLOTTE, N. C.—Heath Motor 
Co., looking forward to postwar ac- 
tivities, has purchased the building it 


occupies here. Jack Heath is head of 
the company, which has occupied the 
building for two years. The purchase 
price was reported at $100,000. 


AT ANNUAL MEETING of the North Carolina Automobile Dealers Assn. 


Left to right (standing), John 


Wray, vice-president, and Penn Marshall, 


O. Gunn, secretary of the association; W. 


H 


treasurer. Front row (seated), 


Mrs. Bessie B. Phoenix, executive secretary, and C. L. Carrow, new president. 


ice facilities at his place of busi- 
ness in order to secure a license 
to do business. 

Bills opposed by legislative rep- 
resentatives of Chicago and Illinois 
dealers, and defeated, included 
those providing for the filing of 
conditional sales contracts at mort- 
gage filing fee rates, stopping at 
all unprotected railroad crossings, 
diverting of road funds to other 
uses, and compulsory liability in- 
surance on all motor vehicles. 


ATAM Program 
For Midsummer 


Conclave Set 


CHICAGO.—Between 25 and 30 
state and city dealer groups will 
be represented at the mid-summer 
meeting of the Automotive Trade 
Assn. Managers, to be held Mon- 
day, Tuesday and Wednesday of 
this week at the Edgewater Beach 
hotel. 

The sessions will begin with a 
gathering of the postwar planning 
committee, headed by Paul Graves 
of Detroit. This meeting will oc- 
cupy most of the afternoon on 
opening day and will be followed 
by a meeting of directors in the 
evening. 

With W. A. Williamson of San 
Antonio, president of ATAM, in 
the chair, the Tuesday morning 
pprogram will be highlighted by 
reports, including those of officers 
and committees, particularly the 
postwar planning and resolutions 
committees. The last named body 
is scheduled to report action on 
resolutions 1 to 7, submitted to 
the NADA on Jan. 19. 


Tuesday afternoon will be given 
over to discussions on results of 
state legislative activities, led by 
C. E. Anderson of Birmingham; 
national legislative activities, led 
by W. J. Mallon of Newark; fed- 
eral laws and regulations, led by 
C. W. Bishop of Washington; pre- 
war and wartime association activi- 
ties, led by Claude S. Klugh of 
Harrisburg and Edward L. Cleary 
of Chicago. 

Election of officers and directors 
for the coming fiscal year on 
Wednesday morning will be fol- 
lowed by discussions of United 
States and Canadian national 
dealer structures, with Howard B. 
Moore as_ spokesman for the 
Dominion, along with talks by Ray 
Chamberlain of NADA, M. B. Cole 
of Pittsburgh on service shop op- 
erations; Miss M. M. Baker of 
Buffalo on mechanics, and John O. 
Munn of AvtTomotiveE News on 
“Dealers Tell Me.” 


Used Car Sales 
Up in Detroit 


DETROIT.—A total of 602 new 
cars were sold during June in 
Wayne County (Detroit), resulting 
in an even 2,500 new car sales for 
the first hal fof 1943, according to 
the Detroit Auto Dealers Assn. 
June sales last year totaled 931, 
with 5,867 new cars sold in the 
corresponding period of 1942. May 
new car sales totaled 605 units. 


Used car and truck sales for 
June, 1943, were 5,232 and 115 units 
respectively, compared with 4,433 
and 107 respective units sold in 
May. 

New trucks sold during June 
totaled 36, bringing such sales for 
the six month period to 190. There 
were 47 units sold in June, 1942, 
with an aggregate of 515 sold dur- 
ing the corresponding period last 
year. New truck sales in May 
totaled 41 in number. 


Akron Car Sales Rise 
In Pre-Holiday Week 


AKRON.—New cars sales here in 
the sales week ended July 1 is 
reported at 35, compared with 26 
the previous week and 53 in the 
same week a year ago. 

Used car sales also jumped to 
a new high in several weeks. 
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AUTOMOTIVE 
A”) 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Websters New Inter- 
national Dictionary. 


Exhibit A 


HILE War Production Board Chairman Donald M. 

Nelson “viewed with alarm” the national lag in war 
production last week, it is interesting to note that the auto- 
motive industry can still “point with pride”—without quali- 
fication—to its job in turning out the material needed in 
the imminent assault on the Nazi bastion of Europe. 

We say “without qualification,” because fact upon fact 
bears this out. 

The auto industry’s May output represented a gain in 
dollar value of $15,000,000 over that for the preceding 
month. This, despite cutbacks ordered in vehicle and tank 
production plus other distractions. This, too, in comparison 
to drops in percentage-output of shipbuilding, miscellaneous 
munitions, ete. 

It is also interesting to note that in the division of war 
production showing the greatest increase—airplane produc- 
tion—the automotive industry not only is contributing 
greatly to the manufacture of plane parts but to the output 
of the warplane itself. This holds true of myriad other types 
of instruments necessary to the successful waging of this 
war—none of which are analogous to outomotive production. 

Indeed, the automobile industry is accustomed to doing 
a big job whenever called upon to do so. That it is con- 
tinuing to do a big job might well serve as Exhibit A when 
the case of America’s war production is haled before the 
bar of history. 


Scotching Another Boomer! 


il your memory is good, you will recall the hullabaloo set 
up in Congress a year or more ago when some “Sherlock 
Holmes” discovered that the bulk of the prize contracts 
were going to blue-chip corporations, apparently at the ex- 
pense of small business. 

Now comes General Motors in their 7th of a series of 
reports entitled “Good News From the Production Front,” 
which you will find on another page in this issue and in 
hundreds of other newspapers and magazines. 

In the current report, C. E. Wilson, president of General 
Motors, gives the actual figures on their sub-contracting 
which should make some mis-guided politicians dive for 
cover. 

For example, General Motors now has 18,735 sub-con- 
tractors and suppliers from whom it purchases parts, ma- 
terials, services and supplies. The total number of contracts 
between GM divisions, sub-contractors and their suppliers 
add up to the amazing total of 68,505! 

Just to make the picture more convincing, it is shown 
that 43 percent of these contracts go to firms employing 
less than 100 persons, 31 percent to those employing 100 to 
500 people and only 26 percent to concerns employing more 
than 500. 

The far-reaching effects of the contact, counsel and ex- 
perience of this association with GM and other large corpo- 
rations will be on so-called “small business” is bound to 
reflect itself advantageously on the future industrial life of 


America. 


The nigger in the woodpile is, at 
long last, beginning to show his 
tousled head. Rep. Albert J. Engel, 
reporting the results of a tour of 
47 leading war industries to the 

House, disclosed 

WHY NOT some amazing 
RENEGOTIATE facts ~ fig- 
TOO? ures. or ex- 

— , ample: “We 
find,” said Engel, “machine-gun 
assemblers being paid a wage rate 
in 1942 which ran as high as 
$8,741 a year. On the other hand, 
we attempt to freeze a half million 
coal miners at wage rates that 
give them annual earnings of from 
$1,200 to $1,700 a year! Machine- 
gun assemblers in the Colts Fire 
Arms plant earned up to $8,741 a 
year, which 1s $241 a year more 
than the base pay of Lieut. Gen. 
Brehon B. Somervell, who _ is 
charged with the _ responsibility 
for furnishing and supplying on 
every front what we are told will 
be an-army of 11 million men. 
Soldiers and sailors have to learn 
not only to take down and as- 
semble these same machine-guns 
blindfolded, but to fight with them, 
and some of them get as little as 
$50 a month.” 


* * 8 


Rep. Engel told of an 18-year-old 
girl, who had come from a 
Kresge’s dime store where she sold 
ribbons, who is now a_ welder 
making $65 a week ($3,380 a year), 
as compared with the base pay of 
an Army major, which is $3,000. 
At Fort Devens arsenal, Rep. Engel 
found, the government is paying 
girls $55.80 a week to learn to 
repair shoes while the soldiers who 
wore them were paid $50 a month. 
“I go through a Government 
arsenal,” he added, “the superin- 
tendent tells me he is being paid 
$6,500 a year after 38 years’ serv- 
ice. A defense plant offered his 
$4,000-a-year assistant foreman 
$6,500, plus a $5,000 bonus, or $11,500 
a year. The base pay of Gen. 
George C. Marshall, Gen. Douglas 
MacArthur and Gen. Dwight Eisen- 
hower, is only $10,200!” 

I have quoted here only a few 
of the highspots in Engel’s report 
to Congress. 

* * * 


In Detroit, as in other war-pro- 
duction centers, the wages paid 
store and office workers who are 
not directly engaged in war pro- 
duction, are frozen by the govern- 
ment. They are employed by the 
thousands of large and small busi- 
nesses, who are asked to maintain 
their solvency and thus pay ab- 
normal taxes, in the face of a freez- 
ing order which makes it impos- 
sible to compete for labor or pro- 
vide the normal promotions or 
bonuses as has been their practice 
over the years. On this one sub- 
ject at least, we know whereof we 
speak, because we operate a com- 
paratively small business in a city 
where every day’s newspapers 
carry page-after-page of “help 
wanted” advertisements. We see 
all around us, thousands of em- 
ployes in the white-collar class who 
are proving their loyalty to the 
concerns which have employed 
them, in the good years and bad, 
against every conceivable duress. 
We have wondered how long this 
subject was going to remain under 
cover, and we are proud that it 
was a Michigan representative 
with guts enough to go out on his 
own to ferret out the facts and 
give them the publicity they de- 
serve. 

* * # 


Now as a result of Rep. Engel’s 
disclosure, the Treasury depart- 
ment in its quest for new sources 
of taxation is, according to re- 
ports this week, considering an 
excess earnings tax on individuals 
comparable to that applied to 
corporations. It should be obvious 
to all that it is unfair to place 
the same burden of taxation on the 
man who is earning no more to- 
day than he did five years ago 
and whose salary is frozen, as 
against the war-plant employe who 
is earning three or four times as 
much as he ever did before in his 
life. 


* * *# 


Perhaps in this industry we are 
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YOUR NERVE, NOTHING 
CAN! 


© 


Poinier in Detroit Free Press 


The Ultimate in Battle Practice 


In This Corner 


‘Dealers Suffer ........ 


The views exp 


> 


in this column are those of our readers 


ressed a 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Parts Sales 


We find that automobile parts 
jobbers are selling to fleet owners 
parts as requested by them, in 
quantities desired, securing from 
them a signed statement of com- 
pliance to Limitation Order L. 158 
as pertains to inventory stock; just 
as they do in sales to a dealer. 
They further secure a signature 
to a junking certification in some 
cases, to support their sale or sales. 

This procedure is not in con- 
formity to the requirements of the 
WPB, and seriously reacts against 
a dealer who regulates the sale of 
new parts in conformity to the 
regulations established. 


This practice permits any fleet 
owner to stock parts for use in 
emergency, and permits him to 
build up a stock of parts. 


This practice further slows down 
the sale of parts of a dealer, and 
a continuance of this practice will 
ultimately throw considerable parts 
business to the jobber that right- 
fully belongs to the dealer. In some 
cases the dealer will be forced out 
of business. 


A dealer who is operating in 
strict conformity to the require- 
ments of these limitation orders of 
the WPB is therefore seriously 
handicapped. 

Another trick is for an owner; 
individual and fleet owner, to pur- 
chase parts from a dealer at a 
distant point because that dealer 
quite often is most willing to sell 
anything; whereas the home deal- 
er, knowing his customers and 
being aware of the fact that some 
owners wish to stock up on parts 
that are not actually needed, will 
not make such sales. 

An individual dealer, such as the 
writer, cannot appeal directly to 
the WPB, or at least should not 
make such appeals. Therefore, I 
am calling the matter to your at- 
tention with the though in mind 
that your department can make 


further investigation and attempt 


more conscious of the inflation in 
wages which followed, apparently 
unchecked, the coercion of labor 
in taking unfair advantage of war 
demands for all-out production. In 
our humble opinion, it is high 
time for a “renegotiation” of 
wages, too, in war industries, al- 
though, in this instance, the gov- 
ernment need not look for any 
rebates!—G.M.S. 


to secure the proper protection fo 
the automobile and truck dealers 
of the country against such unf. 
competition—F. R. Noonan, man 
ager, Noonan Motor Co. Sioux 
City, Ia. 


Used Cars 


With reference to used truc 
price ceiling Cortland County auto 
dealers: 

(1) Recommend, that as charac- 
teristics of merchandising useq 
trucks is analagous to used cars, 
present truck ceiling regulations 
be annulled until the carefully 
thought about used car ceilings if 
any be adopted. (2) Recommend 
as there are precious few used 
trucks in dealers hands, that deal- 
er be given unrestricted price pro 
tection on used trucks on hand up 
to time of adoption of an equitab 
and fair ceiling set-up. (3) Recom- 
mend, in event a fair ceiling play 
can be devised, that current r 
tail new truck delivered prices. be 
the base price to ascertain corre 
present used truck values. (4) Rec- 
ommend dealers be permitted 
margin of 334% percent markup oO 
present maximum ceiling prices as 
gross profit. 

(5) Realizing that a body ¢co- 
Operates in the upholding of a la 
or order in proportion to the degre 
of fairness and consideration ex- 
tended that body, we recommeng 
that careful attention be given th® 
used truck dealer’s interests. (6) 
Recommend, believing presé 
stocks of used trucks nationally i 
dealers hands is insignificant,.in 
fact negligible as in New Yorl 
State, that there is absolutely no 
call or need for any considera 
necessitating a used price ceiling 
and present ceiling should be res- 
cinded and discontinued perma 
nently.— Chas. Neubig, president 
Cortland County Auto Dealers 
Assn., Cortland, N. Y. 


Coming Event: 


JULY 
20-21—Utica, N. Y. (Hotel Utica® 
Empire State Automobile Mer- 
chants Assn. annual conventiom 
SEPTEMBER 


23-24—Milwaukee (Schroeder Hotel). 
SAE National Tractor meeting. 
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The 
World- 
Famous 


FIRESTONE 
DeLuxe 
Champion 
TIRES 


are now 
being 
built 
with 


AMERICAN-MADE SYN 


UST as you’d expect, Firestone is FIRST to build the tire of 

tomorrow for the car owners of America. It is only natural 
that Firestone should be the leader in working out new 
processes, in creating new compounds and in building better 
tires from American-made rubber, for Firestone has always 
been the pioneer in developing new materials, new methods 
and new machines that have resulted in tremendous advance- 
ments in tire design, construction and performance. 


From Firestone have come such revolutionary improvements 
as the FIRST straight side tire, the FIRST rubber non-skid 
tread, the FIRST commercial demountable rim, the FIRST 
patented Gum-Dipping Process, the FIRST balloon tire, the 
FIRST Safti-Lock Cord Body, the FIRST Super-Speed 


Construction and the FIRST practical pneumatic tractor tire. 


In 1933, Firestone built the FIRST synthetic rubber airplane 
tires for our armed forces. In 1940, Firestone built the FIRST 
synthetic rubber passenger car tires at the New York World’s 
Fair and began the manufacture of its own synthetic rubber, 
called Butaprene, the same type that was later adopted by the 


Ne 
BEST 


Mon RUBBER 


Government. In 1942, Firestone became the FIRST company 
to produce synthetic rubber in a Government-owned plant 
and later became the FIRST to make synthetic rubber using 
butadiene made from grain alcohol. And today Firestone is 
making synthetic rubber tires for passenger cars, trucks, buses, 


airplanes, tractors, farm implements and all types of war 
vehicles. 


All of these years of experience, all of the knowledge that 
made these FIRSTS possible have been called upon in 
producing the new Firestone DeLuxe Champion Tire built 
with American-made synthetic rubber. It is now ready for the 
car owners of America as released by the Government. But 
do not think that the crisis is past. America’s greatest rubber 
supply is still on the wheels of its 27,000,000 cars. So you must 
continue all of the rubber conservation measures that have 
been so effective. However, if you are eligible and require new 
tires, remember this—in mileage, in strength and in safety 
the new Firestone DeLuxe Champion Tire upholds the 
Firestone tradition of ‘‘Best in Rubber—Synthetic or Natural.’’ 


Firestone 
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OPA Plans Reserve Pool... 
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RFC Is Being Offered 
Few New Cars 


(Continued from Page 1) 


In addition to containing com- 
plete details for putting through 
the sale of new vehicles, including 
full instructions for preparing an 
application, how, where, and when 
to apply and what kind of a de- 
scription to give of each car or 
truck offered for sale, the booklet 
gives the following information 
concerning the final disposition of 
the cars after being bought by 
the RFC: 


“In order to provide an emerg- 
ency pool of new passenger cars, 
RFC has agreed with OPA to hold 
all of the hard-topped cars that 
have a list price (as contained in 
price schedule 85) up to $1,500 that 
they buy up to 10,000. These cars 
will be released later as OPA may 
direct. It is their present plan to 
hold them for federal, state and 
local governments. Cars with list 
prices over $1,500 and commercial 
vehicles probably will be offered 
for sale to dealers.” 

It also is pointed out that 
“dealers who wish to buy hard- 
topped cars with a list price 
under $1,500 will have to buy 


Phila. Dealers Get 
OK on Blanket 


Replacement Plan 


PHILADELPHIA. — Philadelphia 
Automobile Trade Assn.’s Replace- 
ment Schedule, filed for its mem- 
bers last month, has been formally 
approved by Pennsylvania state 
headquarters of the Selective Serv- 
ice System. 

So far as is known here, this 
marks the first time that a blanket 
replacement schedule has been ap- 
prover for an industry. Heretofore, 
PATA officials point out, such ap- 
provals have been limited to in- 
dividual companies. 


The acceptance number to be 
used by all dealers participating in 
this applieation is 939. Automobile 
dealers were advised to file with 
Selective Service Form 42 A in 
duplicate immediately and type on 
the back of the form in red ink 
the following: 

“This affidavit for occupational 
classification is filed in strict ac- 
cordance with an accepted replace- 
ment schedule. This statement is 
made a part of this affadavit. The 
registrant will be replaced on 
(dealer fills in date). Acceptance 
No. 939 was granted to the Phila- 
delphia Automobile Trade Assn. on 
a blanket for its participating 
members.” 


Want to buy or sell new or used 
cars? Dealer Want Ads (see inside 
back cover) will solve your problem. 


Truck Length Limit 


Inereased in Illinois 

SPRINGFIELD, I0l.—Legisla- 
tion increasing from 40 to 48 
feet the overall truck length per- 
mitted in Mllinois, and remov- 
ing all clauses classifying trucks 
as to materials hauled, was 
passed by the state legislature 
just prior to its adjournment 
here. 
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REGIONAL MANAGERS and home office 
White’s wartime conference in Cleveland recently. 


Chicago region; J. J. McNally, New 


Patterson, Pacific Coast; 


Horace Mosteller, Dallas; 


them from the dealers who in- 
tend to offer them to RFC.” 


“In order that there may be uni- 
form treatment throughout the 
country,” states NADA, “all dealer 
offers to sell to RFC will be ex- 
amined and passed on by the RFC 
office in Washington. Dealers, how- 
ever, should make their offer to the 
nearest RFC loan agency. (A full 
list of these agencies is shown). 
Applications should not be sent to 
Washington. While this procedure 
may cause delay of a week or 10 
days, there is no hardship on the 
dealer as increment will continue 
to accrue while the application is 
pending.” 

The vehicle must be completely 
described by make, model, motor 
number, serial number and equip- 
ment, Any equipment that was on 


the vehicle when it was received| p 


from the factory and which has 
been removed must be mentioned, 
particularly batteries, it is pointed 
out. 

A rather complicated process is 
involved in arriving at the price 


both of passenger cars and trucks. , 


These are outlined in complete de- 
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PRODUCTION OF CANNON fer tanks at Oldsmobile’s plant in Lansing 
held interest for company zone managers from the Eastern region when they 


concluded their conference last week with D. E. Ralston, 
ager, and inspected gun and shell production lines. 
Oldsmobile is one of the largest producers of armament in the 


eneral sales man- 
earned that today 


They 
United States 


and that in addition to plants in Lansing, this GM division operates shell 


plants in Kansas City and Janesville, Wis. 


managers at the tank cannon “‘line.’’ 
DeBarry, 
Vv. A. Chalmers, 


burgh $ Cincinnati. 


tail in such manner that no mis-|* | 


understanding or mistake is likely 
to arise with respect to this phase 
of the transaction. 


It also is brought out that RFC 
is anxious to avoid moving ve- 
hicles from one place to another 
as much as possible. “Therefore,” 
says the booklet, “if the dealer is 
storing the cars in his own place, 
he should, if possible, agree to 
continue to store them for at 
least 90 days. RFC will, of course, 
pay for such storage, and in his 
application the dealer should in- 
dicate the rate he would be will- 
ing to accept. It would appear to 
be to the advantage of a dealer 
to keep these cars in his posses- 
sion. If he gets an opportunity to 
make a sale with an attractive 
trade-in, he could repurchase the 
car from RFC.” 

In this same connection, the 
booklet outlines a number of other 
helpful suggestions which are de- 
signed to enable the dealer to make 
the most advantageous possible 
sale. 

In order to determine whether 
the dealer is eligible to sell to RFC, 
that agency has given each of its 
loan agencies a list of seven points 
on which the dealer must supply 
complete information. 


Truck Releases 


2,406 in Week 


WASHINGTON.—A total of 2,- 
406 vehicles was released under 
the truck rationing program dur- 
ing the week ended July 3, WPB’s 
automotive division announced last 
week. Civilian users and holders of 
government exemption permits re- 
ceived 574 light, 1,516 medium, and 
157 heavy trucks, 146 trailers and 
13 attachment third axles. 

Since the rationing program be- 
came effective a total of 144,800 
vehicles of all types have been 
released. This total includes 34,028 
light, 80,412 medium, and 17,486 
heavy trucks, 11,411 trailers and 
1,463 attachment third axles. 


executives who took part in 

Left to right, L. B. Gilbert, 
York State-Pittsburgh region; W. D. 
E. F. Hobbins, Eastern; 


L. M. Hart, president of White Co., Ltd.; W. E. Burgess, Kansas City; Robert 


F. Biack 
P. E. Tobin, New York Cit 
Southern, and J. E. 


president of White; J. 


N. Bauman, sales vice-president of White; 
region; M. H. Anderson, Cleveland; C. B. Cowan, 
ett, New England. 
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Harbor. _The Lansing meetin 


are: 
Washington; R. 


Cleveland; D. A. McIntyre, Buffalo; H. 


Photo above shows the zone 
Left to right: James Berry, Detroit; 
A. Bobinson, Pitts- 
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OLDSMOBILE ZONE MANAGERS from the Atlantic and Eastern regions 
were in Lansing last week for a conference with D. E. Ralston, Oldsmobile’s 
general sales manager . It was the first meeting of the 
ae uarters since Oldsmobile went all out for war pro 

: Pear 
Oldsmobile’s varied cannon and shell plants as indicated above. 
from the Atlantic region, shown above in the 20 

L. L. Linehan, New York; J. M. Wilson, Atlanta; 

C. Gilmer, Beston, and 


Es at the factory 
uction shortly after 
was highlighted by a trip through 
Zone managers 


W. G. McC 


G. H. Smith,’ Philadelphia. 


Postwar Trade-In Plan Ups 
Dealers Used Car Buys 


NEW YORK.—An estimated in- 
crease of approximately 50 percent 
in sales of passenger cars by pri- 
vate owners to automobile dealers 
since the institution of Universal 
C.I.T. Credit Corp.’s postwar trade- 
in plan was announced here by 
Arthur O. Dietz, president of Com- 
mercial Investment Trust, of which 
Universal C.I.T. Credit is a sub- 
sidiary. 

Launched by C.I.T. to increase 
the flow of idle pprivate cars back 
into dealers’ hands so they could 
then be sold to war workers, the 
plan permits a car owner to sell 
his automobile to a dealer at a 
trade-in value agreed upon, or to 
accept a lower cash value. 

When the trade-in plan is ac- 
cepted, the dealer forwards his 
check to C.1.T. for the amount 
agreed upon. The money is then 
held in escrow for the person who 
sold the car to the dealer, and an 
escrow certificate is sent to the 
original owner. The car owner then 
receives a preferred position on 
the dealer’s list and when cars are 
again available in the postwar 
period he will be among the first to 
get a new car, with part of the 
purchase price already deposited 
to his account. 


The original owner of the car 
can at any time change his plans. 
turn his certificate into C.I.T. and 
obtain the cash value of his car, 
which is stated on the escrow cer- 
tificate along with the higher 
trade-in value. 


An indication of how the plan 
has served to increase the sales of 
privately owned cars to dealers 
was given in a letter to Dietz from 
Bishop, McCormick & Bishop, 
Brooklyn dealer. The company said 
that prior to announcement of the 
postwar trade plan, it had been | 
advertising extensively for used 
cars On a straight cash basis. Dur- 
ing the month of May the con-| 
cern was able to purchase for cash | 
only 52 cars. | 


Subsequently using postwar plan 
advertisements’ exclusively, the 
company was able from June 7 to 
June 21 to acquire 80 clean used 
cars, with virtually all of these 
transactions directly attributed to 
the postwar plan. A high percent- 
age of the 80 customers traded 
their cars in for a postwar de- 
livery, but even those who sold 
on a straight cash basis admitted 
they were attracted by the features 
of the postwar advertising, the 
company said. 

Dietz estimates that probably 70 
percent or more of passenger cars 
registered with rationing boards 
for gas ration coupon books are 
carrying A stickers on their wind- 
shieds. On the basis of this esti- 
mate, he expressed belief a large 
reservoir of good used cars could 
be tapped by automobile dealers 
for resale at today’s prices, because 
of the increasingly unsatisfied de- 
mand for transportation among 
farmers and war workers. 


Universal C.I.T. Credit is giving 
its dealers almost every facility to 
aid them in the job of “smoking 
out” cars which have been taken 
out of the nation’s supply of trans- 
portation by their owners. 


The value of advertising is 
pointed up by suggested local news- 
paper ads, a double mailing card— 
half of which carries the dealer's 
message and the other half for the 
interested car owner to return, a 
four foot window streamer in col- 
ors, a folder titled “Your Idle Car” 
to be handed out or used as a mail- 
ing enclosure, and a letter for the 
dealer’s own letterhead which tells 
a more complete story than does 
the double mailing card. 


Gas Coupons Stolen 


JANESVILLE, Wis.— More than 
621,552 ration coupons, good for the 
purchase of about 2.500.000 gallons of 
gasoline, or 37,500,000 miles of driving, 
were stolen from the office of the 


rationing board here. 


mm. aircraft cannon section, | 


U. C. Warranties 
Urged to Curb 


Private Sales 


CHIC AGO.—Stating that “the 
reconditioning and guaranteein 
of a used car is one way to assure 
your customers that it pays tq 
buy a used car from an establishe 
dealer rather than from ‘an in- 
dividual who cannot guarantee i 
mechanical condition,” the Chicagt 
Automobile Trade Assn. has 
launched a campaign among i 
members urging them to display 
warranty stickers on used cars. 

The warranties produced by t 
CATA for used cars are offered to 
members at the rate of $4.25 pe 
100, and at proportionately lowe 
prices for larger quantities rang- 
ing up to $18.50 for 1,000. 

Edward L. Cleary, general me 
ager of the association, said that 
the move is frankly aimed at curh 
ing the tendency of many used ca 
buyers to purchase from individu- 
als instead of dealers. The tre 
has created a considerable amoun 
of concern not only in Chicago 
buc nationally. 

Cleary proposed that the display- 
ing of used car warranties be sup 
plemented by statements in adve 
tising calling attention to the ad- 
vantages of buying cars whi 
have been reconditioned and ca 
guarantees. 


Controllers Name 


4, Packard’s Hoelzle 


NEW YORK. Eugene 
Hoelzle, controller of Packard 
Motor Car Co. has been named te 
the special committee on aud 
procedure appointed by the Con- 
trollers Institute of America 
the request of the War deps 
ment, it was announced. T. C. Mc- 
Cobb, president of the Institu 
and controller of Standard Oil CB 
(N. J.). Dundas Peacock, controller 
of Elliot Co., Jeannette, Pa., 
chairman of the special commit 

Alfred I. Hawkins, treasurer of 
Timken-Detroit Axle Co., has b 
elected vice-president of the Detro 


ormick, | Control of the Controllers Institute 


of America. F. A. Buchda, vic 
president of Eaton Manufacturing 
Co., was elected a director. O. 
Norris, asistant treasurer of Re 
Gear & Too] Co., Lafayette, Ind., 
and F. J. Schlatter, controller 9g 
Kingston Products Co., Kokom 
Ind., were chosen directors of the 
Indianapolis control. 

Arnold E. Woonton, secrets 
treasurer of New Process Gear 
Corp., has been reelected a dire 
of the Syracuse Control. W. LeRo} 
Jordan, divisional controller of 
Rochester Products division 
General Motors Corp., has been 
elected treasurer of the Rocheste 
Control. Herbert M. Ramel, d 
president of Ramsey Accessories 
Mfg. Corp., has been elected 
director of the St. Louis Con 

John W. Dixon, controller of 
Cleveland Graphite Bronze 
Cleveland, and Harold E. Sutclif 
treasurer of Graham-Paige Motors 
Corp. have been elected to membe 
ship in the Controllers Institute 6 
America. 


Batcheller, Davis Figure ) 


In WPB Changes ( 
WASHINGTON. — Appointmen 
of Hiland G. Batcheller as opera- 
tions vice-chairman of the W 
Production Board, and the shift of 
Donald D. Davis from this positigg 
to the vice-chairmanship former 
held by Ralph J. Cordiner, were 
announced last week by Execut 
Vice-Chairman Charles E. Wilsom 
Batcheller has been director of 
the steel division and will contiri 
to direct its worn. Reporting 
Davis in his new vice-chairman- 
ship will be the Facilities Bured 
the Office of Progress Reports and 
the Office of Special Projects, the 
Office of Production Research ga 
Development, the Statistics  divi- 
sion, the Procurement Policy 4 
sion, the Resources Protecti 
Board and the Planning committee. 


On Metal Degreasers 


A bulletin describing the uses of 
four available types of cyclodiene b 
hydro-carbon solvent degreasers amd 
cleaners for metals, will be mailed free 
to any inquirer by Colonial Alloys 
Philadelphia. 


he 


Want to buy or sell new or used 
cars? Dealer Want Ads (see ins‘ 
back cover) will solve your problem. 
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the Old Man gets a 
his second wind- 


Niews in the second year of global war . . . the great slow- 
moving colossus of Democracy gathers momentum, strikes on a score 
of battlefronts . . . With candid close-ups of current activities, 
The American Magazine presents another cross section of history . . . 
“The physical worth of the country we are fighting for is over 
12 trillion dollars” says Harold L. Ickes “plus the incalculable 
productivity of a free people.” . . . An eyewitness account of a daring 
surprise destroyer attack in the Pacific, by a former film star, now 
Lieut. Commander Robert Montgomery . . . The cruel war against 
the weather and the Japs in the Aleutians .. . Germany begins to 
break at home, reported by neutral observers . . . Inside our prison 
camps with the Afrika Corps... An American pilot escapes from 
Nazi internment. . . Gordon Gaskill recounts the life and reign 
of a Moroccan pasha... The amusing and amazing newest Quiz Kid 
prodigy .. . Counterpart of the current scene in custom-built fiction 


... All Americana up-to-date, informative, interesting, inspiring . . . 


"Tuts issue and every issue of The American Magazine 
is another effort “in the service of the nation” . . . in the 
successful accomplishment of an editorial program to keep 
intelligent Americans aware of the world and their stake in it, to 
put significance in the spot news, to augment national action with 
understanding . . . A success apparent not only by the ordinary 
indices of publishing—increased readership in every issue, newsstand 
sales rising despite restricted distribution, advertising up—but in 
greater audience and influence among “people who give a damn’... 
people who make national policies as well as markets! 

’ 

"Tus year the advertiser fortunate enough to be in its pages 

is getting more interest, attention and acceptance... from the kind of an 


audience no other major magazine can match! The evidence is in every issue... 


nN * IN THE SERVICE OF THE NATION 


AS * MeriCall sessous 


Bud Schirmer, Detroit Manager; Bob Woodruff, American Magazine Representative 
THE CROWELL-COLLIER PUBLISHING CO., General Motors Bldg., Detroit, Mich. 
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Britain Looks to Postwar: 


Used Car Is 
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Termed 


Greatest Problem 


(Continued from Page 1) 


that the used vehicle was a 
problem of the whole industry, 
or, even a problem at all;. and 
then, when we had to take our 
heads out of the sand, tried 
all the palliatives, which would 
not be too distasteful to various 
interests, instead of having the 
courage to eradicate the cause. 


Unfortunate Evil 

In the 1920's the used vehicle 
was regarded as wholly a retailer’s 
problem, and it was not until 
the middle 1930’s, when new ve- 
hicle stocks had to be financed 
by “stocking plan” arrangements 
because of the freezing of retailer’s 
capital in used-car stocks, that 
the manufacturers were forced to 
the realisation, albeit reluctantly, 
that it was becoming a problem for 
the whole industry. The retailers 
still viewed it as an unfortunate 
evil and just another of their 
many headaches. Even then the 
ultimate effect of the retailers’ 
over-allowance upon vehicles taken 
in part exchange was either not 
realised or ignored in the spirit 
of “eat, drink, and be merry— 
why worry about tomorrow?” 


When the position worsened 
and something had to be done, 
the M.T.A., through the Na- 
tional Used Car Price Book, 
made a brave attempt to bring 
some sort of order out of a 
price-cutting chaos. Narrow 
vision, dictated by a reluctance 
on the part of some to face up 
to facts, resulted in artificial 
boosting of the “Book” prices 
of some makes, and manufac- 
turer competition practically 
resulted in the abolition of 
what control there was in July, 
1938. 


There is only one way for the 
industry to approach the problem 
in the future, and that is to real- 
ise that it is a joint problem, and, 
further, that the merchandising of 
new and used vehicles is indivisible. 

If I made the bold statement 
that the manufacturers’ production 
schedules of the future would have 
to take into consideration retailers’ 
used vehicle stocks, that future 
pricing of new vehicles would have 
to be considered in its relation to 
the used vehicle market, that even 
the date of the Shows—if ever they 
return—would have to fixed at a 
period which would be most bene- 
ficial to used vehicle selling, a few 
eyebrows would be raised, and a 
few graver doubts as to my sanity 
would be expressed. And yet a 
study, which would bring the en- 
quirers even slightly below the sur- 
face, would also add to the number 
of thesce revolutionary thoughts. 


Cannot be Segregated 

At the very outset I would say, 
most emphatically, that used ve- 
hiele selling cannot be segregated 
from new vehicle selling as the 
industry’s policy, as is sometimes 
advocated. New vehicle _ sellers 
should be the best used vehicle 
sellers, although it must be ad- 
mitted that first-class used vehicle 
specialists may become the most 
successful new vehicle sellers; their 
apprenticeship in an unsubsidised 
school will have given them a 
sound training. 

New vehicle retailers will, in 
future, have to plan their sales 
from the basis of their used ve- 
hiele potentiai rather than from 
the glittering prospect of new ve- 
hicle sales’ forecasts. 

Before even we make our 
approach to the problem our 
thinking must be straightened 
out and, in the process, a num- 
ber of confessions will have to 
be made which will test our 
liking for truth somewhat sev- 
erely. I have listened with 
some amusement to those folk 
whe, with a great show of 
righteous pride, have pointed 
to the amazing growth of the 
motor industry and, in their 
enthusiasm, have drawn some 
quite erroneous deductions and 
blinded themselves to some un- 
pleasant truths. 


Truth number one is that the 
greatest stimulus to new vehicle: 
' 


sales came from “generous” part- 
exchange allowances by retailers, 
and that the rapid growth of the 
industry was, to a large extent, 
artificially stimulated by a subsidy 
found from retailers’ gross mar- 
gins. The same position obtained 
in America and Germany, the only 
difference being that in America 
and Germany they admitted the 
truth, whereas we made all sorts 
of silly attempts to deny it. 


Main Thought 


Used vehicles must be thought 
of in terms of unused miles of 
transportation to be used by those 
who, while desiring that transport, 
cannot reach the initial cost of a 
new vehicle. This must always be 
the main thought while a motor 
vehicle has such a relatively long 
life, which can be stated to be 
between seven to eight years. 


Truth number two, that a used 
car at about $600 offers to a num- 
ber of buyers a greater attraction 
than a new car at the same price 
stripped of all but absolute essen- 
tials, must be considered in new 
car pricing. 


Thirdly, that if the “floor” of 
new vehicle prices goes below a 
figure which will stop the ready 
sale of used vehicles, which will 
have to be taken in part exchange, 
“jamming” is bound to occur. The 
profitable handling of used ve- 
hicles is a major concern of the 
entire industry. This must be so 
when the sale of used vehicles out- 
numbers that of new by over 
2 to 1. 


It can be stated that for 
every 100 new cars sold nearly 
90 used cars are taken in part- 
exchange, and, in the selling of 
those 90, somewhere in the 
region of 85 other used cars 
are accepted in part-payment. 
In the sale of the 85, 45 other 
used cars are taken in lieu of 
cash, and in the case of the 
45 a few others have to be 
traded in, so every new car 
in this country involves the 
sale of 2.5 used cars. Approxi- 
mately 90 per cent of new car 
buyers, offer another car in 
part-exchange. In America in 
1919 the percentage of used 
cars sold to new cars sold was 
58.7; in 1929, 128.6; and in 1938 
it was 201. 

When it is realised that the av- 
erage “trade-in” usually represents 
from 50 to 75 percent of the list 
price of the new car, it will be 
appreciated that the sale of the 
new car not only fails to make 
available immediately any of the 
retailer’s profit but transfers a sub- 
stantial amount of the retailer’s 
capital to his used car stock. 

The lack of capital available for 
new car stock, and for sales de- 
velopment, cannot but have a ser- 
ious effect upon the trade’s health; 
and also upon that most important 
aspect—its fluid position. What of 
the retailer who has ne capital 
to freeze in used car stock? At 
what price do his “trade-ins” find 
their way on to the market? 

The desirability of the manufac- 
turers’ sales planning departments 
having as intimate a knowledge of 
used vehicle stocks in the hands of 
retailers as they try to obtain of 
new vehicle stocks, seems to be 


EDWARD G. BUDD, founder and president of the Edward G. Budd Mfg. Co., 


Philadelphia, is shown (left) receivin 
of the Student Council of the 


Murrell 
award this Philadelphia school has made. 


from Howard McCutcheon, president 
Dobbins Vocational School, the first 
The honor was bestowed upon 


Budd in recognition of the fact that he started as a “pioneer machinist who 
has not lost contact with the worker, though the head of several large war 


plants.”” J. 


ing to pour water down a blocked 
drain without knowing it is 
blocked. 

In subsequent articles I intend 
to try to discuss this used vehicle 
problem from various angles, in- 
cluding those of the manufacturer, 
the retailer and the user; and also 
to comment upon attempts made 
to grapple with it in America and 
Germany. 

All Sections to Blame 

In the meantime, however, it is 
apparent that study of the problem 
will reflect that it will influence 
every trading policy which the 
industry attempts to plan for the 
future. Before the war ignorance 
of its true import, commercial 
cowardice and volume intoxication 
made the motor industry in this 
country resort to palliatives to cure 
it, and not one section of the in- 
dustry can escape its measure of 
blame. 

If, in the future, we are going 
to do something better we have 
all to revise our ideas. We must 
get right down to fundamen- 
tals and eradicate causes, not 
seek to confine ourselves to the 
remedying of effects. If a close 
study is made, whether it be 
in this country or any other, 
the root of the trouble stands 
out very clearly and, even 
clearer, is the failure of all 
attempted remedies while the 
basic trouble remains. 

If the industry’s future is planned 
upon the basis of a multiplicity of 
sales outlets irrespective of poten- 
tial, failure there will always be. 
Such a policy brings into existence 
an uneconomic competitive element 
which knows only one control— 
elimination. It is useless to try to 
regulate used vehicle prices—and 
regulation you must have while 
they are used in lieu of cash to 
purchase new vehicles—if you force 
everyone to fight against regula- 
tion in order to survive. It is 
equally useless to educate retailers 
in the fundamentals of used vehicle 
merchandising—that education is 
needed admits of no argument— 
if, as a result of that education 
they are to be impoverished by the 
adventurer. 

How can stability be brought 
into used vehicle trading when it 
requires no capital to become a 
retailer of motor vehicles? Quality 
must take the place of quantity 
in the retailing field; financial sta- 
bility must be built up. 

Ticket of Entry 


It has been said, with a great 
deal of truth, that entry into the 


established. To plan new car pro-/retail trade is based upon every- 


duction and sales programmes 


| thing but the two essentials—know- 


without this knowledge is like try-' ledge and financial stability. Pal- 


PRESIDENT E. J. THOMAS, of the Goodyear Tire & Rubber Co.; Dr. Per 
Frolich, director of Chemical division, Esso Laboratories, Standard Oil Co.; 


P. 


irector, American Cyanamid Corp., 


W. Litchfield, chairman of Goodyear, and Dr. N. A. 
pictured during the dedication of the 


Shepard, chemical 


dyear Research Laboratory, which was built in Akron at a cost of $1,350,000. 


Norwood Baker, principal is in the center. 


atial showrooms, which, after their 
erection were often considered as 
monuments of their owners’ folly, 
were a sure ticket of entry to the 
trade. Knowledge of how to mer- 
chandise products successfully, and 
the ability to finance requisite used 
vehicle stocks and other capital 
commitments, did not count. These 
were proved to be the basic factors 
both in America and Germany, and 
the various plans which were tried 
out, ignoring those factors, failed 
one by one. 


But even if the retailing of 
the manufacturers’ new produc- 
tion was planned upon the 
principle of regulating sales 
outlets to potential, there would 
still remain a lot to do. The 
building up of customer confi- 
dence in used vehicles and their 
sellers, which, before the war, 
was at a low ebb, calls for a 
radical alteration of outlook on 
the part of retailers them- 
selves. Buying must be upon a 
planned basis. Reconditioning 
must take into consideration 
the need for low upkeep costs, 
merchandising methods must 
show a revision in concept and 
a knowledge of sound prin- 
ciples. 

Post-war reconstruction, how- 
ever carefully planned, will never 
see the future economic welfare 
of this industry attained if these 
factors are not appreciated and 
taken into consideration when fu- 
ture plans are shaped. This is a 
task for manufacturers and re- 
tailers jointly because it is a joint 
problem and there is so much com- 
mon ground. 

* 

(Next Week: “Why Over Allow- 

ances Were Given.”) 


Ouster of Ickes 
As Oil Czar 
Is Urged 


NEW YORK. — Immediate crea- 
tion of a new petroleum authori 
that would eliminate Fuel Co- 
ordinator Harld L. Ickes from the 
picture entirely was urged by 
William J. Gottlieb, president of 
the Automobile Club of New Yor 
in letters to New York members 
of Congress. 

Gottlieb asserted that reshuffling 
of WPB by Donald M. Nelson 
promises no assurance of relief for, 
the East Coast in the presen 
petroleum bottleneck as long as 
Ickes remains the final determin; 
ing factor in allocating supplies té 
this area. 

“Nelson wants to relieve th 
acute gasoline shortage in the 
East,” Gottlieb said. “We have no 
deubts as to his purpose. But h 
cannot bring order out of the 
chaos now prevailing so long as 
any control over gasoline remai 
in the hands of Ickes. The only 
hope for a more liberal distribu 
tion of soline to the East is té 
relieve es from all authority 
over petroleum.” 

Emphasizing that Eastern mo- 
torists have no desire to draw 
from necessary military supplies 
Gottlieb said the growing resent- 
ment among civilians in the af- 
fected states is based entirely o 
the belief “that officials have fallen 
down on the job” and that “it ig 
time for a change.” 


New Car Stocks 
In Akron Hit 


New Low 


AKRON.—New car inventories in 
Summit county have reached 
new low, Charles Coltrin, secre- 
tary and manager of the Akroy 
District Automobile Dealers Assn 
reported this last week. Only 300 
new cars remain in the hands o 
dealers here, according to Coltrin 
latest survey. 


Used car inventories also 
low, Coltrin reports, but he adds 
that local dealers have been able 
to obtain late models from owne 
in Eastern states affected by more 
stringent gasoline rationing. 

Two Ford dealers, Temple 
tor Sales Co. and Weiss Motor 
Sales Co. have moved to new le 
tions in order to obtain more spe 
for their service and parts depart- 
ments, Coltrin said. 


wits 


It costs you about a penny-a-day 
keep abreast of the automotive news 
better renew NOW! 


Urges Baruch Probe of Gas 
Muddle on East Coast 


NEW YORK.—Proposed revival 
of the Baruch committee for a 
probe of the muddled gasoline sit- 
uation is favored by C. Ray Pal- 
mer, manager of the Brooklyn and 
Long Island Automobile Dealers 
Assn., who asserts the public has 
“lost all faith” with those cur- 
rently charged with handling the 
situation. 

“Various government officials,” 
he declares in an association bul- 
letin, “continue to ‘fiddle around’ 
and cannot agree amongst them- 
selves as to the real reason for 
the present Eastern gasoline situ- 
ation. 

“The black market still flour- 
ishes, with WPB, OPA, ODT and 
PAW issuing conflicting statements 
such as: ‘You can look toward the 
complete solution of the problem 
in the very near future.’ ‘Special 
attention will be given to increas- 
ing the price of crude petroleum 
in Eastern producing areas so the 
now dormant wells can be operat- 
ed profitably.’ ‘Nine to ten thou- 
sand tank cars are prepared to 
handle increased shipments, to- 
gether with additional] pipe lines, 
tank trucks and barge facilities.’ 
‘The outlook for more gasoline 
reaching the East in the future is 
encouraging, and the West is re- 
porting that stocks of fuel on hand 
in their respective territories are 
the largest in two years.’ 


“But Ickes holds out for little 
immediate relief in the East. 
suggests that the day of complete 
exhaustion of petroleum may hg 
sooner than previously thought. 

“We still insist that gasoline is 
a national and not a local pro 
lem and maintain that a nationa 
self-enforcement is the only sol 
tion. We agree with Represent2 
tive Fred Hartley, (N.J.) that ‘the 
revival of the Baruch commit 
and a study by it of the gasoline 
shortage situation should be madg 
immediately.’ 

“The public has lost faith in all 
those charged with the respo 
sibility of handling the gas situa- 
tion to date and feel that the gas 
situation is in the same muddld 
condition as the rubber situation 
was when this committee unde 
and made recommendations whidé 
have gone a long ways and prac- 
tically solved our rubber pre 
lems,” Palmer declared. 


Flannigan Expanding 


INDIANAPOLIS.—R. L. Flannigan, 
Inc. (Willys) will move to a new log 
tion where it will have a comple 
lubrication and washing service. 
large used car lot adjoins the buildin 
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To feel the pulse of the industry, 


| consistent reading of Automotive Ney 


is a necessity. 
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% We're sure every doughboy will know what we 
mean. For in this example of a current series ap- 
pearing in Esquire under the generic title of ““THE 
ESQUIRE CANTEEN” you see how Broadway gets 
around to the boys, all over the world, whose Uncle’s 
business keeps them from getting around to Broad- 
way. In these full-page, full-color and full-blooded 
photographs by the famous Anton Bruehl, places 
like the Copacabana are served up on the basis of a 
sort of global road-show, to appear at simultaneous 
command performances for soldiers stationed in the 
jungles of the Solomons, ski troops in the white 


peaks of Alaska, or sailors manning submarines sev- 
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my 
eral leagues under almost anywhere. Now from 
where you sit, snug at home, the importance of such 
as this may well seem to be somewhat less 

than wprid-shaking. But the thing to remember is 
that it}]s just as important to let soldiers get their 
minds $ff the war as it is for us here at home to keep 
our mihds on it. The men in the armed forces have 
such direct and intimate contact with the war that 
they relish every opportunity to think of something 
else. And when that opportunity occurs, the two 
things |that soldiers traditionally talk about and 
ut are girls and home. Their favorite read- 


ing matter is a letter from home. Their favorite pic- 


FAVORED 


©eee ee 228 6 
"“@e ee eee eo 
ceeeee 


MAGAZINE 


eart at the Esquire canteen ” 


tures are pictures of girls. *& And that’s why Esquire, 
as a favored magazine of fighting men, is duly mind- 
ful of the obligation to keep its pages replete with 
their favorite pictures. Granted, there are more im- 
portant functions of supply, in the grim business of 
total war, than that. But any commander of troops 
will tell You that’s important, too. For troop morale 
is directly affected by happily relieving the tedium of 
the off-duty time, the “‘dreary doubtful waiting 
hours before the brazen frenzy starts.”’ And the boys 
themselves assure us that Esquire does that to per- 
fection. Doubtless, that’s the biggest reason why it 


is now seen and read by 34% of them regularly. 


OF FIGHTING MEN 
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Chicago’s WMC 
Puts Mechanics 
On 48 Hr. Week 


CHICAGO.—By order of Dean 
William H. Spencer, regional direc- 
tor of the War Manpower Com- 
mission, issued last week, the auto- 
motive repair industry in the 
greater Chicago area will be placed 
on a 48-hour work week, effective 
Aug. 1. 

The order will apply to all deal- 
er shops employing eight or more 
workers. Spencer stated that it 
was issued as an aid to keep every 
truck moving in transporting war 
supplies and to service private cars 
that must carry war workers to 
and from their jobs. 

Car and truck dealers here 
pledged their support to the new 
plan of extending the week for 
shop mechanics to 48 hours, and 
hailed it as a partial solution to 
the shortage of mechanics. 


Michael W. Woods 
NEW ALBANY, Ind.—Michael W. 
Woods, 72 years old, automobile dealer 
here for more than 25 years, died in 
his home here. 
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Authority Centralized . . 


More Gas Restrictions 


Are Likely Soon 


(Continued from Page 1) 


may be appealed to Nelson. Ra- 
tioning operations will continue to 
be handled by OPA. 


Maintenance of petroleum supply 
and its distribution down to and 
including the retail outlet will con- 
tinue to be the responsibility of the 
Petroleum Administrator for War. 
Quotas for the various rationed 
areas are to follow the pattern of 
rationed demand as shown by re- 
turned used coupons. 

Available petroleum supplies of 
rationed petroleum products 
where shortages exist are to be 
divided by the petroleum admin- 
istrator after consultation with 
a Petroleum Requirements com- 


LEO I. GIBBONS, tire engineer in the Detroit district of the Original, mittee of which the petroleum 


Equipment division of B. F. Goodrich Co., has completed 30 years of service | 
Here he is presented his 30-year pin by 
John L. Collyer (right), company president, at ceremonies of the Twenty 


with his company, 23 in Detroit. 


Year Service Club in Akron. 


administrator is chairman and 
composed of representatives of 
the principal agencies having 


War Correspondent to You as a Business Man 
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Business Week's John Chapman is overseas now, 
duly accredited by the General Staff as a War 
Correspondent—recognition by the armed services 
of the part that management plays in the produc- 
tion line in this total war and of the importance of 
adequate reporting to those key men. 


He wears the same uniform, has been inoculated 
with the same serums, sailed the same ship as 
mass-syndicate correspondents—but to a vastly dif- 
ferent purpose. Here are his probable jobs abroad... 


In England: to re-study governmental management 
of the war economy and business management of 
war production . . . to report back ideas that could 
be used here . . . to investigate and report on British 
planning for postwar reconversion and competition 
in international trade. 


In North Africa: to study how supplies from American 
factories are being handled at the front—how lend- 
lease is operating—how civilian relief is being car- 


ried on... to advise American management-men on 
what kind of models this provides for application to 
future-occupied countries. 


In the Middle East: the same assignment, plus the 
reporting of economic changes that will affect our 
postwar trade with that area. 


In Russia: wide investigation into the wartime eco- 
nomic changes in the Soviet system affecting Russia's 
war-strength and pointing to her postwar position 
as a customer and competitor. 


Because of Business Week's international reputation 
for accurate, unbiased and highly specialized re- 
porting, and because of his own wide acquaintance- 
ship, John Chapman will have access to sources of 
information usually closed fo news-gatherers. And 
because of his informed background as BW’s For- 
eign Editor, he'll add intelligent interpretation to 
the facts. 


substantial claims for petroleum, 
including OPA, ODT and WPB. 
Dissents from these allocations 
also may be appealed te the 
chairman of WPB. 

In addition to ODT’s transpor- 
tation responsibilities and its func- 
tions of presenting to PAW es- 
timates of petroleum requirements' 
for all classes of transportation, 
that agency will determine the dis- 
tribution of petroleum products 
among the various classes of trans- 
port, including passenger cars, 
within the total amount allotted 
for this purpose by PAW. The 
present arrangement by which 
ODT certifies to OPA the amount 
of gasoline to be rationed to each 
operator of commercial vehicles 
will also continue. The certifica- 
tions are binding upon OPA, unless 
the total gallonage thus certified 
is in excess of the quota for this 
purpose. 

The special Senate committee's 
recommendations included: 

1—Moving Midwestern oil inven- 
tories eastward to create a more 
equitable distribution of ‘total 
stocks. 

2—Increased bus service for the 
East and “reasonable” travel to 
summer homes by A card motor 
ists. 

3—An all-out publicity campaign 
to gain public cooperation. 

4—Better utilization of railroad 
tank cars, lake tankers and barges 
to transport more oil products 
from the Midwest to the East 
Coast. 

5—Expediting the completion o 
the twenty-four-inch and twenty- 
inch pipe lines to the Atlantic 
Seaboard. 

6—An increase in the price of 
crude oil to spur discovery of nev 
fields and encourage production 
from existing sources. 

7—Greater use of the New York 
Barge Canal and the Hudson River 
waterway to handle petroleum 
products. 

8—Simplified fuel oil rationing 
regulations, with a straight per- 
centage cut substituted for thé 
present complicated formula. 

9—A complete overhaul of the 
gasoline rationing system. 

10—A coordinator for every 
locality to assure that essentis 
gasoline and fuel oil users 
supplied. 

11—Stamping out of black mar 
kets in gasoline. 


Parts Sales Aid 
Proves Popular, 
NSPA Reports 


DETROIT.—To assist member 
wholesalers in maintaining anq 
developing shop and service station 
equipment business under wartime 
conditions, the National Standard 
Parts Assn. recently igsued definite 
recommendations on sales and 
service procedure. At the sam 
time, a special equipment inspec- 
tion record form was provided for 
the use of the jobber’s outsid 
representatives. 

Reports received at NSPA head 
quarters indicate the record fo 
is being widely used and is con- 
tributing to increased equipmen 
volume. It is designed to placé 
the wholesaler’s representative in a 
position to advise and assist th 
equipment owner by making avail 
able the jobber’s own facilities, 
plus those of manufacturers. 

One of the valuable features o: 
the new form, association officials 
point out, is that it serves as 
medium through which unused 
items of equipment may be made 
available for resale. 


Obituaries 


Bernard G. Sykes 

Bernard G. (Barney) Sykes, pione¢ 
of Chicago’s automobile row, died 4 
his summer home in Dorset, Vt., July 
5, at the age of 74. With the late 
George H. Bird, Mr. Sykes founde 
the Bird-Sykes Co. in 1903. Th 
served as distributors for 
makes of cars until 1914, when they 
acquired the Paige-Detroit line, 
the Graham-Paige. Mr. Bird retired 
from the firm in 1934 and Mr. Sykes 


several years ago. 
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Millions saw this tense finish! 


pi picture shows a runner breaking the 
tape with his teeth in a track meet at 
Pomona College, California. 


Even though it was published in LIFE over 
a year ago (May 4, 1942), many LIFE readers 
probably will recall it. 


For people remember a great many things 


they see in LIFE ... and 23,000,000 from 
coast to coast read it every week! 


That’s why most leading automobile manu- 
facturers continue to advertise in LIFE, even 
though they have no cars to sell: they want 
to tell the American public what they are 
doing to aid the war effort, and they also- 
want people to remember their products. 


Eyes for the Minds of America 


) 
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Massachusetts Legislation 
Favorable to Motorists 


BOSTON.—It was the concensus 
of opinion here that little legis- 
lation burdensome to motorists was 
passed by the Massachusetts Legis- 
lature during the session just 
closed. While many bills were filed, 
there were none that brought large 
groups to the State House in pro- 
test. 


The third cent of the gasoline 
tax that has been on a temporary 
basis was continued until June 30, 
1946, as had been expected. The 
only other tax legislation approved 
was some changes in the law rela- 
tive to gasoline taxes. 


An enactment providing that 
there will be no civil liabili- 
ties in the case of persons 
sharing their cars with others 
brought a note of relief to 
those who participate in this 
widely-favored program. The 
law affords immediate protec- 
tion of civil rights. 

Other acts passed provide for 
rebates of registration fees to per- 
sons who surrender their regis- 


tration certificate after entering 
the armed forces; authorize the 
rendering of common carrier ser- 
vice to the public on Sunday; and 
release and provide for foreclos- 
ure of liens on old motor vehicles 
for the use of the United States 
during the present emergency only. 
It is provided that such vehicles 
are to be sold at auction with 
proper notices posted and the own- 
ers informed before the sales occur. | 
A bill was passed and signed | 
by Gov. Leverett Saltonstall 
“authorizing the Governor to 
request other New England 
Governors to cooperate in the 
appointment of a New England | 
Authority to draw up a pro- 
gram of postwar public works 
in the field of power, trans- 
portation, land use and related 
natural resource development. 
The Legislature provided for a 
special committee to study postwar 
highway needs and draw up plans, 
specifications and blue prants for 
necessary road construction to be- 
gin immediately after the war. | 


Bermudans Allow Cars 


With Strict Rules 

HAMILTON, Bermuda, B.W.L 
—Limiting the types of auto- 
mobiles to be used on the island, 
the Bermuda Motor Transport 
Commission has recommended 
establishment of bus and taxi 
services to reduce the number 
of private cars in use, and per- 
mitted the use of commercial 
trucks, but established strict 
control over service stations and 
garages. 

The commission suggested 
that private cars should not ex- 
ceed 30 horsepower, 3,000 pounds 
shipping weight, a length of 200 
inches from bumper to bumper, 
and 80 inches width. Annual li- 
cense fees, it was recommended, 
should be retained at one pound 
per horsepower, and retention 
of the existing road gauge was 
advocated. 


Duckworth’s WPB Job 


NEW YORK.—W. F. Duckworth. 
formerly manager of Ford Motor Co. 
branches in Charlotte, N. C., Memphis. 
Tenn., and Norfolk, Va., has been ap- 
pointed Deputy Regional Director of 

PB in Cleveland, according to ar 
announcement by the board. 


Do you trade for 


War Department Lends Support, Too... 


Colo. Operators Fight 


Oversize Truck Fees 


DENVER.—The Colorado Motor 
Carriers Assn, representing some 
800 trucks operators, during the 
past week obtained a temporary 
restraining order from District 
Judge Sackmann, enjoining State 
Highway Engineer Vail and the 
state advisory board from setting 
up a schedule of fees to be charged 
by the highway department for 
granting special permits to operate 
trucks heavier and longer than 
state laws allow over Colorado 
highways. 

In granting the temporary order, 
Judge Sackmann set a date to 
hear arguments on the association 
request that the restraining order 
be made permanent. 


The carrier association set 
forth that highway officials noti- 
fied truck operators of a pro- 
posed schedule of charges for 
issuing such special highway 


Maybe not, directly. But, indirectly you are trading for butter and 
eggs and wheat and corn and livestock and fruit and vegetables—all 
the products that are being raised in enormous quantities and sold 
for high prices. 


The money is rolling to the country and rolling right back into 
your store for the goods that rural people need and want. Meet this 
money half way by stocking and displaying the products advertised 
in the FARM JOURNAL, America’s largest rural magazine. The 
FARM JOURNAL is welcomed and read in 2,700,000 rural homes, 
thousands of them in your vicinity. 


These are the products in your line 
advertised in current issues of the 
FARM JOURNAL. Display them. 
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Do you know that in more than two thousand counties out of 3,072 
in the United States, the FARM JOURNAL has more readers than 
the Saturday Evening Post, Life or Collier’s? Let us give you the 
actual figures for your county. Write for them today. 
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permits and allowed them only 

two days to apply for and obtain 

permits. If allowed to go into 
effect, the proposed schedule of 
charges would create a major 

“bottleneck” in Colorado, ham- 

pering the transportation of 

freight vital to war industries 
and the armed forces, attorneys 
for the association claim. 

Association officials said the pro- 
posed charges would be prohibi- 
tive. As fixed by the highway 
board, the special permit fees 
would range from $5.50 a trip and 
$55 a year to $90 a trip and $900 a 
year on overweight trucks and 
from $10 a trip and $100 a yes 
to $20 a trip and $200 a year on 
overlength trucks. 

“We want to do everything 
possible to aid the war effort, 
but this new move of the high- 
way department is beyond all 
reason,” said E. Robert r, 
executive secretary of the CMCA. 
“We have put all available equip- 
ment on this immense war fob, 
but these proposed new fees will 
remove scores of trucks from 
the road.” 

An oil and gasoline shortage’ 
faces Colorado if the new regula- 
tions continue, he declared. “Tank 
cars have been requisitioned for 
use in the East and most of the 
petroleum products moved into 
Colorado are carried by truck. The 
trucks exceed weight and length 
limits but can’t afford to operate 
under the new fees.” 

Baker disclosed the proposed 
schedule of fees has been the sub- 
ject of some correspondence be- 
tween Vail and Undersecretary of 
War Robert P. Patterson. In April, 
according to Baker, Patterson sent 
word that truck shipments of war, 
materials through Colorado were 
being delayed by the state laws 
limiting truck weights and lengths. 
The undersecretary also notified 
Vail the Colorado attorney-general 
had advised the War departmen' 
that, as an emergency measure, 
the governor could grant specie 
permission for overweight or over- 
length trucks to pass through the 
state. 

When Vail notified Patterson 
of his plan to set up a fee sys- 
tem for granting permits, the 
undersecretary remonstrated 
against such a scheme, Baker 
declared. 

‘the truck operators say many 
cross country shipments of freigh 
are made in trucks which begin 
their hauls in states which do not 
have the Colorado weight and 
length restrictions and endless de- 
lays will result unless the proposed 
schedule of charges is held up fo. 
the duration. 


Va. Registration 


Down 6 Percent 


RICHMOND, Va.—Virginia pas- 
senger automobile registration 
thus far this year have dropped 
only 29,729, or 7.1 percent, below, 
last year, according to Commis 
sioner C. F. Joyner jr. of the state 
division of motor vehicles. 

Registration of all types of ve 
hicles from March 15 through June 
30 amounted to 483,438, comparegq 
to 515,128 for the same period a 
year ago, representing a decrease 
of 31,527 vehicles, or 6.05 percent 

Collections for the license year 
thus far amount to $6,846,735.73 
against $7,058,597.88, 
a revenue loss of $211,862.15, or 3 
percent, he said. Truck registra 
tion dropped only 595, or less tha 
one percent, but trailer registra- 
tions increased. 


Smart Named Service 
Chief at Twin Coach 


KENT, O.—Frank R. Fageo 
president of Twin Coach Co., an 
nounced that Walter C. Smart has 
assumed the title of service man 
ager, succeeding William L. Davil 
who has been obliged to resign 
due tc ill health. 


Smart has been field service rep= 
Co. 


resentative for Twin Coach 
since 1929. 


representing 


(all | 
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Studebaker produces for war 


and builds for the future! 


The Wright Cyclone engines and 
multiple-drive military trucks of today pave the way for 
the finer Studebaker cars of tomorrow 


HE GREAT Studebaker factories right now are 

busy building large quantities of Wright Cyclone 
engines for the Boeing Flying Fortress—they’re pro- 
ducing tens of thousands of big multiple-drive military 
trucks for the United Nations as well as other vital 
war matériel. 

And out in the field, away from the Studebaker 
plants, Studebaker dealers are doing an essential war 
job by keeping the cars and trucks in their commu- 
nities in sound operating condition. 

They’re giving their customers the full benefit of 
factory-devised plans for top quality car and truck care 
under today’s operating conditions. 

They’re functioning as headquarters for information 
on government regulations furnished through Stude- 
baker’s Wartime Information Service for dealers. 


They’re helping to locate idle or part-time used 


trucks for active service. They’re building good will 
today that’s bound to bring them real profits tomorrow. 

Except for men who have joined the armed services, 
the Studebaker field force has been kept intact. 


In fact, Studebaker dealers in wartime are getting 
the same kind of helpful information and assistance 
that meant so much to them in sales and profits in 
peacetime. 


It all adds up to this—when victory comes, the 
Studebaker franchise will rate at the top in every com- 


munity — particularly with the highly competitive cars 
and trucks that Studebaker plans to build. 


* Studebaker « 


PIONEER AND Mea aN AUTOMOTIVe PROGRES? 
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Tacoma Dealers Stressing 
Service, Auxiliary Lines 


TACOMA, Wash.—There are 
still some new cars left in dealer 
stocks here, but the total is said 
to be less than 100 at this time. 
Ordinarily, such a supply would 
satisfy new car sales traffic for 
only a matter of days, and even 
under the strict quota ration, 
about two months. Tacoma dealers 
are attempting to make their 
stocks last however, just as, in 
their repair and service depart- 
ments, they work to make “cars 
last.” 

Mueller-Harkins, as a “side-line,” 
when new cars were frozen, added 
the home and auto supplies ex- 
panded section just before Pearl 
Harbor. The next will be the third 
Christmas season for this depart- 
ment, which has in its inventory 
plenty of items suitable for gifts. 

“In this department,” said R. A. 
Mueller, “we have had a 100 per- 
cent increase in sales the first 
five months of this year, com- 
pared to the corresponding period 
of 1942.” 
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The firm is making a number of 
improvements for the smoother 
handling of heavy repair and 
greater efficiency in the parts de- 
partment. The shop is being 
moved to the third floor, which is 
accessible from a street entrance 
at the rear, because of a ramp. 
This is designed to eliminate con- 
gestion and time in handling cars. 

Just across the street there are 
facilities to store surplus incom- 
ing cars until there is room to put 
them on the repair line, and where 
those ready for the owners can 
be kept until delivered. Mueller- 
Harkins recently observed their 
twenty-fifth anniversary in their 
present building. 

Titus Motor Co., of which Leon 
Titus is president and Rad Ridge, 
formerly with Ford Motor Co., 
Seattle, is general manager, is 
meeting the wartime situation by 
installing complete motor recondi- 
tioning service, now that Ford 
Motor Co. has discontinued this 
type of service. It is understood 
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” GBANDLER MOTOR 


NEW YORK CITY 
*Our men believe in the Plan and our 


customers like it.”’ 


Bishop, McCormick & Bishop 


ST. LOUIS 


**Your company is making a real contri- 
bution to the welfare of automobile 


dealers.”’ 


DETROIT 


**The Plan builds up a bank of new car 
orders for postwar delivery at a very small 


acquisition cost.”’ 


CORAL GABLES, FLA. 


*“*“A forward step in helping to restore 
public confidence in the auto dealer... 


we are behind your 


PHOENIX, ARIZ. 


**‘We have broadcast it to the public... 
very splendid results already achieved.”’ 
Consolidated Motors, Inc. 


HOUSTON, TEXAS 
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cars wil 
aeteriorate 


SALES CO., INC 


that two distributors will handle 
this work in western Washington: 
Titus, and McKay Motor Co. in 
Seattle. 

Ridge is now working out final 
plans for this important expansion 
by Titus Motor Co. Exchange serv- 
ice on fuel pumps, ‘generators and 
carburetors will also be established 
by this firm. 

With the exception of two or 
three firms who have imported 
used cars to Tacoma, used car in- 
ventory here is the lowest in 
history. Most used car sales’ are 
individual transactions and_ so 
dealers are cut out of this revenue. 

With dwindling customer traffic 
in respect to sales, the reason for 
expansion in service and repair 
work are evident and decidedly in 
order in Tacoma, one of the four 
big war industry centers in the 
northwest. 


Lucas Joins NADA 


WASHINGTON. — James L. Lucas 
has_ joined the Washington staff of 
NADA. He has had experience in 
retail automobile selling, newspaper 
reporting and editing and advertising. 
a public- relations and _ personnel 
work. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


In Used Car Searches— 


Denver Dealers Doing 


Heavy Advertising 


DENVER.—Used cars are scarce 
in the Denver market, have been 
for some time and the situation is 
getting no better, according to 
dealers here. Present used car 
stocks are estimated at about 25 
percent of what they were a year 
ago. 

The scarcity of used cars on 
the local market is perhaps 
best reflected in the advertising 
now being done by local deal- 
ers. Good examples are the ads 
which have appeared in recent 
Denver newspaper editions. 
Hoskins-Beatty Motor Co. (Olds- 

mobile) advertised as _ follows: 
“We're not out-of-town buyers. We 
make no ballyhood claims. We're 
old established transportation mer- 
chants in this community, with a 
reputation to uphold. Right now, 
we're actively buying late-model 
used cars to help meet the heavy 
demands of war workers and others 
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Newspaper headlines... letters of enthusiastic endorse- 


ment... results already achieved by dealers—all testify to 


Thoms Pontiac, Inc. 


the timely effectiveness of this unique Sales Building Plan. 


Do you need more desirable used cars for profitable sale 
in today’s market? Are you interested in setting up a back- 


log of postwar new car sales at a minimum of selling ex- 


Stark Hickey, Inc. 


Plan 100%.” 
Tutan Motors 


“Something new and different ... re- 


ceived by our organization with a great 


deal of interest.”’ 
Welty 

BOSTON 

**The results of our 


us that the program meets with the ap- 


Motor Car Company 


advertising convince 


proval of the public.”’ 


Hoover Motors, Inc. 


pense? Then you are invited to join the parade of dealers 
who are merchandising this Postwar Trade Plan in their 
stores and in their local newspaper and radio advertising. 
For the operation of the Plan, our facilities are made 
available without charge... as a continuation of our in- 
terest in the prosperity of automobile dealers. 


Ask about attractive dealer aids such as window streamers, 
mailing cards, consumer folders, newspaper mats, etc. For 
complete explanation of how this progressive idea can work 
for you, write for booklet, *‘Postwar Automobile Trade 
Plan,” or contact the nearest Universal C.I.T. office. 


UNIVERSAL C.I.I. 
CREDIT CORPORATION 


gums )3=3ONE PARK AVENUE, NEW YORK, N. Y. Sa 


who need cars for essential driving. 

“See us if you want to sell 
your car. We'll pay you an 
excellent price for it. Most car 
owners don’t realize how much 
they can get for their cars 
under today’s market condi- 
tions. With no more new cars 
being built, our former new- 
car customers now look to us 
for late-model used cars to 
meet their needs. Very likely, 
one of them is waiting now for 
just the kind of car you have 
to sell, ready to pay a good 
price for it. Drive in and get | 
our cash offer for your car.” 
“Sell Your Car Now,” said Down- 

town Buick, Inc., in its ad. “It may 
never be worth as much again. 
There is an urgent need for ’39, 
40, 41 and °42 cars in vital war 
production areas. Cars standing in 
dead storage depreciate in value 
and their tires and batteries deter- 
iorate. You will be helping the 
War Effort by selling your car 
now.” 

Capital Chevrolet Co., adver- 
tised that it is in the market 
for 500 used cars for defense 
workers. 

Keller Motors said: “Is your car 
idle? Are you tide hand and foot 
by gasoline shortage? This is fo 
you. We pay the limit. We’re over- 
bidding everybody. Save your time 
on needless shopping. We will come’ 
to your home.” 

So it goes with the used car 
market being what it is, Denver 
dealers are out to get as many as 
possible. 


*Copter Rentals 
Are Planned 
For Atlanta 


ATLANTA.—Plans for operation 
of a helicopter you-drive-it and 
transportation route system from 
downtown Atlanta to the municipal 
airport after the war have been 
announced here by A. L. Belle 
Isle, president of the Belle Isle 
Garage. 

Belle Isle, who has been negotiat: 
ing with Sikorsky Aircraft to be- 
come a helicopter distributor fo 
the southeastern states, said he 
as sure of the helicopter service 
in the postwar period as he wag 
of the taxi service 35 years ago 
when he owned and operated the 
first taxi in Atlanta. 

“Present plans,” he said, “are to 
offer a drive-yourself service with 
helicopters the same as the you 
drive-it car system now operating, 
and licensed pilots will be pro- 
vided for persons desiring them 
for trips via helicopter to any part 
of the United States. 

“Provision will be made fo 
landing of private planes coming 
to Atlanta on top of the Belle Isle 
garage, from which point the 
will be taxied to storage and 
service stations for the night o 
as long as the owner desires,” he 
said. 

Belle Isle announced plans fo 
a new building to be constructed 
after the war, which will providg 
a roof area of 65,000 square fee 
te be used for landing by heli- 
copters. 


New Process Speeding 


Tire Manufacture 


PHILADELPHIA.—One o 
America’s leading tire manufac- 
turers is now impregnating rayor 
tire cord with latex rubber solutio 
at high speeds on a continuous pro- 
cess machine, it has been disclosed 
here. It takes 40 percent less tim 
to impregnate the rayon cord with 
latex in the continuous procés; 
range than the best speeds fo 
merly attained. 

All cord being impregnated b 
this method is used for military 
purposes, particularly aircraft t 
where rayon saves approximate 
four pounds of rubber per tire, 
runs cooler and withstands p 
shock of highspeed landings. Th 
impregnating range was designed 
and built by H. W. Butterworth 
Sons Co. 
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The Evening Bulletin 


ADERSHIP 
in Philadelphia 


Those who have an advertising message for 
the Philadelphia market — one of the 
country’s biggest and busiest work centers — 
will be interested in the figures shown below. 


This six months’ statement shows THE 
EvENING BULLETIN has the largest display 
advertising volume and the largest gain of 
any Philadelphia daily newspaper. 


For those who consider classified advertis- 
ing as an indication of a newspaper’s stand- 
ing, we wish to point out that The Evening 


National Advertising . 


(Includes General, Automotive and Financial) 


Retail Advertising ... . 


TOTAL DISPLAY ADVERTISING 


(Source: Media Records) 


DAILY CIRCULATION. . 


(Net paid daily average for 
6 months ending March 31, 1943) 


Bulletin carries more individual classified 
advertisements than any other Philadelphia 
daily newspaper. 


Those interested in more detailed advertis- 
ing statistics are invited to send their inquiries 
for information to The Evening Bulletin, 


Filbert and Juniper Sts., Phila. 5, Pa. 


PLEASE Note: As The Evening Bulletin 
does not publish a Sunday edition, com- 
parisons of advertising and circulation leader- 
ship are made on the correct six-day basis. 
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STATEMENT FOR FIRST 6 MONTHS—1943 


THE EVENING THE BULLETIN 


BULLETIN 


Advertising Volume 
Ist 6 months, 1943 


I 969, 1 G2 lines 


(Gain over Ist 6 months, 1942 
— 503,357 lines) 


4.403 a 7 1 lines 


(Gain over Ist 6 months, 1942 
— 247,844 lines) 


6,3 42 4953 lines 


(Gain over Ist 6 months, 1942 
— 751,201 lines) 


633,158 


(Gain over 6 months ending 


March 31, 1942—66,536) 


LEADERSHIP 


over 2nd newspaper 


Ist 6 months, 1943 


DI7% 


more than 
2nd newspaper 


20% 


more than 
2nd newspaper 


29% 


more than 
2nd newspaper 


31% 


more than 
2nd newspaper 


In Philadelphia—nearly everybody reads The Bulletin 
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Over Postwar Time Buying... 


Finance Companies Gird 


For Tiff With Banks 


NEW YORK.—Competition be-|to work with the banks. This was 


tween finance companies and banks 
in the purchase of consumer goods 
installment paper is expected in 
financial circles here to be strong- 
er when civilian goods production 
resumes after the war than it was 
in the prewar days. 


Finance companies have al- 
ready started to map plans for 
regaining the position they 
held before civilian goods eut- 
put was restricted, while it is 
also apparent that banks are 
preparing to make a bid for a 
larger share of such business. 
The outbreak of war came as 

many banks were just awakening 
to the opportunities in handling 
consumer credit themselves, in- 
stead of merely lending money at 
rates as low as one and one-half 
percent per annum to finance com- 
panies, which, in turn, discounted 
installment paper at an average of 
6 percent. 

When civilian production re- 
turns, the efforts of banks to 
directly invade the consumer 
credit field are expected to be 
pressed more aggressively. 

In contrast to the generally in- 
creased competition between banks 
and finance companies, it is also 
regarded as likely that some of the 
smaller credit concerns, which may 
be short of capital, may arrange 


Colo. Roads Chief 
Urges Hike in 


Car, Gas Taxes 


DENVER.—Resolutions advocat- 
ing increased gasoline taxes and 
higher motor vehicle fees to build 
a fund so Colorado can participate 
in an immense road building pro- 
gram after the war have received 
verbal approval of the state high- 
way board. 

C. D. Vail, state highway engi- 
neer, said he believed these meth- 
ods offer the only way possible for 
Colorado to have funds available 
to provide the state’s matching 
share of the billion-dollar-a-year 
postwar highway program planned 
by the federal government. 

Under the program as partially 
approved by Congress, Colorado 
would receive nearly 16 million 
dollars a year for three years 
after the war. The state would 
probably have to participate to 
the extent of nearly five million 
dollars a year, it is thought. 


Significantly, Governor Vivian on 
several occasions has expressed 
doubt as to the wisdom of raising 
= taxes or motor vehicle 

ees. 


Ark. Solons Vote 
Aid for Roads 


LITTLE ROCK, Ark.—Indica- 
tions are that Arkansas highway 
revenue for 1943 will be down ap- 
proximately 20 percent from last 
year’s figure. A report issued by 
the state revenue commissioner re- 
vealed that highway revenues for 
the first three months of the bond 
fiscal year beginning March 31, 
1943, had declined that amount. 


Greatest decline was in gasoline 
tax collections. During April, May 
and June collections totaled $2,645,- 
778.69 as compared with $3,266,- 
932.55 for the same period last 
year. Four bills by the 1943 legis- 
lature assure the state’s ability 
to service its highway refunding 
bonds during the next two years, 
regardless of the amount of re- 
duction in revenues. 


One bill created a highway re- 
serve fund and provided a $3,500,- 
000 cushion for the highway debt 
service fund. This will be large 
enough to care for the anticipated 
deficit. 


Every Dollar Helps 


MONTREAL.—Premier Harry Nixon, 
of Ontario, announced that men dis- 
charged from the armed forces would 
not be required to pay $2 for renewal 
of their motor operator's permits but 
need only pay the $1 for the year in 
which application is made. 


tried before the war in Chicago, 
where at least one finance company 
was providing the service and the 
bank was actually buying, on a 
non-recourse basis, all of the paper 
which that company was unable 
to handle because of lack of 
capital. 

Recommending a_ general 
adoption of some such prac- 
tice, M. R. Niefeld, economist 
for Beneficial Management 
Corp., declared in a_ recent 
address that without some new 
method of fianacing, the facili- 
ties of the average finance com- 
pany would be far from ade- 
quate to handle the consumer 
credit needed after the war. 
He estimated that facilities need- 

ed would have to be 60 percent 
higher than the amount used in the 
highest previous year. 


Canada Oil Production 


And Gas Sales Drop 

MONTREAL.—The Dominion 
Bureau of Statistics reports that 
Canadian output of crude petro- 
leum and natural gasoline in 
March amounted to 861,079 bar- 
rels, compared with 779,998 in 
the previous month and 922,999 
in the corresponding month last 
year. Alberta’s output was 
829,684 barrels, of which 819,747 
barrels came from the Turner 
Valley field. 

Total Canadian output during 
the first quarter of this year 
amounted to 2,501,867 barrels 
compared with 2,644,684 in the 
corresponding period last year, 
off 142,817 barrels. 

Returns to the bureau from 
provincial governments showed 
retail sales of gasoline in 
Canada during February totaled 
45,861,000 gallons, compared with 
52,399,000 in the corresponding 
month last year. Sales during 
first two months of 1948 were 
91,999,000 gallons, compared with 
110,807,000 in same period year 
ago. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


% 


m 


Eastern Rural 


Traffic Less 


Than Half Prewar Level 


WASHINGTON.—Traffic on rural 
roads in the East has decreased 
in the six months from December 
through May to less than half the 
prewar normal, the Public Roads 
Administration reported last week 
in announcing the May records of 
519 automatic traffic counters in 
40 states. 

A minor exception is March 
when Eastern traffic was 52 per- 
cent of normal. The volume in 
May was 46 percent of that in 
May, 1941. The corresponding fig- 
ures for previous months are: 47 
in April, 46 in February, 45 in 


January, and 48 in December, PRA‘ 


said. 


Traffic in the “western” area, 
rationed since Dec. 1, 1942, has 
settled down to less than two- 
thirds of pre-war normal. In May, 
it amounted to 61 percent of that 
in May, 1941, in April 63 percent, 
in March 63, in February 65, and 
in January 61. 

Motor-fuel collections totaled 
more than 31 million dollars in 28 
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states in May and indicated that 
total urban and rural traffic in the 
East used about 52 percent as 
much gasoline in April as in the 
same month in 1941. 


In the area rationed last -De- 
cember 1, gasoline consumption in 
April was about 73 percent of pre- 
war normal. For the entire country, 
April consumption amounted to 
about 64 percent of prewar normal. 


Immediate Signing of Gas 


Coupons Ruled by OPA 


WASHINGTON.—Beginning July 
22, holders of gasoline ration books 
must endorse all their coupons im- 
mediately on receipt of the new 
books, and also sign all coupons 
they now have before that date. 

Purpose of the requirement, OPA 
stated, is to prevent anyone other 
than the rightful owner from using | 
the coupons if they should be lost 
or stolen. This will help prevent 
black market operations in gaso- 
line, it is said. 
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This advertisement appears in The Saturday 
Evening Post July 24th, Collier’s August 
14th and Country Gentleman Sept., 1943 
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New Process Seen Boosting 


Grain Alcohol 


NEW YORK.—Large scale pro- 
duction of grain alcohol for syn- 
thetic rubber, motor fuel and other 
industrial purposes was envisaged 
here last week for the postwar 
world as one major effect of a new 
alcohol process just discovered by 
government scientists. 


The new distillation method re- 
sults in economies that will slash 
grain alcohol costs in half, putting 
this form of alcohol on a competi- 
tive footing with molasses and 
synthetic alcohol, it was said. 


The discovery was made at the 
Park .& Tilford Distillery in 
Brownsville, Pa, by Irvin W. 
Tucker, young chemist in the U. 
SS. Department of Agriculture, and 
Dr. A. K. Balls, chief of the de- 
partment’s enzyme research lab- 
oratory. Four months of research 
preceded the discovery, which has 
been developed to commercial 
scale. 


The cost of pproducing grain 
alcohol under present methods is 
about double that of synthetic and 
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Ammunition’ in the Fight 


sone 


EN at the fighting front would soon 

feel it... if your services to America 
should fail. There’d be no surer way to 
lose the war than to lose your fight to keep 
America’s cars rolling. 


That’s why current Alemite advertising 


like that shown on 


telling America the importance of your 
work .. . selling America the absolute 


necessity of regular 


Unlike most lubricant campaigns you've 
seen, this one sells your services rather than 
our products. It works for you whether you 
have an ounce of Alemite in the shop or 
not. You'll notice that it stresses the need 
for services that have nothing to do with 
lubrication. It backs you up, regardless of 
brands, in the fight to keep Americans 
rolling to their jobs. 


Production 


molasses alcohol. This disparity in 
cost has prevented use of grain 
alcohol for most industrial pur- 
poses in the past. The government, 
of course, is paying the additional 
cost for alcohol from grains be- 
cause it is so vitally needed in the 
war effort. _— 

The Balls-Tucker process is not 
only expected to eliminate this ex- 
tra cost from war-alcohol made 
from grain, thus saving the gov- 
ernment $50,000,000 a year, but it 
will Open the door to postwar op- 
portunity for grain alcohol, it was 
said. 

One reason for the lowered cost 
under the Balls-Tucker process is 
that use of barley malt, the most 
expensive single ingredient in 
grain alcohol production, is elimin- 
ated. Another factor is the con- 
centrated protein the new process 
extracts as a by-product. This 
protein can be sold for 5 cents a 
pound. About three pounds per 
gallon—or a billion pounds a year 
for the distilling industry—can be 
extracted, it was reported. 


the opposite page is 


visits to you. 


Oil Shipments to East 


Set All-Time High 
WASHINGTON. — The East 
Coast supply bulletin, for the 
week ending June 26, 1948, from 
the Petroleum Administration 
for War shows a record break- 
ing rail movement to the At- 
lantic seaboard area of 999,684 
barrels per day. This is an in- 
crease of 29,149 barrels per day 
over the previous week and 
represents an all-time high. 
“But,” observes Petroleum 
Administrator Ickes, “the mili- 
tary demand is likewise at an 
all-time high. Therefore, we are 
improving our critically low in- 
ventory position but slowly.” 


St. Louis Gets Property 


Tax—Or No Driving! 

ST. LOUIS.—An ordinance to re- 
quire St. Louisans to exhibit per- 
sonal property tax receipts for 
three preceding years before they 
will be permitted to purchase city 
automobile license stickers has been 
passed by the local board of alder- 
men. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Sincerely, 


wt Ode 


Vice President in Charge of Sales 


ALE 


REG. U. S. PAT. OFF. 


LUBRICANTS e LUBRICATING EQUIPMENT ¢ MOTOR OIL 
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Automotive Down Slightly — 


May Retail 
Early 1943 


WASHINGTON. — May retail 
store sales maintained the April 
volume after allowance for season- 
al changes, the Department of 
Commerce reported last week. The 
department’s seasonally adjusted 
index of sales of all retail stores 
of 158 (1935-39—100) represents the 
highest level yet attained except 
for the peak months of February 
and March of this year. 

In dollar amount, sales of all 
retail stores in May were $5,110 
million, 12 percent higher than in 
the same month of 1942. This 
compares with an increase of 11 
percent for the first four months 
of the year. 

Higher 1943 sales reflect in- 
creased prices rather than greater 
quantities of merchandise sold. The 
department’s sales index, adjusted 
to eliminate changes in _ retail 
prices as well as seasonal varia- 
tions, stood at 118 in May of this 


Our real purpose in running such ad- 
vertising is not to build wartime business 
for ourselves so much as for you. In fact, 
our war work has made it impossible at 
times to serve our regular Alemite cus- 
tomers as promptly as we would like. Of 
course, we look forward to the time when 
we can again serve you on a peacetime 
basis. But that is not today’s job. 


Right now, the battle to maintain vital 
transportation is all-important—and only 
you can win it. And our current advertis- 
ing is dedicated to telling motorists the 
importance of your work—selling them 
on the many important services you ren- 
der—and bringing them to you regularly. 


You are playing an essential role in the 
war. If this advertising helps you in that 
job, it will do all we ask of it. 


MITE 


ALEMITE, Division of Stewart-Warner, 1878 Diversey Parkway, Chicago, Illinois 


Sales Hold 


Volume 


year compared with 117 in May, 
1942. Considering the amount of 
trading up, both voluntary and 
forced, which undoubtedly has oc- 
curred auring the 12 months, there 
is little doubt that retail unit 
volume is substantially lower than 
a year ago. 

Seasonally adjusted sales indexes 
for all major groups of durable 
goods stores declined from April 
to May. The largest decline, 8 
percent, was for building materials 
and hardware dealers. 


Declines of 4 to 7 percent also 
occurred in household furnish- 
ings, automotive, and jewelry 
stores. The index for all durable 
goods stores declined 6 percent 
to 104. 

The seasonally adjusted index 
for nondurable goods stores rose 2 
percent to 175. The largest rise by 
far was the 8 percent increase in 
“other retail stores” group, due 
principally to fuel and ice dealers, 
where retail deliveries which usu- 
ally decline precipitously from 
April to May, held up well because 
of consumer anxiety over the coal 
strike. 


\N. J. Car Revenues 
Drop Only 10% 
Under 1942 


TRENTON, N. J.— New Jersey 
motorists apparently favor re- 
stricted automobile use to no use 
at all, according to figures made 
public by State Motor Vehicle 
Commissioner Arthur W. Magee, 
. who reveals that registrations have 
held up far better than was ex- 
pected. 


“Contrary to all early fore- 
casts,” Magee declared, “state 
revenues from motor vehicle lic- 
ense fees and other department 
sources have already surpassed the 
most optimistic estimates. A size- 
able surplus exists, and should be 
materially increased before the 
close of the fiscal year. 


The rush for renewals prior to 
and after the deadline of March 31 
was the greatest in the depart- 
ment’s history. Gasoline rationing 
or no gasoline rationing, owners 
seemed to suddenly make up their 
minds that even restricted use of 
the family car was better than no 
use at all. 


“The result is that the motor 
vehicle department has taken in a 
grand total of $17,720,209. This 
sum is $1,033,209, or 6.2 percent, in 
excess Of the department’s own 
estimate; $3,233,209, or 22.3 per- 
cent, more than forecast in the 
governor’s budget message and $3,- 
308,209, or 22.9 percent, greater 
than anticipated by the appropria- 
tions committee. 


“While this year’s revenues are 
in excess of early forecasts, they 
still fall short of 1942 receipts 
which reached an all-time peak. 
Compared with the total collected 
this year, receipts as of the same 
date in 1942 totaled $19,852,066, or 
10.7 percent higher.” 


| 


‘Minn. Governor 


Reverses Solons 


ST. PAUL.—Upsetting’ a stand 
taken by the state legislature, Gov. 
Edward J. Thye has issued an 
order permitting out-of-state motor 
vehicles to operate in Minnesota 
without buying additional plates 
here, provided they are transport- 
ing goods vital to the war effort, 
and provided they come from 
states having a reciprocal agree- 
ment with Minnesota. 


The order was approved by the 
state legislative advisory war emer- 
gency committee. 


Mattix With AMA 

DETROIT.—Paul R. Mattix, formerly 
chief, Automotive division, bureau of 
foreign and domestic commerce, De- 
partment of Commerce, has joined the 
staff of the Automobile Mfrs. Assn. in 
the capacity of manager of the Export 
department and secretary of the Ex- 
port committee. 
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Truckers, War Effort Benefit:— 


States’ Lawmakers Ease 
Highway Restrictions 


WASHINGTON.—When the Fed- 
eral-State Conference on War Re- 
strictions met here in May, 1942, 
emphasis was placed on the need 
for more liberal state laws govern- 
ing motor vehicle sizes and weights 
and broader provisions for motor 
vehicle reciprocity. At that time, 
five states (Alabama, Kentucky, 
South Dakota, Tennessee and 
Texas) were below recommenda- 
tions for minimum gross weight 
regulations approved by the Public 
Roads Administration. 


With 44 state legislatures meet- 
ing in regular sessions this year 
numerous proposals for eliminating 
state highway barriers were given 
consideration, and progress of such 
remedial legislation through June 
18, 1943, is reflected in the follow- 
ing report: 

Alabama (S. 105) recently in- 
creased gross weight according to 
formula recommended by the Am- 
erican Association of State High- 
way Officials and length of single 
unit to 45 ft., but limited the in- 
crease to six years’ duration. South 
Dakota (H. 26) raised the maxi- 
mum gross wegiht from 30,000 to 
40,000 Ibs. and increased the length 
for tractor-semi-trailers from 40 
to 45 ft. The Governor of Kentucky 
issued executive orders to increase 
gross weight above 40,000 Ibs. on 
designated highways. 


Arkansas (S. 58) increased axle 
weight from 16,000 to 18,000 Ibs. 
Delaware (H. 55) increased weight 
for tractor-semi-trailers from 38,000 
to 40,000 Ibs., and H. 56 increased 
length of single unit from 33 to 35 
ft. Minnesota (S. 492) increased 
length from 40 to 45 ft. and pro- 
vided that a tractor and semi-trail- 
er shall be regarded as one vehicle 
for the purpose of determining 
length; provided a gross weight 
according to the formula 700 L plus 


Diehl Scourges 


‘Fault Finding’ 
With Gas Rules 


NEW YORK.—George Conrad 
Diehl, president of the Automo- 
bile Old Timers, has sent a tele- 
gram to Petroleum Coordinator 
Harold L. Ickes offering the group’s 
services to “discourage fault-find- 
ing with necessary rules and regu- 
lations” resulting from the gaso- 
line shortage. Diehl told Ickes the 
club offered its services “in any 
manner in which you believe we 
can help.” 

Frederick H. Elliott, secretary 
of the Old Timers, said the offer 
had been prompted by the “bar- 
rage of criticisms of necessary 
inconveniences” which he said had 
been aimed at Ickes from many 
sources, including most of the 
automobile clubs. 

“Now, we don’t want to get into 
@ quarrel with any of the auto- 
mobile clubs,” Elliott added. “Diehl 
is one of the four life directors 
and a former president of the 
American Automobile Assn., and I 
was secretary of the AAA from 
1906 through 1910. 

“But automobile clubs are about 
95 percent commercial entities, 
and they’re selling memberships 
and have to carry campaigns for 
this and that which the motorists 
want. Now we feel there should 
not be so much bickering about 
these inconveniences while the war 
is on. Let’s get the war won, and 
then let’s talk about driving.” 


East’s A Motorists 


Get Vacation Gas 

WASHINGTON. — Holders of 
A cards in the East will be 
permitted to use their A rations 
for one roundtrip to a vacation 
resort after July 15, OPA ruled 
last week, but only if other 
means of transportation are in- 
adequate. 

In its first announcement, 
OPA had stipulated that the 
only restriction on such vaca- 
tion travel would be that the 
motorist must obtain permis- 
sion first from his ration board. 


| dent vehicles for-hire; 


40 in place of specified weights for 
designated combinations. 


Missouri (H. 240) increased 
length of single unit from 33 to 35 
ft. and combinations from 40 to 45 
ft.; increased axle weight from 
16,000 to 18,000 lbs. and gross 
weight from 48,000 to the formula 
700 L plus 40. Nebraska (Bill 179) 
increased axle weight from 16,000 
to 18,000 lbs. and gross weight from 
48,000 to the formula 750 L plus 40 
until March 1, 1945. New Mexico 
(H. 55) substituted the formula 750 
L plus 40 for 600 L plus 40. North 
Carolina (H. 619) increased single 
unit weight from 20,000 to 30,000 
Ibs. and S. 364 enacted later re- 
duced 30,000 Ibs. limit to 26,000 Ibs. 


Pennsylvania (H. 634) increased 
weight for two-axle vehicles from 
26,000 to 30,000 Ibs. axle weight 
from 18,000 to 20,000, three-axle 
vehicles from 36,000 to 40,000 and 
tractor-semi-trailers from 39,000 to 
45,000 Ibs. This law is effective only 
to the end of the legislative session 
following cessation of hostilities. 


A bill is pending in Wisconsin to 
increase length of tractor-semi- 
trailers and another in Illinois to 
increase axle and gross weights. 
Texas provided a formula for de- 
termining gross weight in 1941 but 
for all practical purposes nullified 
the formula by limiting gross 
weight to 38,000 Ibs. While Nevada’s 
size and weight law is very liberal 
in many respects, tractor-semi- 
trailers in that state are still lim- 
ited to 38,000 Ibs. 


ODT in cooperation with the 
Council of State Governments 
drafted a bill which would em- 
power a governor to suspend laws 
including size and weight laws or 
others that might constitute a 
trade barrier or interfere with the 
war effort. 

The measure was adopted with 
certain modifications in California, 
Delaware, Iowa, Minnesota, New 
Hampshire, N. Carolina, N. Dakota, 
Oregon, Pennsylvania, Rhode Is- 
land, Vermont, and Washington. 
South Carolina directed its high- 
way department to suspend in- 
spection of all motor vehicles for 
the duration of the war. 


Some progress has been made 
this year towards better reciprocal 
relations between states. Illinois 
(S. Res. 14) created a senate com- 
mittee to investigate relationship 
between Illinois laws and those of 
other states with respect to reci- 
procity agreements and to make 
recommendations to the legisla- 
ture now in session. 


Minnesota now (H. 294) provides 
for reciprocity on special fees col- 
lected from non-resident inter- 
state for-hire carriers, and (H. 
1261) extends full reciprocity on 
license fees to transporters of pet- 
roleum products in bulk, non-resi- 
dent operators of trucks not for 
hire who are registered or licensed 
to do business in Minnesota and 
for-hire transporters of feeder 
livestock up to a distance of 150 
miles into Minnesota. (Non-resi- 
dent privileges to carriers of pet- 
roleum products is limited to six 
months after the end of the war.) 

New Hampshire (H. 199) now 
provides full reciprocity for all 
non-resident vehicles; S. Dakota 
(H. 12) declared the policy of the 
state to grant full reciprocity on 
motor vehicle fees and taxes to 
all vehicles in interstate commerce 
and authorized its highway com- 
mission to make reciprocity agree- 
ments. 


Tennessee (S. 158) authorized 
commissioner of finance and taxa- 
tion and chairman of the railroad 
and public utility commission to 
enter into reciprocal agreements 
with other states under which non- 
resident motor vehicles may be 
Operated in Tennessee without 
Tennessee licenses; Utah (S. 168% 
provides reciprocity for non-resi- 
Wisconsin 
(S. 363) provides that for duration 


| of the war motor vehicle commis- 
sioner shall have authority to enter 


into reciprocal agreements with 
other states; Wyoming (S. 10) pro- 
vides reciprocity to non-resident 
trucks operating a distance of 75 
miles into the state. 


Study Postwar Dealer Trends. . . 


DEALER WAR-SERVICE” 
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POSTWAR PROBLEMS, potentials and possibilities for Chevrolet dealers, 
in Detroit last week. The Dealer War Service Planning Board 


were discussed by this group, meeting 
(shown above) represents specialized Relds that 


rtain directly to the operation of a retail automobile ag a acts as an advisory council for Chevrolet 


ealers. At this regularly scheduled monthly meeting, the boa 


auto dealers’ place in it, and arrived at the concensus 


dealers to render a distinctive service to a nation desperate for transportation. 
discussed a 


Chevrolet general sales manager and board chairman, the group 
the postwar era. 


POST-WAR 


PICTURED BETWEEN discussions at the Dealer War Service Planning 
Board meeting are (left to right): A. L. Deane, general manager, Motors 
Holding Div., General Motors, New York; John C. Felli, assistant treasurer, 
GM, New York; William E. Holler, Chevrolet general sales manager and 
board chairman; G. A. Ames, vice-president, General Motors Acceptance Corp. 


2,500,000 
2,000,000 


SHOWN ABOVE with T. H. Keating, assistant general sales manager for 
Chevrolet (left), are Wade H. Leach, vice-president, GMAC (center); and 
J. E. Johnson, director, Training Service War Products, GM. 


COMPARING NOTES are (left to right): E. A. Nimnicht, assistant general 
sales manager of Chevrolet; W. G. Lewellen, director, GM Defense Staff; 
and S. D. Hopkins, director, Sales Section, GM. 


ALSO PRESENT at the Dealer War Service Planning Board sessions were 
(left to right) W. E. Talcott, of the GM Legal Staff; D. W. McInnis, vice- 
president, General Exchange Insurance Corp.—Motor Insurance Corp., New 
York; and K. M. Chase, Chevrolet assistant general sales manager. 


urned to the postwar markets, to projeet the 
that a strong market would prevail, with opportunity for 


Meeting with William E. Holler, 


ll phases of dealership operations in 


Chevrolet, Board 
Studies Postwar 
Dealer Trends 


DETROIT.—An increasingly firm 
postwar automotive market, indi- 
cated by factors now clearly dis- 
cernable, was projected for Chev- 
rolet dealers at the monthly con- 
ference of the Dealer War Service 
Planning Board, Chevrolet’s ad- 
visory council of automotive lead- 
ers, meeting in Detroit last week. 

A panel discussion of economic 
factors leading toward a strong 
postwar market was held by the 
group, in session with Chairman 
William E. Holler, Chevrolet gen- 
eral sales manager. “Postwar Plan- 
ning for Chevrolet Dealers” was 
the theme of the conference, at 
which automobile market possibili- 
ties were forecast; economic trends 
influencing the market were pro- 
jected, age and number of cars 
carried over from the war period 
were estimated, and the used car 
demand was evaluated. 


Reconditioning of used cars for 
additional transportation, more 
than ever necessary since the ces- 
sation of production, was another 
important conference topic, accord- 
ing to Holler. 

“‘Save the Wheels that Serve 
America’ is more than a slogan to- 
day,” Holler said. “It is an im- 
perative necessity, and will con- 
tinue to be until production has 
again overtaken need. Granting 
that pent-up buying power will be 
an important influence on the sale 
of new cars in the postwar era, 
it seems equally apparent that used 
car reconditioning and service in 
general will still be vital contri- 
butions the automobile dealer can 
make to the national economy.” 


The board, composed of General 
Motors and Chevrolet executives 
representing specialized fields, acts 
as a consulting and advisory body 
for the Chevrolet dealer organiza- 
tion. Low-range planning recom- 
mendations are made by the board 
to the Chevrolet retailers through 
the Dealer Committee System, a 
part of the Quality Dealer program 
instituted by Holler when he be- 
came Chevrolet general manager. 


Va. Inspection 
Dates Set 


RICHMOND, Va.—A proclama- 
tion by Governor Colgate W. Dar- 
den jr., Officially designated July 
1-Sept. 30 as the period for state 
motor vehicle inspections. 


Noting that “the successful 
prosecution of the nation’s war 
effort is dependent to a large ex- 
tent on the conservation of exist- 
ing motor vehicle transportation 
facilities” Darden confirmed this 
schedule of inspections: July, ve- 
hicles with T ration books; August, 
vehicles with B and C books, and 
September, vehicles with A and D 
books. 


Because of the war, only one 
inspection period is scheduled for 
this year, in place of the usual 
two tests per year. 


Jack Weed’s Truckin’ will give you 
some interesting views. 
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THIS 1S OUR 
SHANGR/-LA 


But, like the U.S.S. Hornet, from which General 
Doolittle and his fellow heroes bombed Tokio, it is 
no fiction. Our “Shangri-la” is a fact deadly to 


Sikorsky helicopter which we will build in quan- 
tity for the Army Air Forces. 


Axis hopes. 


For these are the war plants of Nash-Kelvinator! 


This is where they come from. Those 2,000 h.p. 
Pratt & Whitney engines that lift the Navy’s 
mighty Vought Corsair fighters seven miles high 


... that speed them seven miles a minute . . . higher, 
faster, better than the best the Japs have got. 


From here come great, precision-built Hamilton 
Standard Constant Speed Propellers for Flying 
Fortress, Lancaster and Mosquito bombers now 

blasting Hitler’s industries and his vision of victory. 


And soon from these plants will come the versatile 


4 


| LOOK AHEAD WITH & 


ae 


+ 
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ae NA, 
Division of Nash-Kelvinator Corporation 


Lansing 


Detroit - Kenosha - Milwaukee - Grand Rapids - 


No enemy eyes will ever see this group of build- 
ings. Nor, friendly as they are, may yours. For 
Nash-Kelvinator’s factories are strategically dis- 

tributed throughout the country and are here 

brought together in one place by the imagination 
of an artist to visualize for you the magnitude of 
Nash-Kelvinator’s facilities. 


When Victory is won there will come from this 
Shangri-la of industry, with its vast new facilities 
and skills created for war, a greater Nash than we 
have ever built before. And a sales and profit op- 
portunity unsurpassed in the industry! 


NASH BUILDS GREAT ENGINES / 


THEY GIVE THEIR LIVES, 
WE LEND OUR MONEY. 
BUY MORE WAR SAVINGS 
BONDS AND STAMPS! 
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Slow Producers Need Help 


To Speed U.S. War Output 


NEW YORK.—Although produc- 
tion records show American com- 
panies have made excellent use of 
their management “know-how,” all 
concerns are not operating on the 
same level of efficiency, according 
to Alvin E. Dodd, president of the 
American Management Assn. 


“The whole job of war produc- 
tion is geared to the speed of 
the slowest producer,” he said. 
“It is this slow producer who 
needs our help, for if he is a 
maker of one part of a weapon, 
that weapon only gets to the fir- 


ing line with the speed at which 
he operates.” 

“On the other hand,” he con- 
tinued, “from the standpoint of 
sheer production, slow producers 
or not, we have reached the high- 
est point of efficiency in our history. 
At the business of producing the 
materials of war we are no longer 
tyros. 

“We know that American in- 
dustry is equal to supplying the 
most insatiable customer it has 
ever known. Without being com- 
placent, we know we can con- 


tinue to deliver,” Dodd declared 


Dodd was reelected president at 
the association’s meeting here, 
while William L. Batt, vice-chair- 
man of the War Production Board 
and president of SKF Industries, 
Inc., continues as chairman of the 
board of the association. Directors 
include W. E. Tarr, general office 
manager, Studebaker Corp. 


Gintzel’s New Job 


TOLEDO.—Appointment of Allan L. 
Gintzel as district manager of the mid- 
western territory for Toledo Steel 
Products Co. has been announced by 
J. E. Adams, vice-president and gen- 
eral manager. His headquarters are in 
Kansas City. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


Where power makes a right angle turn 


the Timken Bearing is the ideal bearing to use 


“Heres 


PAST PERFORMANCE. There are actually millions upon millions of 
Timken Bearings in service in industrial and automotive gear applica- 
tions. Their performance has been outstanding and in these thousands 
of different kinds of applications you find every requirement in bear- 
ing design, mounting and performance that will be necessary. 


ay) 


reo Bearings and our knowledge in applying them that 
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Plus 241 Off-Highway Vehicles— 


WPB OK’s Production 
Of 7,500 Heavy Trucks ¢« 


WASHINGTON.—The production 
of 7,500 heavy highway trucks and 
241 + off-the-highway automotive 
vehicles has been authorized by 
War Production Board for the 
third and fourth quarters of this 
year, it has been announced by 
the Automotive division. 

The trucks are classified by 
gross vehicle weight and drive 
type classifications. Most of those 


SMALL SPACE, LIGHTNESS. The Timken Bearing is a tapered roller 
bearing. Since load carrying elements form a line contact you get maxi- 
mum load carrying ability in a given space. 


THRUST LOADS AS WELL AS RADIAL. The tapered construction 
of the Timken Bearing, whereby lines drawn coincident with the tapered 
surfaces of rollers, cup and cone, meet at a common point, results in 
true rolling motion and also enables the bearing to carry thrust loads 
as well as radial loads or both together in any combination. This is 
important in any spiral bevel gear application since gear operation in 
itself sets up thrust loads. Moreover, Timken Bearings are made in 
such a wide range of sizes and tapers that you can select the most de- 
sirable combination for any given set of loads. 


GEAR SETTING AND ITS MAINTENANCE. With 
Timken Bearings you can achieve in assembly any desired 
gear setting and this setting can be maintained indefinitely. 


QUIETNESS. Quietness is just as desirable in airplane as 


it is in automobile service. Moreover, quietness in bear- 
ing performance implies smoothness and that is desirable 
wherever wheels, shafts or gears turn. It was Timken 


overcame the tremendous bearing problems foreseen by 


the automotive industry when it decided to use hypoid 
axles. The Timken Roller Bearing Company, Canton, Ohio. 


to be produced—4,250 to be exact 
—lie in the 24,000 to 30,000 pound 
class. 

Fourteen companies are partici- 
pating in the production, including 
Autocar Co., Ardmore, Pa.; Brock- 
way Motor Truck Co., Cortland, 
N. Y.; Corbitt Co., Henderson, N. 
C.; Federal Motor Truck Co., De- 
troit; General Motors Truck & 
Coach, Pontiac; Four Wheel Drive 
Auto Co., Clintonville, Wis.; In- 
ternational Harvester Co., Chicago. 

Kenworth Motor Truck Co., 
Seattle;Peterbilt Motors Co., Oak- 
land, Calif.; Mack Mfg. Co., New 
York; Reo Motors Co., Lansing; 
Sterling Motor Truck Co. Mil- 
waukee; Walter Motor Truck Co., 
Long Island City, N. Y.; and White 
Motor Co., Cleveland. 

The 241 off-the-highway vehicles 
include trucks, truck tractors and 
trailers. 

They are to be manufactured by 
Dart Truck Co., Kansas City; 
Euclid Road Machinery Co., Cleve- 
land; Kenworth at Seattle, Mack 
and Peterbilt. 


Canadian West 
Short of Cars 
And Mechanics 


WINNIPEG.—With more money 
flowing into farmers’ pockets than 
at any time since the 1928-1929 era, 
the Canadian West is becoming 
acutely conscious of the motor car 
shortage. It is considerably more 
apparent here than it is in the 
East where distances to markets 
are shorter and where a much 
greater percentage of the popula- 
tion is of an urban character. 

Used car dealers here are trav- 
elling as far as Montreal and Van- 
couver to pick up °41 and °42 
models. In addition, buying trips 
to Kenora, Ont., and outlying points 
in Manitoba have been “common 
occurrences”. Most of the cars have 
been going to rural buyers, 

The West has also lost an army 
of good mechanics to the military 
services. In most rural centers 
these are being keenly missed, not 
only for work on automobiles but 
for tractor and farm machinery 
repairs. The farm boy on the 
prairies, however, is a natural 
mechanic who in most cases today 
operates the tractor and keeps the 
machinery in repair. 

No official figures are available 
as to the number of licenses issued 
in the Canadian West this year. 
While a rush for licenses was ex- 
perienced before June 1 to enable 
drivers to get their full year’s 
quota of gasoline coupons, officials 
believe registrations are down 
slightly from last year. 


Collins & Aikman 
Reports Profit 


NEW YORK.—Collins & Aik- 


man Corp. ana suosidiary (exclud- - 


ing Canadian subsidiary) reports 
a net profit, after federal and state 
income taxes, of $366,447.54 for the 
three months ended May 29, 1943. 
It compares with net loss of $240,- 
889.33 for the three months ended 
May 30, 1942. 

Net profits from operations, be- 
fore provisions for depreciation of 
$130,748.93 and provision for in- 
come taxes of $275,000.00, totaled 
$760,149.15 for this period. As of 
May 29, 1943 the company’s earned 
surplus aggregated $7,801,272.79. 


N. J. Gas Revenue 


Down 40 Percent 

TRENTON, N. J.—New Jersey 
gasoline tax revenues fer the first 
four months of 1943 totaled $5,082,- 
868, a decline of $3,317,156 or 39.49 
percent from the same period last 
year, and 40.75 percent below the 
$8,579,241 collected in the _ cor- 
responding 1941 period, it was an- 
nounced here by State Tax Com- 
missioner Kelly. 

April gasoline tax returns were 
$1,337,631, or 32.39 percent less than 
for April last year, and 44.73 below 
April, 1941, he said. 
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EVENTY-SIX million, eight hundred twenty-nine 
thousand, one hundred eighty-two dollars and 
thirty cents ($76,829,182.30) has been poured into 
the nation’s war chest by the newspaper boys of 
America up to May 27. 


They’ve done it by selling ten-cent War Savings 
Stamps... 768,291,823 of them... to the millions 
of families to whom they deliver daily newspapers. 
And they’re selling more every day. 


They’re doing it under the direction of the news- 
papers they represent and under the sponsorship 


of the International Circulation Managers Assn. 
The patriotic performance of these youngsters is 
something to inspire and hearten all of us. 


It’s something to cheer about. 
g 


It’s something that can happen only in a free 
America. 


It’s something that is possible only through the 
newspaper organizations of the country. 


And it’s only one of the many major contributions 
which newspapers are making to the war effort 
and to American Victory. 


International Circulation Managers Assn. 


Space courtesy Scripps-Howard Newspapers 
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WASHINGTON.—Value of total 
exports for the first four months 
of 1943 amounted to $3,438,000,000, 
a gain of more than 52 percent as 
compared to the four months’ 1942 
total of $2,264,000,000, the bureau 
of the census reported last week. 

The four months’ total for 1943 
exceeded in value our total an- 
nual exports for 1938 and 1939 
when the values were $3,094,000,000 
and $3,177,000,000, respectively, the 
report states. 

The total for April, 1943, valued 
at $1,136,000,000, includes shipments 


Priority Rating Structure 


Spared ‘Super-Duper’ 

WASHINGTON.—J. A. Krug, 
chairman of WPB’s Requirements 
committee, said last week that in 
order to avoid creation of a new 
“super” priority rating to care for 
the most urgent programs, the 
rating of AA-2 was recently re- 
stored by amendment of Priority 
Regulation No. 1. 
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U.S. Exports Up 52 Percent 
In First Quarter of °43 


valued at $160,000,000 which were 
made during the first three months 
of 1943 for which data were not 
previously available. Export totals 
include lend-lease goods shipped to 
the United Nations. 

The value of general imports of 
merchandise into the United 
States in April amounted to $266,- 
000,000, the highest monthly total 
for 1943. This represented an in- 
crease of 7 percent over the March 
total of $248,000,000, compared with 
increases of 6 percent for March 
over February and 3 percent for 
February over January. 

Imports for consumption during 
April, 1943 amounted to $276,000,- 
000 bringing the total for the first 
four months of 1943 to a value of 
$1,030,000,000. This represented an 
increase of 6 percent when com- 
pared to the total of $970,000,000 
for the first four months of 1942. 
Withdrawals from previously im- 
ported stocks continued larger 
than entries into bonded customs 
warehouses. 


CAMPBELL-EWALD employes took 
time off to attend a tea last week, 
which Henry T. Ewald, president of 
the company, gave to honor Hester M. 
Stiles on her 25th anniversary with 
the company and five other 10-year 
women employes who had the best 
attendance records. Miss Stiles re- 
ceived a $500 present and each of the 
other girls received a gold wrist watch. 
ns tiles receives the present from 
Ewald. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


»-—the Ath Dimension 


Alemite’s Revitalized Drive; 


Newsprint Cut A gain 
By Pete Wemhoff 


Revitalized 


Alemite division of Stewart-War- 
ner is launching this month a re- 
vitalized campaign for service 
dealers, it was announced last 
week by Ted Grange, advertising 
manager. The new color campaign 
will start July 21 in the Saturday 
Evening Post, followed by inser- 
tions in Collier’s and Country Gen- 
tleman. 

In addition to these insertions, 
plus a trade announcement in 
this {ssue of Automotive News, 
Alemite is supplying its salesmen 
with selling-aid pieces for deal- 
ers. MacFarland, Aveyard & Co., 
is handling. 

Grange also announced that the 
U. S. Treasury has sent out 105,000 
reprints of Stewart-Warner’s “It 


Key Point in Your 
Wartime Strategy! 


ca 


is 


Sats 


TWO “MUSTS” 


—TO MAKE 


1. Quality Products 
2. An Organized Plan 


Mobiloil’s Reputation for Quality is an Invaluable Asset 
today. Read how it can help your Entire Business! 


y= Lubrication pit or lift is a“‘key 
point” today BECAUSE: 


* Motorists are more anxious than 
ever before to give their cars the finest 
protection they can buy! 


* Motorists are more willing to listen 
when their“‘lube man” says their cars 


need other services! 


SOCONY-VACUUM’'S 


MODERN 
SERVICE 
METHODS 


HELP YOU! 


Sales training courses for 
your entire staff! 


Experts help analyze your mar- 
ket — determine potential. 


Socony-Vacuum helps you take full 
advantage of this. Mobiloil—the 
world’s largest-selling motor oil—has 
the quality millions want today. 


And our ‘‘Modern Service Methods”’ 
is a tested plan that helps your men 
feed business from one department 
to another. Get complete details. 
Write to Car Dealer Division, Socony-Vacuum Oil Co., Inc., 26 Broadway, N. Y. C. 


Specialists study your shop 
layout= offer sound advice. 


IT WORK: 


SOCONY-VACUUM 


THE MARK OF QUALITY 
MOTORISTS ARE LOOKING FOR 


Hard-hitting promotion ma- 
terial is available to you! 


Takes Both War Taxes and War, 
Bonds” ad to companies having‘ 
payroll-savings plans. 


AFA Elections 


Bruce Barton, president of Bat-, 
ten, Barton, Durstine & Osborn,' 
Inc., and Joe M. Dawson, presi- 
dent of Tracy-Locke-Dawson, Inc.,, 
were elected board chairman and 
president, respectively, of the Ad- 
vertising Federation of America at, 
its 39th annual meeting and war 
conference in New York. Barton 
succeeds Elon G. Borton, director( 
of advertising of LaSalle Extension 
University, Chicago, while Dawson 
replaces James A. Welch, vice-' 
president of Crowell-Collier Pub- 
lishing Co. 

Clara H. Zillessen, advertising 
manager of Philadelphia Electric 
Co., was reelected secretary, and: 
Robert S. Peare, publicity depart- 
ment manager of General Electric 
Co., was re-named treasurer. Vice 
presidents elected are Forbes.Mc- 
Kay, associate advertising man- 
ager of Progressive Farmer-Rural- 
ist Co., Birmingham, Ala.; Paul A. 
Kelly, Capital Finance Corp., Co- 
lumbus, O., and Willard D. Egolf,' 
assistant to the president, National 
Assn. of Broadcasters. Charles E., 
Murphy was reelected general 
counsel and Earle Pearson general 
manager. 


A resolution was adopted ex- 
pressing pride in the part adver- 
tising has played in the victory 
effort, but deploring that the full 
value of these achievements “has 
been to some extent vitiated by 
the advertising of a few irrespon- 
sible advertisers which reflects 
bad taste, vulgarity and willful 
perversion of legitimate wartime 
themes.” 

Other resolutions urged Congress 
to weigh the need for new legisla- 
tion “to clarify and make secure‘ 
the freedom of communications 
against the possibility of capricious, 
legislation,” and asserted “un- 
qualified condemnation of pro- 
posals to require the use of govern- 
ment-assigned grades on many 
articles of merchandise.” 


Cut 


WPB has ordered a reduction 
in the use of newsprint in this 
quarter, up to 5 percent for 
larger newspapers. Warned of 
compliance action against pub- 
lishers failing to abide by new 
quota. 

The new cut, WPB said, fol- 
lows the pattern suggested by 
the newspaper industry’s advis- 
ory committee June 17. Requests 
for additional supplies of paper 
to relieve hardship must be filed 
by July 15. 


Resigns 

J. Leo Sugrue, of the Boston 
Rodney E. Boone organization, and 
automotive manager of the Boston 
Advisor and Daily Record-Ameri- 
can, has resigned after serving the 
Hearst newspapers for 18 years. 

He is taking a long vacation in 
the midwest and will not announce 
his plans until in the early part 
of the fall. No one has yet been 
named to succeed Sugrue. 


Funds 


Undertaking a 
winter business, St. Petersburg, 
(Fla.) advertising committee is 
asking city council for a $50,000 
national advertising fund, 30 per- 
cent more than last year. Of this 
amount, $35,000 would be spent 
with northern newspapers. 


campaign for 


Notes 


Rex Cleveland, former auto editor 
of the New York Times and now 
on that paper’s adstaff, informs 
AUTOMOTIVE News that he’s now an 
“authorized inspector for the U. S. 
Coast Guard, Dogs for Patrol.” 

Allan McDonald has been named 
Detroit and Michigan representa- 
tive of Woman’s Home Companion. 
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American enterprise and its time-tested production methods are meeting and fulfilling the most imposing 


demands ever placed upon the industry of any country 


[t HAS BEEN our privilege to play an important 

part in war production—geared with the supply 
services of the Army and Navy, and with almost 
19,000 other producers who have worked with us. 


Figures show how successful this “partnership” 
has been. But they do not show the valuable direc- 
tion and cooperation we have had from Army and 
Navy officials. Nor do they indicate the fine spirit 
shown by our suppliers and sub-contractors. 


While 18,735 organizations have shared our big 
job of war production, there have actually been 
more than 68,000 such “partnerships” established. 
For, in many cases, several divisions have gone 
to the same source, for different types of work. 


It is interesting to note that nearly three-fourths 
of the firms which have furnished us parts for war 
products, employ less than 500 people. Of these 
more than half employ 100 or less. 


We have chosen our sub-contractors and suppliers 
carefully, in order to secure those best qualified for 
the work at hand. 


In this we have had one great advantage: “‘Sub- 


CHEVROLET - PONTIAC - 


OLDSMOBILE - 


contracting” is merely a wartime extension of a 
time-honored General Motors method. We have 
always dealt with thousands of suppliers of mate- 
rials and parts. 


And so we have known how to proceed in 
establishing sources dependable as to both quality 
and efficiency of performance—not only among 


FACTS ON 
GENERAL MOTORS SUB-CONTRACTING 
- aoe Sear “aaunne 68, 505 
18,735 


Number of separate organizations from which GM 
purchased parts, materials, services and supplies. 


* * * 


Size of organizations furnishing us with parts for war production—as 
indicated by special survey—was as follows: 


Firms employing less than 100 people 

Firms employing 100 to 500 people 

Firms employing more than 500 people 
» * 


General Motors’ policy on sub-contractors and suppliers has resulted 
in the spread of approximately one-half its war work to outside firms. 


The figures above are taken from an exhaustive study of sub-contracting 
prepared in connection with a recent report to the War Department. 


BUICK - 


CADILLAC 


organizations with which we have formerly worked, 
but also with thousands of others. 


This sub-contracting “know-how” —combined 
with manufacturing “know-how’’—is largely re- 
sponsible for the consistent quality of the war 
goods produced. It also accounts for cost reductions 
totaling hundreds of millions of dollars. 


The “partnership” of the Armed Forces, General 
Motors and the thousands of other businesses in- 
volved—some large, some small—is but one ex- 
ample of cooperative wartime endeavor by the 
automobile industry. 


All companies in this mass-production industry 
have been cooperating with one another—and with 
organizations not formerly supplying the automo- 
tive industry —in order to utilize all knowledge and 
facilities suited to the task. 


The success of this method demonstrates one fact 
of tremendous importance to all Americans: 


American enterprise and its time-tested production 
methods are meeting and fulfilling the most imposing 
demands ever placed upon the industry of any country. 


¢ FISHER BODY + FRIGIDAIRE 


AC Spark Plug + Aeroproducts « Allison + Cleveland Diesel - Delco Appliance » Delco Products » Delco-Remy + Detroit Diesel - Eastern Aircraft « Electro-Motive » Guide Lamp + Hyatt - New Departure 
Brown-Lipe-Chapin + Delco Radio - Detroit Transmission » Harrison Radiator + Inland - Moraine Products « Packard Electric - Proving Ground - Research Laboratories » Rochester Products - Saginaw Malleable Iron » Saginaw Steering Gear » Ternstedt - United Motors Service 


Divisicns of General Motors 


‘Victory is Our Business!” 


PLANES x PLANE ENGINES % TANKS x DIESEL ENGINES % TRUCKS *% GUNS * AMMUNITION % AND MORE THAN 2,000 OTHER ITEMS OF ARMS AND EQUIPMENT FOR OUR ARMY AND NAVY 
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Princeton U. Tax Expert Warns— 


U.S. Progress Imperiled 
By Antagonistic Taxes 


NEW YORK. — “The capital 
structure and productive capacity 
of this nation, developed under 
conditions that encouraged their 
growth, may be as readily destroy- 
ed by antagonism expressed in con- 
fiscatory tax laws,” warned Harley 
L. Lutz, professor of public finance, 
Princeton University, in the cur- 
rent issue of the Tax Review, a 
bulletin of the Tax Foundation. 

Asserting that the present na- 
tional tax policy “ignores the re- 
quirements of long-run, stable 
prosperity,” he points out that 

“too great emphasis on social 

can result in tax policies 
that would impair the founda- 
tions upon which all true social 
gains rest.” 

“The notion that our present 
huge productive capacity is in 
some way a fortuitious circum- 
stance which we owe to goo 
fortune rather than to good man- 
agement,” he says, “is expressed 
in the following passage from an 
account of the so-called Four Free- 
doms issued by the Office of War 
Information: 

“In the short space of a few 
decades we have changed scarcity 
into abundance and are now en- 
gaged in the experiment of trying 
to live with our new and as yet 


Wisconsin Gasoline Tax 


Returns Holding Up 


MILWAUKEE. — Wisconsin is 
still fairly well off in gasoline tax 
revenue despite the limitations of 
gas rationing. Comparisons of of- 
ficial returns show that Wisconsin 
gas tax loss is less than 30 percent, 
lower than the losses of many 
other states. 

This may be attributed to the 
fact that Wisconsin is a rural 
state with a greater proportion of 
supplementary ration allowances, 
and also because pleasure driving 
has not yet been’ completely 
banned in the Midwest. 


For the first five months of this 
year, Wisconsin received $6,184,- 
520 in gasoline taxes, compared to 
$8,544,000 for the same period last 
year. 


KEEP 
INDISPENSABLE 
ENGINES RUNNING 


Cian 


a Pea e Ie 
MOTOR OIL 


MEMBER OF PENN- 

SYLVANIA GRADE 

CRUDE OIL ASsSso- 

CIATION ... PERMIT 
NO. 12 


unmanageable riches, The problem 
becomes one not of production but 
of distribution and of consump- 
tion.’ 

“In this passage is embedded 
the characteristic fallacy of the 
spending and lending and giving 
away of the 1930’s. It is the idea 
that the whole enormous com- 
Plex of productive factors and 
forces is here to stay, that it is 
indestructible, that it will con- 
tinue automatically through an 
indefinite future to grind out a 
grist of goods and services so 
huge as to flood us with an em- 
barrassing abundance of riches, 
and that its maintenance, preser- 
vation, and enlargement are 
matters of no concern,” Lutz 
said. 

“The statement quoted above ap- 
parently assumes that there will 
be, in the future, a continuing 
abundance of riches regardless of 
the degree or the range of neglect 
and mistreatment to which the 
enterprise system may be subjected 
by a hostile government. 

“A nation’s productive capacity 
is a part, a significant part, of its 
patrimony. This productive ca- 
pacity includes the tangible capital 
goods, which is the apparatus. of 
production, the managerial talent 
and organizing capacity of those 
who direct the productive opera- 
tions, the strength and skill of the 
workers, and the incentive and 
drive which are generated by the 
profit motive. 

“The combination of these fac- 
tors which has developed in this 
country, if wisely sustained and 
prometed, can supply throughout 
an indefinite future a reasonable 
abundance for all, although it 
can never fulfill the rhapsodic 
assertion that scarcity has been 
eliminated. It is safe to say that 
no other system of owning and 
directing the forces of produc- 
tion can eliminate scarcity, or 
even equal the American free 
enterprise system in providing 
the goods and services that the 
people want. 

“A rising scale of living, securely 
based on large and increasing pro- 
duction, is the only valid social 
gain, and when achieved in this 
way the gain will be shared by all. 
This is the principle that a bigger 
pie means bigger pieces of pie for 
everyone. It does not and should 
not mean that everyone must get 
the same sized piece of pie,” Lutz 
declared. 

“Excesses imposed under the 
guise of progressive taxation im- 
pair the nation’s patrimony. As a 
consequence, they tend to penal- 
ize, through regressive taxes, the 
beneficiaries of the so-called social 
gains,” Lutz said. 


New Record Set 
In Gas Shipments 


RICHMOND, Va.—The __ 33,538,- 
737 gallons of gasoline that poured 
into Richmond during June shat- 
tered all existing records of gaso- 
line gallonage received, according 
to files at the city bureau of 
weights and measures During May, 
a total of 18,528,221 gallons of gaso- 
line were shipped here, and 18,356,- 
490 gallons in April. All the gaso- 
line reached here by pipeline, 
trucks and barges. 


Recently, PAW officials in Wash- 
ington, answering Richmond au- 
thorities who asked why the 
pleasure driving ban should be ob- 
served here when there was ap- 
parently a large supply on hand, 
replied that the gasoline was 
shipped again to Washington, Bal- 
timore and other areas. 


“DUCK” ON LAND. The Army’s newest military vehicle—the amphibian 
truck—now in volume production at the factories of General Motors Truck & 
Coach, will travel 50 miles per hour on the highway, travel across country 
with the tanks and half-tracks and make better than six miles per hour 


through the water. 


Road Chief Sees Diversion 


Impeding N.J. 


TRENTON, N. J.—Adequate pre- 
paration for the future develop- 
ment of New Jersey’s highway sys- 
tem is impeded by the practice of 
highway fund diversion, according 
to State Highway Commissioner 
Spencer Miller jr. 

‘During the last 10 years, 
$129,000,000 has been diverted 
from New Jersey automobile 
revenues for projects foreign to 
roads and bridges,” he pointed 
out, “The effect of this policy 
becomes obvious as we view the 
report I recently received from 
our engineers. 

“They state that there are 600 
miles in our state highway system 
which should have been recon- 
structed, widened and made safe 
by the installation of center 
islands. In addition, the legisla- 
ture by statutory mandate has 
designated 600 miles of other 
routes as part of the state high- 
way system, but we have been un- 


States’ Gas Tax 
Revenues Hit 


Hard by War 


WASHINGTON.—Gasoline taxes 
are the outstanding war casualty 
in the state tax family the Federa- 
tion of Tax Administrators found 
in its recent study of state revenue 
trends during the last three years. 
Declines in gasoline tax revenues 
are particularly serious in those 
states relying heavily upon them 
for revenues and states designating 
gas tax revenue for special pur- 
poses such as retirement of debts. 


In 1942, revenues from gasoline 
taxes decreased 11 percent below 
1941 and 8 percent below 1940. 
January, February and March de- 
creases this year below corres- 
ponding months of 1942 amounted 
to 34.2, 38 and 29.5 percent, indicat- 
ing steeply declining revenues. Fig- 
ures from 45 states show Tennes- 
see and Kansas were the only 
states with slight increases—about 
2 percent above March, 1941, in 
each case. 

Total collections for 1942, ex- 
cluding Arkansas, Idaho and Penn- 
sylvania, amounted to $819,000,000, 
a drop of almost 11 percent below 
totals for 1941. 

Nationwide rationing showed its 
effects upon gasoline tax revenues 
for the first time in January, 1943, 
with the decrease below January, 
1942, amounting to 34.2 percent. In 
March, 1943, one year after the 
first tendency toward a decrease 
was noticed, gasoline taxes in 47 
states yielded only $41,400,000, a 
decrease of almost 30 percent, the 
study showed. 


Suffill With U. S. Rubber 


In Fisk Tire Division 

NEW YORK.—C. N. Suffill, for 
the past six years director of ad- 
vertising and public relations for 


| the Lincoln Aeronautical Institute, 


Hears How! 


FOND DU LAC, Wis.—Automotive 
Sales & Service, Inc., has installed a 
line of fruit and vegetable dehydra- 
tors. Other items that they now carry 
to offset the decrease in automotive 
sales include incandescent, fluorescent, 
and heat-therapeutic lamps. 


oO. 
the 


‘Dealers Tell Me,’ by John 
Munn, is an open forum for 
expression of dealers’ opinions. 


has rejoined United States Rubber 
Co. as head of the business devel- 
opment department of Fisk tire 
division. 

He had formerly been with the 
rubber company for 11 years as 
sales promotion manager of the 
tire division. Suffill is a member of 
the National Aeronautic Assn., and 
until his resignation was active in 
the Lincoln, Neb. branch. 


Road Plans 


able to take over more mileage 
either for construction or mainten- 
ance, due to lack of funds. 

“Our engineers have calculated 
that the 1,200 miles of roads in 
these two classifications will re- 
quire appropriations of approxi- 
mately $513,000,000.” This construc- 
tion work would require several 
years, but planning cannot be car- 
ried on economically and efficiently 
until greater proportions of the 
motor vehicle revenues are made 
available annually for the pur- 
pose for which they were originally 
assessed and collected. 

ds available for the N. J. 
state highway department from 
the current year’s appropria- 
tion represent “the smallest 
amount ever authorized since 
the state highway system was 
created in 1917,” according to 

Miller, who added: 

“Although $7,304,098 have been 
designated for the department, the 
uncommitted balance of previous 
years, totaling $6,535,142, was can- 
celled. This results in an actual 
appropriation of only $729,000 ‘new 
money’ or less than 3 percent of 
the anticipated motor vehicle rev- 
enue for 1943.” 

Recent announcement that “an- 
ticipated revenues of the State 
Highway Department funds for 
1943 will be $31,112,000” created 
the impression that the highway 
department is “rolling in wealth,” 
Miller said. 

“This,” he added, “is far from 
the truth, due to diversions for 
purposes foreign to road con- 
struction. We have not even 
been able to establish reserves 
for repairs and construction 
which must be delayed until 
after the war.” 

Of so-called “highway” appro- 
priations for 1943, totaling $37,647,- 
132, $7,304,098 was appropriated to 
the highway department; $9,885,000 
as county and township aid for 
construction and maintenance of 
roads; $5,290,098 to the state treas- 
urer for debt service; $2,087,701 to 
the teachers’ pension and annuity 
fund; $6,731,865 to the general 
state fund; $3,478,417.51 to other 
state departments, and $2,869,962 
was held in reserve to meet ex- 
penditures of an emergency 
nature.” 


Pontiac Labor Relations 


Headed by Watson 


PONTIAC.—Appointment of 
George M. Watson as acting per- 
sonnel director for Pontiac Motor 

is announced by 
Harry J. Kling- 
ler, general man- 
ager. Watson has 
been employed by 
Pontiac and its 
predecessor com- 
pany, Oakland, 
since 1916, 

He has most 
recently served 
as assistant per- 

Ee sonnel manager, 

Geo. Watson In his new posi- 

tion he succeeds 

John W. Brophy who has trans- 

ferred to the Allison division of 
General Motors. 


Wilcoxon Sole Owner 


LITTLE ROCK, Ark.—The Chevrolet | 
dealership at Hamburg, Ark., for a 
number of years operated as a partner- 
ship by S. A. ilcoxon and Leroy 
Higginbotham, is now to be operated 
solely by the former. . 


Engineering Shifts 
Call for Checks 
In Cars’ Needs 


CHICAGO.—Automobiles of an 
earlier vintage being pressed inte 
wartime service are turning up for 
lubrication service and recall engi- 
neering practices of another day, 
J. Howard Pile writes in the cur- 
rent issue of Chek-Chart Corp.’s 
service bulletin. 

Differential gears may mean 
hypoid to most service men today 
the article points out, yet spiral 
bevel gears were most popular 
some years ago. The big shift 
came in the 1937 models, and prior 
to that year the hypoid gear was 
used on only a few higher priced 
models. Hypoid gears require hy- 
poid lubricant, while other types 
require a straight mineral ges 
lubricant. 

Another change is in the spring 
equipment. Most cars of the. 1936 
models and earlier had bolts and 
shackles. More recent models used 
rubber which eliminated the neces- 
sity of lubrication, and _ several 
manufacturers have replaced the 
conventional leaf spring with the 
coil spring. 

There was a rather sharp break 
in engineering advancements with 
the 1936-37 models, Pile writes, 
and these changes continued 
through the 1942 models. Models 
for the six years, from 1937 through 
1942, constitute about 54 percent 
of all passenger cars now in opera- 
tion. The models for 1934 through! 
1936, represent engineering. ad- 
vancements over models produced 
in the early 1930’s, and production 
for these three years represents 
about 24 percent of all cars now 
in operation, according to Pile. 

With the large turnover of help 
and the number of new persons 
now engaged, it is advisable to 
check and investigate the require- 
ments of these older model ca 
now showing up for service, the 
article states. These older models 
represent a sizeable portion of the 
cars now in operation, and correct 
lubrication and servicing is im- 
portant. 


Motor Care Gets 


Attention in Wis. 


MILWAUKEE —During the 
weeks of July 5 and 12, six south- 
ern Wisconsin cities held wartim 
maintenance clinics, emphasizing 
the proper care of essential moto 
vehicles. 

The free meetings at which trans- 
portation experts discussed war- 
time problems were held at Madi- 
son, July 6; Janesville, July 7; 
Beloit, July 8; Lancaster, July 9; 
Mauston, July 12; and Berlin, July 
13. Co-sponsors were ODT’s Madi- 
son district office and its district 
maintenance advisory committee. 

Speakers included S. M. Davis 
Madison ODT maintenance special- 
ist; William McConnell, Milwatkee 
tire expert; William Schuetze, Pon- 
tiac, Mich., truck and coach spe- 
cialist, and George Hambrecht, 
state board of vocational and adult 
education. 


New Victory Garden Gas 


Rations Halted by OPA 


WASHINGTON. — Issuance of 
special rations of gasoline for 
travel to Victory gardens is discon- 
tinued after today (July 12), OPA 
has announced. Rations for this 
purpose already issued may be used 
as long as valid. 


This action, OPA pointed ou 
was taken upon advice of the De- 
partment of Agriculture’ that 
gardens planted after that date 
would be too late to produce enough 
food to warrant extra use of tires 
and gasoline in cultivating them. 


However, special rations already 
issued for travel to gardens now 
growing may continue to be used 
during the periods for which the 
coupons were issued. 


Stewart-Warner Moves 


Office to New Quarters 


CHICAGO. — Stewart-Warner 
Corp. announced last week the leas- 
ing of the entire twentieth floor of 
the Builders building here. The ad- 
ministrative, service and advertis- 
ing departments will occupy the 
space, 
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NOT A PHENOMENON... 
BUT AN ANSWER 


1939 
* “Circulation up 74%...now over half a million.. 


from 22nd to 5th place in advertising revenue among general 

magazines... all in six short years.” A phenomenon? No, a natural. Newsweek 

was born and grew to a giant at a time when news became more important to 
Americans than ever before. It did it by giving people something they didn’t have and 


needed ...a news magazine that doesn’t fool with the facts. A completely fair and objective handling 


of news, issues, men... ot news warmed over but news-significance, news-meaning. N —o k 


thas 


" oe a | 


It gives them important innovations in journalism ...the “Periscope,” forecasting the 
future, with 88% accuracy. ..‘‘Postwar Horizons,” a unique department clarifying our 
world of tomorrow. . . Signed Opinions by men of authority. . . Lindley on Washington 

... Admiral Pratt on the “War Front”...Moley on National Affairs... Robey on 
Economics, Finance, Business. It fills a need for forward-thinking Americans. That’s the 


simple reason why Newsweek came from scratch to the top in almost nothing flat! 


A WELL-INFORMED PUBLIC i) AMERICA‘’S GREATEST SECURITY 
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MIR Ce ee: Service 


moa TLE 


Backshop 


Too Little 


Lube “Must” 


By 
Jack Weed 


ESPITE all the good work that 

Lawrence Vaniman and Walter 
Wright, of the War Production 
Board, have done on the replace- 
ment parts situation, it still is 
evident in many places that we 
are not out of the woods on this 
extremely important phase of our 
transportation problem. 

As the picture unfolds, it seems 
that many causes contribute to 
the problem. Early this spring it 
was lack of material, mostly. Then 
it was allocating material too late 
for the parts builders to get their 
orders into the steel mills in time 
to get steel in the next quarter. 

Now it develops, according to 
several industry men who have 
been following the problem close- 
lv, that even with material alloca- 
tion, or with sufficient material in 
hand to take care of the replace- 
ment parts runs, several parts 
manufacturers can’t—or won’t—do 
anything about turning out these 
badly-needed varts because the re- 
placement parts program carries 
only a AA2X ovrioritv whi'e their 
war orders carry AAA’s and AAI1’s. 

* * «x 


In the heavy-duty field some 
parts makers mav be dodging the 
repair parts orders, too. because 
these orders ca'l only for short 
runs and the cost of making short 
runs might be so high as to make 
the parts cost the manufacturer 
more than the retail ceiling price. 
This is a conjecture of several 
servicemen who have had no luck 
at all in getting replacements on 
such parts. 

In the eyes of those whose busi- 
ness it is to see that our trucks 
and cars are kept running efficient- 
lv, the only solution to the parts 
situation under present conditions 
is for WPB to issue directives 
where these conditions exist, that 
will not only provide material but 
direct the part manufacturer to 
build so many parts for replace- 
ment regardless of what priorities 
their war business carries. 

This looks like the only sensible 
solution to a problem that, if not 
licked now, mav still imperil our 
whole war effort. There is no 
question but that if a few thousand 
of our trucks—even those not 
actively engaged in hauling war 
production material—should go on 
the deadline because they lacked 
a replacement part, our entire 
transportation system would suffer 
materially. 

7 * * 

;\WERYWHERE One goes these 

davs. talking with men who 
have to keep automotive equipment 
rolling, one runs into one uni- 
versal shortage—mechanics. A few 
months ago service managers were 
wailing about the shortage of 
skilled mechanics—now they are 
all erving for anyone that can do 
a lubrication iob or act as a me- 
chanic’s helper. 

Checking with Les Patterson, of 
Detroit ODT. and Ralvh Tagegett, 

(See BACKSHOP, Page 30, Col. 4) 
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‘Grass Roots’ Plan 
Mapped to Ease 
Labor Shortage 


Wage Incentive Idea 
Seen as Aid to Hold 
Service Manpower 


WASHINGTON.—In an ef- 
fort to ease a shortage of 
automobile and truck me- 
chanics that is steadily grow- 


ing more serious throughout 
the nation, the Automotive Mainte- 
nance Manpower committee, in 
conference with officials of Office 
of Defense Transportation, has 
designated a subcommittee to 
formulate a comprehensive pro- 
gram to meet the manpower needs 
of the industry, it was announced 
last week. 

Principal function of the na- 
tional subcommittee will be the 
drafting of a general plan of ac- 
tion for automotive maintenance 
groups in individual communi- 
ties. 

The subcommittee will also col- 
lect and distribute to the local 
groups information on successful 
cooperative recruiting, placement 
and training plans and will suggest 
methods by which various govern- 
mental and private agencies can 
fit into the national as well as the 
local programs. 

Local committees to be ap- 
pointed by the industry, under 
the program outlined at the 
meeting, will survey the automo- 
tive maintenance manpower sit- 
uation in individual communities 
and will report their findings to 
local selective service boards, 
and U. S. Employment Service 
centers. These committees will 
also develop plans for recruiting 
new workers and, after survey- 
ing training needs in local areas, 
will ask the assistance of train- 
ing agencies in devising pro- 
grams to meet current and 
anticipated shortages. 

Information on the stabilization 
programs of the War Manpower 
Commission, together with analy- 
ses of their effects on the industry 
locally also will be made available, 
and the committees will endeavor 
to impress present employes with 
the importance of remaining on 
their jobs in the interest of the 
war effort. 

Community surveys of the draft 
status of maintenance employes 
in order to present an accurate 
picture of the industry’s man- 
power situation in given locali- 
ties was urged by Lt. Col. B. F. 
Shumate, of the bureau of selec- 
tive service. Col. Shumate told 
the committee that the industry 
should not depend upon the de- 
ferment of its workers as a 
means of meeting the shortage 
of automotive mechanics, and 
pointed out the desirability of 
meeting manpower problems 

(Continued on Page 29, Col. 4) 


Million War Jobs Filled 


By USES in May 

WASHINGTON.—During May, 
the United States Employment 
Service of the War Manpower 
Commission filled 1,005,489 jobs 
in industry and agriculture, it 
was reported. This was a 11.2 
percent increase over the mark 
set in April and 28.6 percent 
over May, 1942. 

USES officials attribute the 
increase to several factors: (1) 
employers’ growing reliance on 
the United States Employment 
Service to fill their labor de- 
mands, (2) transfer of workers 
from less essential industries, 
and (3) normal seasonal and 
wartime rise. 


the 


aoa 
30,000.000 


{merica’s 


essential Motor 


Vehicles 


Jobbers and Maintenance Men who are Servicing 


Lack of Materials Bars 
Complete Refinish Jobs 


Now It’s Up to ODT 


To Prevent Crises 


At long last the Office of Defense Transportation is 
beginning to recognize the service problems of all auto- 
motive vehicle owners and all interested retail outlets 
of the automotive industry in the setting up of the 
regional maintenance committees in each of the 140 cities 
where they have regional OPA offices. 

Ever since Eastman and his crew at ODT took over 
supervision of automotive equipment in the hands of 
the user, the trade has had a feeling that the only 
branches of the industry that were being given any 
consideration were the over-road truckers and the bus 


operators. 


Even these felt that their problems were 


being glossed over to a great extent by Washington. 
Now in the setting up of the regional maintenance 
committees, consisting of operators of different classes— 
dealers, jobbers and tire specialists—ODT is in a position 
to get firsthand information about replacement parts and 
manpower conditions from every section of the country. 
The trade is well represented on these committees and 
under the regional committees, local committees are 
being set up consisting of local tradesmen representing 
the leading factors in each branch of maintenance. 
There will be no excuse for ODT, as the claimant 
agency for automotive repair parts material allotment, 
not anticipating crises in service and having a solution 
for them before they put trucks and cars on the deadline 
as the serious functional parts crisis started to do with 


trucks early this year. 


Let’s hope ODT takes our service needs to the material 
allotment division of WPB with more aggressiveness and 
satisfactory results than has been displayed in several 
of this agency’s campaigns to date. 


New, Rebuilt Engines Need 
Frequent Oil Changes 


DETROIT.— Premature failure 
of hard alloy bearings, especially 
connecting rod liners, have become 
prevalent in recent months, ac- 
cording to A. J. Van Wagner, 
engineer, Socony Vacuum Oil Co., 
and member of the Automotive 
Maintenance Advisory committee, 
ODT. 

While it is seen that some of 
these failures are due to poor 
fits, it is felt by those engineers 
who have been investigating the 
problem that lack of proper oil 
changes in the first 1,000 to 1,500 
miles of service may be the main 
contributing cause to the ma- 
jority of failures. 

With proper understanding of 
what happens in an engine in the 
first few thousand miles, it is felt 
that this type of failure may be 
greatly reduced. 

The hard alloy bearings such as 
copper lead, cadmium silver, cad- 
mium nickel, and high lead babbit 
are all subject to corrosion by acid 
attack, and failure of these bear- 
ings at low mileages is usually 
blamed on poor workmanship on 
the part of the manufacturer, the 
service shop, or the lubricating oil. 

Data gathered on premature fail- 
ures of hard alloy bearings shows 
that many of these bearings are 
ruined during the first 2,000 miles 
of operation. It is the general 
custom for operators to break in 
|a new engine with light lubricat- 


|}then proceed on a regular drain 
| schedule. 
When engines are new or re- 





built, normal break-in wear takes 
place that throws down metal 
dust of various kinds and quan- 
tities into the oil pan. Lubricat- 
ing oils are now made up using 
inhibitors for the protection of 
hard alloy bearings against cor- 
rosion but when these oils come 
in contact with large quantities 
of metal dust, the inhibitor is 
quickly used up and the dust has 
a curdling effect on the oi] much 
the same as the action of vinegar 
in fresh cream. 

In normal analysis of used oil 
during the break-in period, the 
laboratory method of showing the 
acid condition by the neutralization 
number was used. This neutraliza- 

(See ENGINES, Page 28, Col. 5) 


iNo Early Relief 


Seen On Acetates 


Only Synthetic, Lacquer 
Available Now Is in 
Jobber, Dealer Stocks 


DETROIT. — Dealers and 
automotive refinish shops are 
warned by refinish manufac 
turers not only to conserve 


stocks of lacquers and syn- 
thetic enamels they may have on 
hand, but to refrain from doing 
any complete repaint jobs, pos- 
sibly for the balance of this year. 
No lacquers or synthetics can be 
made for at least 90 days and pos 
sibly for a longer time, it is now 
known positively. 

When WPB Order M-827, 
which prevents the sale or use of 
the acetates used in the manu- 
facture of both synthetics and 
lacquers, went into effect June 
12, manufacturers hoped that the 
order would only control the use 
of a percentage of these acetates. 
It is now known, however, that 
the urgent military demands for 
acetic acid is for more than 
double the total national produc- 
tion capacity and that every bit 
of reserve stocks has been taken 
over by the military. 

With July requirements totaling 
over 12,000,000 pounds, and total 
manufacturing capacity at peak 
pegged at approximately 5,000,000 
pounds, it is easy for the trade ta 
understand that it will be some 
time before any acetates are avail- 
able for civilian use, even though 
government requirements should 
be lessened in future months. 

This means that the only stoc 
of either synthetic or lacquer avail- 
able for civilian use are now in 
the hands of jobbers, distributors 
or repaint shops. As far as now 
known, when these stocks are used 
up there will be no more for somé 
time, unless of course, something 
happens to permit the governmen 
“leasing some acetic acid to civil 
ian use. 

While additional acetic-acid 
manufacturing capacity could be 
obtained, industry experts claim 
that with this unprecedented 
demand being uncertain in dura- 
tion and with the low ceiling 
price set on this commodity 
under OPA, no manufacturer of 
the acid can take the chance of 
making the necessary expendi- 
ture for increasing capacity. 

In the meantime, dealers are 
warned not to do any all-ove 
finish jobs, regardless of the con- 

(Continued on Page 28, Col. 3) 


Phila. Mechanic Manpower 


Decreases 48 Percent 


PHILADELPHIA.—On the basis 
of a manpower survey conducted 
recently among its members, the 
Philadelphia Automobile Trade 
Assn. recommended last week that 
all government agencies curb 
further shifts of mechanics and 
parts men to other industries, and 
local draft boards be notified to 
defer mechanics whenever satis- 
factory evidence of _ individual 


ing oil for the first 1,000 miles and | essentiality is presented. 


The survey, which established 
among other things that half of 
the maintenance’ establishments 


reporting are now employing fiv 
or less_ skilled mechanics, and 
PATA’s recommendations 
submitted to the war transporta 
tion committee, the Pennsylvania 
Department of commerce and othe 
interested agencies and persons. 
Fifty-three out of 80 dealers— 
66.25 percent—who received ques 
tionnaires reported. The composité 
figures computed gave this picture 
of the situation: 
Total mechanics employed as 
of January, 1942—748; as of 
(See MECHANICS, Page 28, Col. 4) 
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And Meet Labor Problem, Too... 
Two Houston Dealers 


Set Service Records 


HOUSTON, Tex.—Two Oldsmo- 
bile dealerships here — Rountree 
Motor Co. and Public Motor Corp. 
—are setting their sights at doub- 
ling their customer labor sales 
volume this year, a performance, 
perhaps, which could well set the 
pace for all metropolitan dealers 
in the country. Both Rountree and 
Public saw their biggest labor 
months so far in 1943 during 
March. 


Rountree handled $10,320 of 
customer labor in that month. 
This figure was $2,579 higher than 
in February, the previous highest 
month in its history. January 
labor sales, $6,801, was the previ- 
ous highest month up to that time. 

Public Motor Corp. likewise has 
enjoyed an upward trend in serv- 
ice business. March customer la- 
bor sales were $10,021. In February, 
the labor sales were $9,597, and in 
January, customer labor sales to- 
taled $9,067. 


In this instance, too, each of 
these three months represented 
the highest customer labor sales 
volume in the firm’s history up 
to that time. 

Both dealerships report that 
their manpower problems are be- 
ing solved through the usual tried 
and true methods: advertising, 
personal solicitation, and applica- 
tion at the local U. S. Employment 
Service office. Rountree in addition 
employs a woman as a car spot- 


Solder Misuse 
Draws Warning 


From WPB 


WASHINGTON. —A warning 
against the illegal use of solder 
in the automotive repair industry 
was issued last week by the War 
Production Board. The board re- 
vealed that it has uncovered many 
cases in which solder has been 
used as body filler and for other 
purposes under the guise of radia- 
tor solder. 


Misuse of tin solder, which at 
this time is a critical material in 
the prosecution of the war, is a 
serious matter, the WPB pointed 
out. Individuals guilty of wilful 
diversion of tin stocks are obstruct- 
ing the war effort and any instance 
coming to the attention of WPB 
will be dealt with severely. 

Almost all radiator repair work 
is done with one-eighth inch solid 
wire, acid or resin core solder, and 
any suppliers receiving orders for 
solder in other forms are cautioned 
to exercise utmost care in scrutin- 
izing such orders to ascertain that 
the material is to be used for the 
purposes specified and for no other. 

If it becomes known that solder 
is to be used for any other pur- 
pose than that stated, proof of 
such illegal use should be com- 
municated to the Compliance divi- 
sion of WPB and in the interest of 
the war effort, shipment withheld. 


Krause Given 


New Buick Post 


FLINT.—Announcement has been 
made by W. F. Hufstader, Buick 
general sales manager, of the pro- 

motion of E. J. 
Krause, for the 
past several years 
service manager 
of the company’s 
Detroit zone and 
more recen tly 
tank service 
engineer at the 
factory, to the 
post of assistant 
director of serv- 
ice on war prod- 

E. J. Krause ucts and automo- 

tive. 

In his new capacity, Krause will 
assist C. W. Jacobs, director, in 
this General Motors division’s serv- 
ice program which covers a variety 
of war products as well as Buick 
cars in the hands of owners. 
Krause will specialize for the pres- 
ent on tank service and tank serv- 
ice training, Hufstader said. 


ter, courtesy driver and general 
handy-“man.” 


Both dealerships use sound 
principles and hard work in the 
matter of soliciting business, it is 
reported. Perpetual followup sys- 
tems are kept up to date. Both 
make consistent use of the direct 
mail method in which service 
advertising receives plenty of 
attention. 


On this score, there is one point 
worthy of mention—the service 
manager of Rountree Motor sends 
out personal notes in longhand to 
some of his customers. His expe- 
rience indicates that this is a most 
effective means of soliciting their 
business. 


The combined dealerships’ sales 
in March customer labor, totaling 
$20,341, represents 173 percent of 
the labor volume obtained in the 
same month last year. 


A NIGHT SESSION of the mechanics’ training school conducted by the John 


E. Morris Co. (Chevrolet), 
brings a large response, and a 
are said to be largely respons 


Dallas. 


Antifreeze Container 


Size Set by WPB 


WASHINGTON. — Uses of any 
new containers of less than five- 
gallon capacity for packaging any 
antifreeze other than glycol anti- 
freeze has been prohibited by the 
War Production Board to conserve 
glass and metal. 


The order (L-307) applies to 


Carefully prepared advertising, 
olicy of reimbursing men while in training, 
le for the success of the school. 


which 


antifreeze mixture that is designed 
for use, without further process- 
ing, to depress the freezing point 
of coolant water in internal com- 
bustion engines. This is the type 
of antifreeze usually purchased for 
civilian passenger automobiles. 
The order does not apply to con- 
tainers of less than five-gallon ca- 
pacity for antifreeze for the armed 
forces, Maritime Commission, or 
the War Shipping Adminsitration. 


26 Divisions 
Help Speed Victory 


HELPING the automotive industry 
supply America’s Armed Forces on 
land, sea and in the air with the mecha- 
nized units needed for victory is Auto- 
Lite’s one purpose. It’s the all-out job 
of every one of the men and women 
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Dealer’s Maxim: 


Well-Bought Is 
Half Sold 


JACKSONVILLE, Ill.—A volume 
business is being done here by 
Everett DeWitt, Oldsmobile dealer, 
in used cars. He is what may be 
called an exponent of the “volume 
school.” 


During the first four months of 
this year, DeWitt sold 457 used 
cars, it was reported. In April, he 
bought 110 cars, sold 149 on which 
4U0 trades were taken. 


Of the 149 used cars sold in 
April, however, it should perhaps 
be pointed out that 73 were sold 
at wholesale and 76 were delivered 
at retail. DeWitt, it is said, finds 
pd wholesale business quite profit- 
able. 

What is worthy of not is that 
this good selling job is being car- 
ried On in a town of less than 20,- 
000 population. He usually turns 
his stock about twice every 30 days. 

DeWitt personally handles all 
the used car buying, as well as 
the wholesale selling, and in ad- 
dition handles some of the retail 
sales. 


employed in Auto-Lite’s 26 great 
manufacturing divisions. Some of 
the items produced by the world’s 
largest independent manufacturer of 
automotive electrical equipment for 
fronts all over the world include: 


STARTING, LIGHTING AND IGNITION * SPARK PLUGS ¢ BATTERIES * RELAYS * SWITCHES AND GOVERNORS 
FIRING CONTROL APPARATUS + FUSES * ETCHED, EMBOSSED AND LITHOGRAPHED NAMEPLATES 


GENERATORS »° 


HORNS AND SIGNAL DEVICES °+ 


METAL STAMPINGS « 


INSTRUMENTS AND GAUGES 


PROJECTILES * REGULATORS « STEEL CARTRIDGE CASES * ALUMINUM AND ZINC DIE CASTINGS 


WIRE AND CABLE « 
PLASTIC PRODUCTS ° 


BOOSTERS » 


GUN FEED MECHANISMS * 
AUTOMATIC PILOTS ° 


TOLEDO, OHIO 


MESS KITS « 


ARMOR PLATE °* 


THE ELECTRIC AUTO-LITE COMPANY 


GUN FIRING SOLENOIDS « 
LEATHER GOODS =» 


DIRECTIONAL GYROS ° 


BLACKOUT LIGHTING 
FRACTIONAL HORSEPOWER MOTORS 
TRACER AND IGNITER SHELLS 
AUTO-GYRO COMPASSES 


SARNIA, 


¢ IRON CASTINGS 


GUN SIGHT CASES 


ONTARIO 
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Utah Dealer Emphasizes 
Used Parts Sales 


MURRAY, Utah.—Aggressive de- 
velopment of sales and service and 
used parts business is conserving 
vital parts for older cars, putting 
many old cars back in service and 
also is making substantial profits 
for J. J. Wilkinson, president of 
Zion Motors (DeSoto-Plymouth), 


THE MAN behind the gun in 
Zion Motors’ increased operations is 
J. J. Wilkinson, president of the 
ae dealership in Mur- 
ray, je 


who has done an unusual sales 
job during the past four years. 

Emphasis by Wilkinson on this 
service feature—which he formerly 
considered a “necessary evil”’—ne- 
cessitated a recently-completed ad- 
dition to his present building at a 
cost of $16,650 to house additional 
equipment. 

The “conversion” of Wilkin- 
son to proper realization of the 
role of service and parts—both 
from a profit and patriotic 
angle—dates from Jan. 1, 1942. 
Converting a one and one-half 
ton cab-over-engine truck in 
his used car department into 
a wrecker, he pictured the 


Lempco Names Longdon, 


Schwab Vice-Presidents 


BEDFORD, O.—At a three-day 
sales meeting held here for the 
sales force of Lempco Products, 
Ine., announcement was made of 
the promotion of J. S. Longdon, 
sales manager, and Frank J. 
Schwab, factory equipment man- 
ager, to the posts of vice-presi- 
dents. 

Longdon has been with the 
Lempco organization 10 years as 
sales representative, territory sales 
manager, and assistant sales man- 
ager. Schwab has been associated 
with Lempco 15 years, in various 
executive positions. 


FOR FILLING DEEP 
DENTS — REDUCES 
COSTS—CUTS TIME 


wrecker on a post card and 
sent 2000 cards to all owners 
in his area. This wrecker has 
averaged a gross income of 
$200 a month, it is said, and he 
now has a smaller one in ser- 
vice also. 


A shop inventory disclosed that 
he had the special tools required 
and, otherwise well equipped for 
service, he put in a Bear frame 
straightener, wheel alignment 
machine and wheel balancer. 


His next consideration was that 
“people need parts and besides, 
parts are going to be hard to get 
—so why not tear down the junk- 
ers we have and open up a used 
parts department?” Answering his 
own question by action, Wilkin- 
son set up a used parts department 
which now grosses an average of 
$50 a day, it is reported. 


As a result of the two wreckers, 
he buys a lot of wrecks which he 
tears down and keeps his used 
parts department well stocked. 

In 1941, Zion Motors sold 130 

new cars and 275 used cars, yet 
his profit in 1942—with only 5 
new car sales and 30 used car 
sales—was slightly greater than 
it was in 1941. In 1941 he had 
four mechanics, but now he 
works 14 men—including body 
workers—in his shop. 

He has obtained the priorities 
and purchased $5,200 of additional 
equipment. When his plant is fully 
completed Zion Motors can give 
service duplicated only in Denver 
and San Francisco, according to 
Wilkinson. 


“I am looking ahead to the 
day when I can sell new cars 
again—but Pll never again neg- 
lect service. For the duration I 
am proud that I am able to 
keep cars rolling and furnish- 
ing vital private transportation. 
By conserving parts for older 
cars we are putting back into 
service, and keeping them 
there, many other’ vehicles 
which otherwise would rust 
away in sheds and lots,” Wil- 
kinson declared. 

“Meanwhile, the used parts de- 
partment is making me a real 
profit, as much as I ever made 
before by just selling cars. So I 
figure now that when we get back 
into the new and used car busi- 
ness, we will make just twice as 
much as before because the ser- 
vice department will pay all the 
overhead.” 


“Dealers Tell Me,” by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 


MEETS WAR TIME NEEDS OF BODY 


REBUILDING AND FENDER 
Thousands of body and fender 


SHOPS 


shops are turning to 


Duro Metallic Plastic Body Solder for filling deep dents. 
It adheres to bare metal without a flux and requires no 


heart of any kind. 
e 


Apply Duro with flat tool or putty knife. 


Dries to a metallic hardness when exposed to air. 
Can be filed, tooled and sanded down to a feather edge. 
One pound goes as far as ten pounds of ordinary solder. 


Order from your jobber today—if he 
cannot supply you write manufacturer 


Complete descriptive literature sent on request 


DURO METALLIC PLASTIC BODY SOLDER 


Manufactured by 
WOODHILL CHEMICAL CO., 1390 E. 33rd St., Cleveland, Ohio 


Building Up Service . . 


+4, 


SERVICE SECTION 
Engines 


(Continued from Page 26) 
tion number indicates that acid is 
present but as all acids are not 
corrosive to hard bearings, this 
method was discarded as being of 
little value. Engineers now use @ 


‘small section of the bearing metal 


' 
! 


| 
a4 | 


EXTERIOR VIEW of the Zion Motors (DeSoto-Plymouth) dealership in 
Murray, Utah, which through aggressive development of sales and service, 


has built up a substantial profit in 


the past few years. Shown are the 


company’s two wreckers, which are credited with a heavy gross monthly. 


a ef 


LS 


HERE IS THE addition made necessary by increased service volume at 


Zion Motors (DeSoto-Plymouth) 
completed, is 90 by 50 feet with 


Murray, 
an 18 by 25-foot wing for a paint shop. 


Utah. The new building, just 


Lack of Materials Bars 
Complete Refinish Jobs 


(Continued from Page 26) 


ditions surrounding the need, and | 
to do only those spot refinish jobs | 
that are necessary to protect the 
metal from rust and corrosion until 
some further development points 
the way to future procedure. 

At a meeting held in Washing- 
ton early this month, representa- 
tives of the finish manufacturers 
met to pool their knowledge to see 
if there was any way out for them 
to continue to serve their cus- 
tomers. Every substitute material 
was canvassed, so as to be able to 
produce some finish to serve the 
needs of those who are not work- 
ing on direct government business, 
but every available avenue to the 
production of a substitute material 
was found to be closed either by a 
government limitation order or by 
the lack of spray equipment to 
handle the “ersatz” product. 


Even the old-time varnish- 
finish avenue of escape from 
total shutdown of supply was 
closed by two different factors. 
First, linseed oil which is used 
in the manufacture of varnish 
finishes, has been limited to 50 
Percent of the average amount 
used by the manufacturer in the 
years, 1940 and 1941. As automo- 
tive finish manufacturers have 
not used any quantity of linseed 
oil for years, this order limits 
them to such a small amount as 
to be legligible insofar as mak- 
ing a substitute product is con- 
cerned. 

And even if they could make a 
varnish finish that would do until 
lacquers and synthetics are again 
available, so few shops have guns 
that could use the substitute prod- 
uct that it would not help out 
sufficiently to make a dent in the 
market demand. 

So the best advice that can be 
offered the trade at this time is to 
rigidly conserve what finish mater- 
ial each dealer has and not waste 

a drop through carelessness, neg- 
lutely essential. Keep all lacquer 
thinner cans tightly closed at all 
times, since this material is very 
volatile and evaporates quickly 
when exposed to air. Keep all cans 
of thinner, lacquer and synthetic 
closed tight. Do not use thinner to 
clean guns—or if it must be used, 
instruct the painter to spray into 
a can and immediately put the used 
material into a container that can 
be closed. 

Stocks are very low in the 
hands of jobbers and distribu- 
tors, so don’t blame them if they 
limit your purchases of this 


material to an absolute minimum 
of the amount you need for each 
job, as long as they have any 
material for sale. Explain the 
situation to your customers so 
that they will not feel that they 
are being discriminated against 
when you turn down their re- 
quests for a repaint job. 

The need for the acetic acid by 
the military is urgent for the suc- 
cessful prosecution of the war, and 
the finish manufacturers who have 
been hit hardest realize that under 
the circumstances they as well as 
the trade must forget their needs 
for the moment. This shortage in 
refinish material is not due to any 
temporary shortage in material or 
any lack of allocating enough ma- 
terial to any one manufacturer. 
All manufacturers of finish are in 
the same boat and all are shut off 
from building any for civilian use 
until this emergency is over. 


Mechanies 


(Continued from Page 26) 

June, 1942—527; as of June, 
1943—385. Total dealers report- 
ing a decrease in manpower— 
50; those reporting increase— 
three. There were $72 fewer 
mechanics in 50 shops, a loss 
of 53 percent—and nine more 
mechanics in the three shops 
reporting an increase, a gain 
of 19.5 percent. 

Broken down further, the survey 
found that: in January, 1942, 15 
shops employed 20 or more mech- 
anics; in June, 1943, three shops 
employed 20 or more mechanics; | 
in January, 1942, eight shops em- 
ployed five or less mechanics, and 
in June, 1943, 25 shops employed! 
five or less. Of these last 25, two' 
shops employ one mechanic, nine | 
employ two, four employ three, six 
employ four and four employ five. 

In revealing its findings, PATA 
emphasized that some corrective 
action must be taken if essential : 
transportation here is to be main- 
tained. 


The association said, “Deal- 
ers generally point out that 
their key men are doubly essen- 
tial: to properly diagnose neces- 
sary maintenance work, and to 
train apprentices being em- 
ployed to build up depleted | 
forces.” 
An interesting point brought out 

in the survey was that in the gen- 
eral turnover, 293 mechanics went 
into war industry and 141 into the 
armed forces. 


itself and immerse it in the used 
oil at 250° temperature and hold 
it there for 24 hours. This method 
is more indicative of field opera- 
tion in indicating ‘corrosion. , 

It has been found that at least 
three oil changes are needed at 
intervals of 500 miles, which will 
retard any acid corrosion and 
rid the engine of the metal dust 
thrown down during the break- 
in period. The operator can then 
start on his regular drain sched- 
ules with assurance that ‘the 
hard alloy bearings will be pro- 


tected. 

The hard alloy bearings are be- 
coming more widely used in heavy 
duty equipment due to their greater 
load carrying ability. They ‘will 
give fine performance if properly 
handled, and it is suggested that 
the matter of proper break-in be 
discussed with each operator, 
stressing the importance of_ the 
three 500-mile changes with new 
or rebuilt engines. 


DFC Increases 
Ford Contract 


WASHINGTON. — Jesse Jones, 
secretary of commerce, last week 
announced that Defense Plant 
Corp., RFC subsidiary, has author- 
ized an increase in its contract 
with Ford Motor Co. to provide 
additional facilities for a plant in 
Michigan at a cost of approxi- 
mately $3,300,000, resulting in an 
over-all commitment of approxi- 
mately $82,600,000. 

Ford Motor Co. will operate these 
facilities, title remaining in De- 
fense Plant Corp. 


Ohio Plate Plans 


YOUNGSTOWN, O.—George F. Wag- 
ner, auditor of the state bureau of 
motor vehicles, said that Ohio would 
issue a single non-metallic license 
plate for automobiles in 1944, instead 
of the windshield stickers now in use. 


“WE ARE CURIOUS” 


is a questionnaire placed in 
Roosevelt rooms. Responses en- 
able us to improve our service. 


FD Wika Re Reosevelf 
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ROOMS WITH BATH FROM $4.50 


25% Reduction on Room 
Rates to Members of the - 
Armed Forces. 
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MADISON AVE, AT 45th ST., 
NEW YORK 


BERNAM G. HINES, Managing Director 
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SERVICE TO READERS 


New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


1943 Packaging Catalog 


Reflects Year of War 

The 1943 packaging catalog fur- 
nishes a review of a year and a 
half of packaging goods for war, 
and under war time conditions. 
Based on information gathered in 
packaging plants and on the fight- 
ing fronts, the new volume features 
illustrations of the many ingenious 
packages developed to pack muni- 
tions, soldiers’ and sailors’ rations, 
ordnance, and civilian supplies. 

The many substitute containers 
and packaging materials, especially 
developed to meet wartime short- 
ages, are also illustrated and an- 
alyzed in thoroughgoing detail. It 
is published by Packaging Catalog 
Corp., New York. 


* * & 


New Con-Rod Grinding 
And Boring Machine 


A machine for precision recon- 
ditioning of car, truck, and trac- 
tor con-rod forgings, up to 5” in 
diameter, is announced by 
Charles R. Crowder, manager of 
the automotive division of Van 
Norman Machine Tool Co., 
Springfield, Mass. 

This machine, designated as 
the No. 222, will also bore semi- 
finished babbitt rods to size, and 
will likewise quickly bore ac- 
curate wrist-pin holes in exact 
alignment with the rod, accord- 
ing to the company. 

* + & 


PLASTIC 
METALLIC 


7 oe 2 eee halk 


Mele celeYl Tied] a ere 


DURO plastic solder can be handled 
in the same way as regular body 
solder and adhers to the bare metal 
without the use of a flux, according to 
Woodhill Chemical Co., Cleveland, 
manufacturers. It contains no ra- 
tioned products. 

+ + * 


Bench Bins Aid Work, 


Make Selection Easy 


A new line of assembly bins, 
designed for use directly on the 
bench, is now being manufac- 
tured by Gordon L. Hall Co., Old 
Lyme, Conn. 

These Binrack standard bench 
bins lend themselves, according 
to the company, to any arrange- 
ment and can be used wherever 
stacking is not essential. The 
product is being offered in sev- 
eral different sizes. 


Non-Rubber, Waterproof 
Sealing Tape 


A waterproof, pressure-sensitive 
cloth tape, which is manufac- 
tured without the use of rubber 
by Mystik Tape division of Chi- 
cago Show Printing Co., is said 
to be finding uses in war pro- 
duction in a wide variety of ap- 
plications. It is non-toxic and 
therefore available for sealing 
packages of medicine, bloom 
plasma, foods of all sort, surgical 
dressings and similar products. 
NN, ————— 
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A fees \ Make the Mayfair your stop for 
ae" meal.—you'll push on towards 
< Victory with renewed vigor * *# 


os 
a vors Mayfair St. Louts 


Over 50% of all rooms $3.50 or less single 


pep-restoring sleep and a satisfying 
\ 


THIS FOUR-COLOR curb service 
display stand is designed to attract 
customer attention. Together with a 
counter display, it is offered without 
extra charge in WHIZ Motor Rythm 
deal No. 4341 by BR. M. Hollingshead 
Corp., Camden, . 
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Brake Tester Designed 
To Ease Shop Problems 


The Bennett-Feragen truck, 
trailer and bus brake tester, ac- 
cording to Safety Equipment Co., 
South Bend, has been developed 
as an answer to a serious mainte- 
nance and safety problem. 

By accurately measuring brake 
force, this machine permits de- 
termining actual stopping dis- 
tance, reveals necessary mechani- 
cal adjustments, shows braking 
power of loaded vehicle, mea- 
sures brake torque, eliminates 
road tests, equalizes brakes, sets 
up standards for correct stop- 
ping, indicates and prevents tire 
wear, the company states. 

* * * 


Use of Glycerine in Car 
Polishes Described 


That glycerine enters exten- 
sively into the formulation of 
automobile cleaners and polishes 
is well known. However, the very 
extensive use of this fluid be- 
comes quite apparent in the 
article on the manufacture of 
such products written by Dr. C. 
T. Small in Chemical Industries 
magazine, in which more than a 
dozen glycerine - containing 
formulas are included. 

One, a typical cleaner-polisher 
composition, contains: kerosene, 
9 percent; light mineral oil, 5 
percent; water-soluble gum, .25 
percent; glycerine, 4 percent; de- 
natured alcohol, 5 percent; diato- 
maceous earth, 13 percent; water, 


63.75 percent. 
x * 


OWI Reference Manual 
Of Federal Agencies 


The summer edition of the | 


United States government man- 


ual, a 707-page reference book on | 


the creation and organization, 


functions and activities of fed- | 


eral departments and agencies, is 
now available, the division of 
public inquiries, OWI, has an- 
nounced. 

The edition contains changes 
through May 15. Statements on 
all branches of the government, 
a list of principal officials, a 
separate section on the emer- 


gency war agencies, and an ap- | 
pendix on agencies abolished, | 
transferred, or consolidated since | 


1988 are included. 





Check Chart to Help 
Air Compressor Users 


With air compressors practically 
irreplaceable in civilian use be- 
cause of the war, DeVilbiss Co., 
Toledo, has published a novel com- 
pressor check chart to help users 
prolong the life and maintain the 
efficiency of whatever equipment 
they may now own. 

On one side is a list of nine 
important checks on equipment to 
be made daily, weekly or monthly. 
On the reverse side, each checking 
operation is described in detail 
and illustrated. 


New Battery Handbook 
Is Well Illustrated 


The Assn. of American Battery 
Manufacturers has released a 3$9- 
page service manual. It is simply 
written, profusely illustrated, and 
is intended as a handbook for 
battery manufacturers, service 
men, salesmen, and consumers. 

The price of the manual, in lots 
of 25 or less, is 25 cents per copy 
postpaid. 


Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 


PT ea 


‘Grass Roots’ Plan Mapped 
‘To Ease Mechanic Shortage 


(Continued from Page 26) 


through the employment of men | Present at the meeting were A. D. 
| Over 38 years and of men who | Anderson, Anderson Motor Co.; J. 
| have been rejected by the Army |F. Page, Packard Motor Car Co.; 
| for physical reasons. | Waverly G. King, Richmond Mo- 
| Committee members urged the tors, Inc.; R. E. Anderson, National 
| development of a model wage in-| Automobile Dealers’ Assn., and 
|centive plan for the two-fold pur-| Fred Roberts, National Standard 
| pose of easing the manpower prob-| Parts Assn. Otto S. Beyer, direc- 
jlem and of bringing earnings in|tor of the division of transport 
| line with those of other industries.| personnel, ODT, presided at the 
It was agreed that part of the/| meeting. 
pee ma - the current personnel es 
shortage lies in the hiring of more rr 
women and in the training of new Training of New 
recruits. Increasing numbers of ° 
women are being employed in Workers Aided 
maintenance jobs and their work, 
ol oe most part, is highly satis- B MEWA 
actory, some itte 
resent’. committee members) isCaGO.—Motor and Equip- 
The importance of the industry |™ent Wholesalers Assn. has issued 
in maintaining essential trans- | # four-page catalog insert listing 
portation was pointed out by |™#nual instruction data available 
Joseph B. Eastman, director of | ftom manufacturers. 
ODT, who urged the committee It’s purpose is to assist customers 
to use every possible means to | °f Wholesalers to get the listed ma- 
keep automotive maintenance at | ‘terials for use in training “new” 
a high level. He emphasized that |@™Ployes. The association states 
the current shortage of equip- |there has been a stepped-up de- 
ment makes proper maintenance | ™2nd for this type of material due 
especially necessary at this time | ‘t° frequent changes in wholesaler- 
since available public transpor- | CUStomer personnel. 
tation facilities are far from |.. TH€ manual instruction data is 
ample to handle the nation’s un- |!isted on the insert under the fol- 
precedented traffic load without | !owing general headings: Appear- 


the help of the private automo- |2nce Service; Body, Fender and 
oa p P mo~ | Hood Service; Brake Service; 


Members of the subcommittee | Chassis Service; Major Motor Serv- 
appointed at the meeting are A. C.|ice;_Tire Service; Vision Service; 


Butler, ef the Automotive Council | Mufflers and Tail Pipes; Motor 
for War Production; Ray Cham-| Tune Up and Electrical Service; 


berlain, National Automobile Deal- |General Information, and Cooling 
ers Assn.; V. E. Doonan, Ford Mo-| #24_Heating Systems. 

tor Co.; Joseph Little, General Mo-|, MEWA states that the manual 
tors Truck & Coach Co.; Jack instruction data insert is provided 
Wiggins, National Standards Parts |i" response to a definitely demon- 
Assn., and James L. Reardon, | strated need and that it will enable 
American Automobile Assn. wholesalers to provide an impor- 

Other members of the committee | tant service to their customers. 
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SERVICE MEN KNOW THAT 


~ "SHOCK ABSORBERS 


are mighty important in ex- 


tending the life of Tires. MONROE 


They absorb the tre- 


mendous rebound of the REFILL KIT 


load, which pounds the @ This Kit contains 
life out of Tires. two gallons of fluid 

Efficient Shock Absorb- for refilling all makes 
ers eliminate practically of Shock Absorbers, 
and all necessary 
tools, instructions, 
etc., etc.— it’s much 
Shock Absorbers should wanted, and will pay 


be inspected every 5000 you good profits. 
miles and refilled —if 
worn they should be 
replaced with New 


all uneven tire wear,such 
as,cupping and creasing. 


Weise tar 





88 


AUTOMOTIVE NEWS 


Automotive Washington 


Auto Industry’s War Saga Needs Gifted Author; 
‘Smoke Out’ a Challenge to Dealers 


By William Ullman 
Washington Correspondent 

IT IS TO BE hoped that when 
this war is over, and there no 
longer is need for secrecy, some 

uniquely gifted 

author will put 

between covers 

the whole story 

of the automo- 

tive  industry’s 

contribution to 

the final victory. 

This is a story 

which should be 

told, for the ac- 

complishments of 

the industry dur- 

Uliman ing the past two 

years are nothing 

short of miraculous. The public 

eventually should be told not only 

what was done but how it was 
done as well. 

The details of this story will be 
more fascinating than fiction, end- 
lessly thrilling, and will provide a 
guidepost for the future. Taken 
all in all, the automotive industry’s 
contribution to the war effort will 
mark the high point in more than 
40 years of public service. 

* * * 


Public’s Passivity 


Trite, But True 

OF VERY special significance is 
the fact that all of this is being 
accepted by the public today very 
much as a matter of course. That 
is true for two reasons. First, a 
lack of understanding of the vast 
and incredibly complex technical 
problems involved in the transition 
of the industry from a peace to 
a war basis. And, second, a con- 
viction on the part of many ap- 
preciative members of the public 
that there is literally nothing that 
this industry cannot accomplish. 

Thus, at the proper time, the 

whole story of the automotive in- 
dustry and the war should be set 
down for the education of those 
who accept the industry as a 
matter of course—for one reason 
or another—and for the infor- 
mation of those who come after 
and who will be able to profit by 
the lessons learned, and taught, 
by the highly skilled technicians 
of that industry which has 
shouldered the largest single load 
in the march to victory. 

And while on this subject of the 
industry’s vision, genius, and infi- 
nite adaptability, let no one under- 
estimate its capacity to meet the 
problems and the new demands of 
the postwar years. is 


Certain to Take 


Postwar Lead 

THIS INDUSTRY is_ concen- 
trating every thought, every re- 
source, every machine, every lab- 
oratory and every proving ground 
upon production for war. But it 
would be fallacious in the extreme 
to believe that the man of the auto- 
motive industry will not be to the 
forefront of the _ transportation 

progress of the future. 

The industry today quite prop- 
erly is completely preoccupied 
with the great task in hand, But 

the record of the past four 
decades is the surest possible 
evidence that when the time 
comes America will be able to 
turn to the automotive industry 
and find there every means of 
meeting all problems of highway 
transport, whether of goods or 
ngers. 

The automotive industry, which 
re-made the face of America from 
1900 to the present, and which led 
the way to national prosperity 
through all of those years, can be 
counted upon with the utmost con- 
fidence to assume leadership in the 
march forward in the difficult 
months of adjustment which will 
come with final defeat of the Axis. 

That is implicit not only in the 
past record of the automotive in- 
dustry but in its present incalcula- 
bly immense achievements in war 
production. 


‘Smoke Out’ 


A Challenge 

AS REPORTED in the July 5 
issue of AvuToMoTIvE News, some} 
dealers have started campaigns toj 
“smoke out” idle used cars so that 


* * 


they may be placed in the hands 
of workers who really need them. 

This is a campaign which is 
deserving of widespread applica- 
tion. It is known that there are 
many hundreds of thousands of 
cars which are virtually out of 
use entirely. They represent mil- 
lions of miles of useful trans- 

portation. Dealers who can get 
them back on the road, serving 
the nation, will be accomplishing 
a real wartime service. 

In Washington, as an example, 
there are thousands of cars which 
have been “retired” by their own- 
ers for the duration. We were in- 
formed by an employe of a large 
local hotel last week that in the 
garage attached to the establish- 
ment no less than 300 cars are in 
dead storage. And this is just one 
garage in one city. 

The “smoke out” campaign 
has everything to recommend it 
and should be undertaken on a 
broad scale. No one knows 
exactly how many cars it would 
make available. Automotive News 
mentioned 500,000. Observers here 
believe that to be a conservative 
estimate. But even if just half 
a million vehicles could be pried 
loose it would be an immense 
help to all concerned. 

Here is a challenge to coopera- 
tive action on the part of local 
dealer groups. Without doubt it 
would bring strong press support 
everywhere, as it already has done 
in San Francisco. Indeed, it is not 
going too far to say that news- 
papers generally would warmly 
welcome an opportunity to give 
editorial backing to so constructive 


an enterprise. 
* + 


Knudsen Head and... 


Above Them All 

LIEUT. GEN. William S. Knud- 
sen, who gave up the post of presi- 
dent of General Motors Corp. to 
help his adopted country in time 
of war, hasn’t been in the spotlight 
much lately. In fact, only rarely 
does one see his name in the 
public prints. But take it from 
responsible Capital officials, “Bill” 
Knudsen is doing a grand job, an 
essential job, and is working early 

and late on it. 

Only Knudsen himself ever 
will know how many production 
knots he has untied; how many 
rough spots he has smoothed 
over; how much this top-ranking 
expediter of them all has really 
expedited the whole huge war 
production plant of the United 
States. And because the General 
is the most modest of men, one 
can only guess. 

But here in Washington, in those 
quarters where they know pretty 
much about the inside of these 
things, Knudsen’s work wins that 
kind of quiet, fervent praise that 
really means something. And that’s 
pleasant to report out of a town 
murky with the acrid smoke of 
bitter personal controversies. 


Govt. Car Misuse 


To Be Stopped 

THE WHOLE question of use— 
or rather misuse—of government- 
owned automobiles by officials here 
is coming to a head. It develops 
that Uncle Sam is leasing the huge 
privately-owned Capitol Garage 

and the news behind the news is 
that a strict contro] of car use is 
to be set up. 

It is a matter of common 
knowledge that misuse of federal 
government automobiles by many 
officials has been flagrant in the 
past. Heretofore, however, the 
practice of using cars for 
not in the line of official duty 
has been winked at. But now, 
with shortages of gas, rubber, 
and cars themselves, Congres- 
sional and Budget Bureau ire 
has reached a point no longer to 
be denied. 

It is understood that under the 
plan now contemplated, many hun- 
dreds of officials cars will be 
stored at the Capitol Garage in 
downtown Washington and authen- 
ticated written requisitions will be 
required before the cars are to be 
released for specific jobs. 


What do you want to buy, sell or 
trade? See Dealer Want Ads, inside 
back cover this issue. 
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HOLDING CAPTURED points in 
the forthcoming invasion probably 
will depend largely on the intricate 
inside this anti-aircraft 
being made by Ford. By 
director, firing accuracy of 
batteries of guns is insured, 

it is said. 


AA Gun Director 
Nearing Output 


Goal at Ford 


DEARBORN.—Ford Motor Co. 
soon will reach production sched- 
ules set by the Army for anti- 
aircraft gun directors designed to 
be used in holding invasion points, 
it was announced last week. 

The director may be used not 
only against enemy aircraft, but 
against ground batteries. It will 
direct gun fire to any point located 
by a sight, it was said. 

There are more than 12,000 parts 
to the director being built by 
Ford, according to the announce- 
ment. In October, 1941, the govern- 
ment commissioned the company 
to build these mechanisms in 
quantity. 

Working in close cooperation 
with the Army and the company 
which originated the director, Ford 
engineers have made several sug- 
gestions for improvements in de- 
sign, and have instituted a number 
of speedier and more efficient pro- 
duction methods, some of which 
have been adapted by the original 
manufacturers, it is reported. 


Output 
(Continued from Page 1) 


ment and labor were responsible 
for May’s lag. 

“We are on the verge of one of 
the greatest trials in our national 
history,” Nelson said in his re- 
port. “We cannot afford to relax 
our efforts for an instant. On the 
contrary, we must prepare our- 
selves to meet calmly and steadily 
the greatest strains to which we 
may ever be subjected.” 

Despite the fact that ship de- 
liveries from merchant yards 
reached the record total of 1,800,000 
deadweight tons, WPB said there 
was a decline of 4 percent in the 
volume of work actually put in 
place in the yards. 

Nelson disclosed that during the 
rest of the year, it would be neces- 
sary to draw upon accumulated 
supplies of steel, copper and alu- 
minum to meet production sched- 
ules, since the output of these 
materials would be insufficient to 
meet the goals. 

“Increases in munitions produc- 
tion during the rest of the year 
must continue at the average rate 
achieved so far in 1943 to meet 
the year’s requirements,” Nelson 
said. 

“A slackening of the pace such 
as occurred in May is, therefore, 
a@ very serious matter, since it 
places upon the remaining 
months of the year additional 
strains in a period when produc- 
tion difficulties will multiply be- 
cause the industrial machine is 
operating so close to capactiy.” 

A bright spot in the report was 

a record in tanker production, with 
delivery of vessels not scheduled 
for completion until June. Output | 
ef minor types of merchant ships | 
was advanced also by delivery of | 
four large ore carriers, sending the | 
tonnage for this category beyond 
100,000 tons for the first time. 


1943 


Backshop 


By 
Jack Weed 


(Continued from Page 26) 


of the Cleveland ODT, as to how 
their committees on maintenance 
were beginning to function, both 
said the first thing that was dis- 
cussed was ways and means to 
get more manpower. 

In both of these offices, the main 
committee has appointed their sub- 
committees and should be holding 
meetings soon. Once these mainte- 
nance committees start to func- 
tion, ODT as the claimant agency 
for all automotive, should have a 
true and accurate national picture 
of maintenance conditions as they 
are nationally, in all branches of 
the industry. 


When this happens, dealer prob-, 


lems and the fate of passenger 
cars and trucks owned by the three 
million independent operators, 
should get equal consideration 
with the over-road trucks and 
buses. Up to now, many have felt 
that ODT was interested only in 
the for-hire haulers. 
* « * 

LEMITE division of Stewart- 

Warner tells the car and truck 
dealers of America in an adver- 
tisement in this issue that they 
are “passing the ammunition” in 
the fight that only the dealers’ 
service stations can win. This fight 
—to keep our automotive vehicles 
running—can only be fought with 
a grease gun, while the lube hoist 
or pit is the gun emplacement. 
Here and only here can the basic 
campaign for success in the battle 
be fought—for the fight is for the 
preservation of the operating func- 
tional parts of our essential ve- 
hicles. 

In spite of all other precautions 
that may be taken—if automotive 
vehicles are not lubricated prop- 
erly—and if every spot that should 
have a lubrication fitting is equip- 
ped with one—all other mainte- 
nance procedures will take a beat- 
ing. Clean lubricant of the proper 
type and consistency will do more 
to conserve wearing parts than 
any other program that could be 
inaugurated. Grease and oil comes 
first. 

Alemite tells the dealer body 
that their national advertising 
campaign works for the dealer, 
whether he handles Alemite lubri- 
cants or not, by telling the auto- 
motive-vehicle-owning public to 
take his vehicle to his dealer for 
a lubrication regularly. 

The least the dealer and his 
service force can do to show their 
appreciation of this unselfish cam- 
paign—and to uphold their end of 
the war effort—is to ask every 
customer that. comes into their 
shop if he doesn’t want his car or 
truck lubricated first. 

* * * 


Unfortunately, all too many 
dealer service “greeters” think of 
the big money services first—and 
sometimes continually through the 
order-writing stage—and forget 
that the biggest service they can 
perform for their customers is to 
make certain the vehicle is lubri- 
cated properly. 

It pays—not only in customer 
reaction—but in service station 
profits. It wasn’t but a couple of 
years ago when lubrication repre- 
sented over 25 percent of his serv- 
ice shop profits. It can today, too. 

x e x 


E last National Standard 

Parts Assn. News has a very 
timely story entitled “Obso- 
lescence just can’t be ignored,” 
which points out that even though 
we are in a war, parts stocks in 
dealer bins do go obsolete unless 
they are checked often and the 
slow movers moved out. 

This story points out that now, 
while many odd cars are being run 
more miles and harder, is the time 
to make certain that these 
“sleepers” are put in the hands of 
owners who need them. When 
peace comes it may be too late, 
since thousands of our old cars 
now in service will take the short 
road to the junk pile and there 
will be no need for the parts. 

Dealers might well take an in- 
ventory of their slow-moving stock 
and notify their jobbers of the 
parts that have been gathering 
dust in their bins for years. Job- 
bers are getting calls for such 
parts regularly, and no doubt could 
move many of them at a nice 


profit to the dealer and themselves. 
*. * * 


HE last issue of the MEMA 

Bulletin also brings up an im- 
portant subject that should be 
given considerable airing, and that 
is the tendency of some service 
stations, dealers and jobbers to tell 
factory representatives that they 
are going to “blacklist” those 
manufacturers who are not able to 
furnish them with consumer goods 
during these times. 

This is decidedly unfair to most 
manufacturers. Especially is it un- 
fair to the manufacturers who can- 
not get sufficient material to make 
the replacement parts of their 
type for which there is a sale 
today, and to those manufacturers 
like the engine bearing people 
who are so loaded with triple A 
Army and Navy business—not of 
their own choice, perhaps—that 
they just haven’t got the manu- 
facturing capacity to turn out any 
more than they are making. 

Most of these firms don’t relish 
making enemies of those who used 
to be their former good customers. 
They know tnat ill will, bred under 
today’s condtions, may last for 
years and cost them untold dollars 
to eradicate when the lights. go 
on again. But we have a war to 
win and they and their special 
facilities are caught in the nut 
cracker—many of them are trying 
desperately to do as much for their 
customers as they can. But when 
the armed forces say we want 
your entire plant capacity, there 
just isn’t any more. 

s. * # 


If the armed forces are wrong 
in the quantities they are order- 
ing, the manufacturer can’t do 
anything about it. And when peace 
comes and the dealers and service 
men find that thousands of the 
parts they are trying so bitterly 
to get, are dumped on the market 
by Army or Navy, these dealers 
shouldn’t blame the manufacturers 
who made them. 

The fault—if there is one—lies 
in the fact that we are fighting the 
biggest mobile war the world has 
even seen and fighting it on a 
myriad of fronts. Even Hitler, with 
all of his years of planning, hasn’t 
been able to develop supply men 
who can accurately gauge this 
automotive supply problem on the 
fighting fronts. Here is a case 
where it is much better to hi&ve 
too much than too little, when the 
big guns start to bark and the 
a roll forward in mass forma- 
ions. 


Farm Truck Care 


is Emphasized 


SOUTH BEND. — Studebaker’s 
new 48-page book, “Care and Main- 
tenance of the Farm Truck . in 
Wartime,” is being offered free to 
the nation’s farmers and farm 
truckers, Written in a_straight- 
forward style, and well illustrated, 
it is a comprehensive diagnosis of 
troubles that occur in a truck— 
any make truck. 

The book frankly tells the farmer 
that the best way to keep his truck 
in sound operating condition is to 
take it regularly to a competent 
and well equipped dealer’s shop 
if time and distance permit. It 
further cautions the farmer against 
undertaking any intricate repairs 
unless he has the necessary tools 
and a fair measure of skill. 

Since it is devoted exclusively to 
farm trucks, and since the Food 
for Victory campaign is related 
so intimately to truck transpor- 
tation, this book is exceedingly 
opportune, the company declared. 
Studebaker is publicizing the book 
nationally. 


Obituaries— 


Corp. John J. Jacobs 
BUFFALO.—Corp. John J. Jacobs, 
32, owner of Jacobs Nash Sales & 
Service here, died in Orlando, Fla. 
from septicemia after a few days’ ill- 
ness. He was inducted into the Army 
Air Forces in March, | 1942. 


Walter L. Ellis 
ZANESVILLE, O.—Walter L. Ellis, 
68, manager of Ellis Motor Sales Ca,, 
is dead of injuries suffered in an 
automobile crash. He had been identi- 
fied with the automobile business in 


this district for many years. 





AUTOM 


Dealers tell me 


(Continued from Page 3) 


that OPA can accomplish better 
results than does the present 
gasoline rationing program. 


* * * 


Pitting Class 
Against Class 


7 suggested plan will save 

gasoline, save more rubber, 
take care of occupational mileage, 
administrate with less expense and 
less irritation, and gain more pub- 
lic acceptance. Identifying auto- 
mobile drivers as A, B, and C is 
developing class _ consciousness, 
something that most Americans 
desire to avoid, and it is not con- 
sistent with our fundamental 
philosophy of life, first expressed 
when the nation was born. The 
preamble of our Constitution states 
that all men were born free and 
equal. 


“The classifying of automobile 
users has not worked out as the 


FOB 
Factory 


(Continued from Page 2) 
gears, which have hitherto been 
finished by grinding. 


As an example of the saving 
in time which is possible by 
shaving, certain gears which re- 
quire one to three hours to grind 
can be shaved in six minutes. 
The shaving usually is done on 
“green” gears, which are then 
heat treated and quenched. This 
calls for special quenching fix- 
tures to hold distortion to a 
minimum in the quench. How- 
ever, steel up to 35-40 Rockwell 
C hardness has been handled 
readily by gear shavers, accord- 
ing to engineers. 

Old-line aircraft engine builders 
are a little skeptical of going all 
out for gear shaving, but nonethe- 
less they are recognizing its merits 
and are gradually approving its 
adoption on certain types of gears. 

* * # 


Motors, Axles 
Critical Points 


REPORTS ARE heard of an 
impending program for manufac- 
ture of heavy-duty military trucks 
on an enormous scale. Materials 
and facilities are being lined up to 
build 6, 8 and 10-tonner 6x6’s in 
large lots, with practically all truck 
manufacturers, large and small, 
participating in the program. Even 
some of the combat tank plants, 
which have met with restricted 
schedules, may be drawn into the 
truck picture. 

The program springs from an 
apparent strategy change de- 
veloped by the Army as a result 
of tests with large heavy-duty 
trucks. 


Critical points in the manufac- 
turing program will be motors, 
transmissions and axles, _ since 
there are only a relatively few 
plants equipped to supply units of 
sufficient size for large trucks. 
Some standardization doubtless will 
be worked out on motors. 

* * * 


Disclosing Facts 


On Transports 


ANYONE WHO has not read a 
copy of the Report on American 
Air Transport prepared by the 
OWI should immediately procure 
himself a copy, since it is one of 
the most informative and illumin- 
ating booklets to appear on air- 
craft and their wartime operation. 
Many facts hitherto undisclosed 
are reported, such as details of 
large new transports now abuild- 
ing, capacities and ranges of cargo 
carriers now flying the transport 
routes of the world, etc. 


The OWI observes significantly 
that present transport planes are 
not ideally adapted to carry 
heavy freight long distances. 
Flights technically possible are 
often, as a matter of actual per- 
formance, still out of the ques- 
tion because of want of naviga- 
tion facilities along the way or 
lack of adequate airports and re- 
pair shops, as well as refueling 
depots. On long-range flights, 
for example, the weight of a 
plane’s fuel may well surpass 
the entire weight of its engines. 


original proponents expected. It 
was hoped that by identifying 
drivers A, B and C, the program 
would be better policed, and 
complaints would develop by 
those using A cards when they 
felt that their neighbors were 
not entitled to B and C cards. 
A great many drivers, wanting to 
be more than loyal, made no 
claim other than for A cards, 
and when a neighbor came out 
with a B or C card, instead of 
complaining they immediately at- 
tempted to get a B or C card 
and proceeded to make showings 
entitling them to a higher classi- 
fication. 
* * 


Doesn’t Show 


On Inspections 


“TN other words, the citizens of 

this country are not by nature 
detectives or snoopers on their 
neighbors. They are, rather, com- 
petitive. They compliment citizens’ 
and neighbors’ good fortune and 
then go out and try to go them 
one better. Furthermore, the tire 
inspection program is not thorough 
enough to do any real constructive 
good and is the source of a share 
of the public’s losing confidence in 
the whole program. 


“The drivers who abuse rubber 
are the ‘rabbit starters,’ or the 
ones who go around curves on 
two wheels; the ones who make 
quick stops at traffic lights; or 
the drivers who exceed the speed 
limit. Such abuse of the tires 
does not show up in the inspec- 
tion and can only be corrected 
by a more stringent enforcement 
of the speed laws. 


More Power 


To Local Boards 


“YT PROPOSE as a method of ra- 

tioning gasoline that no sepa- 
rate designations be given to 
coupon books; that windshields 
need not be labeled by classes; that 
the government decide on an initial 
allotment of gasoline for all regis- 
tered cars. That can be four gal- 
lons a week, as it is in this section, 
or a gallon and a half, as it is in 
the Eastern Seaboard. This allot- 
ment, of course, should be decided 
by the government. Then the local 
boards, with the proper directives, 
should issue additional mileage 
upon proper showings of automo- 
bile owners, based upon occupa- 
tional driving. These local boards, 
with the public competitive influ- 
ence eliminated, would go farther 
in actually seeing that the neces- 
sary occupational mileage was 
taken care of, and at the same 
time, because they were closer to 
the situation and had greater re- 
sponsibility, would issue less total 
gasoline. 

“J am certain that OPA must 
eventually gravitate down to giv- 
ing more and more power to the 
local boards. People will ration 
themselves in a locality more 
stringently and like it, rather 
than under the long arm of @ 
State Capitol or Washington at- 
tempting to regiment them. I am 
sure that this recommendation 
on gasoline rationing, from the 
standpoint of the government 
and the public, represents the 
philosophy of the American way 
of life better than does the pres- 
ent type of administration.” 


Olds Workers Get 
$7,500 in Bonds 


LANSING. — All records for 
awards won in Oldsmobile employee 
suggestion plan were broken dur- 
ing June when war bonds with a 
maturity value of approximately 
$7,500 were presented to workmen 
for suggestions that improved the 
quality and quantity of war mater- 
ials produced by the division, it 
was announced last week. 


S. E. Skinner, general manager 
pointed out that more than one- 
third of the amount of bonds 
awarded to company employees in 
the entire year of 1942 were given 
to winners during the past month. 
More than $20,000 in bonds were 
presented during last year, he said. 


Pete Wemhoff’s Fourth Dimension 
offers news of advertising. 
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Reaching more than 12,000 automotive establishments from Maine to California, an es 
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WANT AUD DEPT 


POSITION WANTED 


PARTS AND ACCESSORY MANUFAC- 
TURERS—Former factory sales man- 
ager desires to represent a parts or 
accessory manufacturer in the Detroit 
area on a commission or salary and 
commission basis. Have 20 yrs. of wide 
and valuable contacts with personnel in 
all departments of automobile, truck 
and aircraft plants. Immediate and 
post-war line solicited. Training, ex- 
perience and references above average. 
Your replies will be in confidence. K. 
M. Schaefer, R.F.D. No. 2, Birmingham, 
Mich. 


OPERATOR—Successful experience large 
dealership. Wants conneetion in South 
or Southwest. Invites investigation 20 
year record. Age 46. Not less than 
$7,500 yearly potential considered. Avail- 
able Sept. ist. Write Box 440, c/o 
Automotive News, Detroit. 


HELP WANTED 


SS 

SERVICE MANAGER to take charge of 
Service Department in Automobile Deal- 
ership in Corpus Christi, Texas. Ideal 
city and climate in which to live. $250 
salary plus commission on labor sales. 
Applicant must have experience as 
Service Manager. State details with 
references. Transportation allowance to 
right man. Box 451, c/o Autemotive 
News, Detroit. 


AUTOMOBILE PAINTBR METAL MAN, 
$250 month guaranteed, lots of work. 
Will pay transportation for right man. 
Airmafl letter stating qualifications, 
recommendations. FORD DBALER, 2641 
E. Anaheim, Long Beach, California. 


AUTO METAL BUMPERS 
REAL OPPORTUNITY 

A permanent job with postwar op- 
portunity open in our well-equipped, 
cle ventilated shop. $70 
wealy or better. orking five 
hts a week. Employe relation- 
= congenial. Centrally located 


cellent bus and streetcar service 
Availability of generous hospitali- 
zation and insurance plan. Govern- 
ment rated defense operation. One 
of the country’s strongest organi- 
zations. 


Apply to Henry T. ers 
CHRYSLER DETROIT co. 
FACTORY BRANCH 
5925 Woodward Ave., Detroit 


NEW CARS WANTED 


WILL BUY any number new Ford cars 
and trucks—all models. 
STEEL CITY MOTORS, INC., 
Forbes St., Pittsburgh, Penna. 
flower 8844), Ford Dealer. 


NEED 25 NEW STUDEBAKERS. Cham- 
pion Tudors or Fordors. Will pay good 
prices. Motors Finance Co., 70 8. 
Cameron S8t., Harrisburg, Pa. 


SELL YOUR NEW or Used Cars to 
Indiana’s biggest wholesalers. Advise 
fully as to prices, makes and models. 
DOWNTOWN NASH SALES, INC., 1018 
N. Meridian, Indianapolis, Indiana. 


OHIO DODGE-PLYMOUTH direct factory 
dealer wants new Dodge & Plymouth 
cars and used cars also. Send list, body 
type and prices. Will also trade new 
Dodge trucks for Dodge passenger cars. 
Write Box 438, c/o Automotive News, 
Detroit. 


VIRGINIA DEALER WANTS any num- 
ber of Packard and Studebaker cars. 
Also late model used cars. Virginia 
Motor & Sales Corp., Norfolk, Va. 
Phone 23203. 


Want to buy 300 new passen- 
ger cars in Ford, General 
Motors, or Chrysler Lines. In 
answering ad, state price, 
loaded, f o. b. cars, giving 
description of automobiles. 


PIPKIN-MANSKE 
MOTORS, INC. 


BROWNSVILLE, TEXAS 


J. T. PIPKIN 


Day Telephone 888 
Night Telephone 305 


NEW CARS FOR SALE 


HAVE 39 NEW HUDSONS in stock in- 
cluding Coupes, Coaches, Station Wagons 
and Sedans. Deluxe, Super and Com- 
modore models. If interested, write or 
wire DOWNTOWN NASH SALES, INC., 
1018 N. Meridian, Indianapolis, Ind.— 
Another Bogda store. 
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AUTOMOTIVE N 3229 CASS AVE., DETROIT 


. . 100 PASSENGER TRAILER BUS—Avail- 
fe ervice able immediately. New Wayne All Steel 
‘ Adult Trailer Body 33 feet long installed 

on new Fruehauf A-236 Semi-Trailer 


© 
h Chassis. BADGER BODY MFG. CO., 
epresentatives Phone Jackson 4306, 2719 Cuming St., 
‘ Omaha, Nebr. 
Here is an unusual oppor- 


tunity for several qualified TRUCES POR SALE 


men to act as traveling || any MAKE OR BODY TYPE in 1% to 
service representatives for a 5 ton Good Used '32 to '42 Trucks. We 
. ° ship to dealers all over the country. 
prominent automobile manu- Write or call Mr. Swiney, STerling 6711 
facturer or HIland 3400. SHEARER CHEVRO- 
° LET, 7244 Manchester, ST. LOUIS, MO. 

This position offers an ex- 


cellent salary, liberal travel- TRUCKS WANTED 


i ces i 
ng allowances, and paid WANTED—ONE 1940, 1941 or 1942 Chev- 


vacations. rolet Truck with wrecker, Holmes pre- 
- . fered. Box 454 c/o Automotive News, 
Please give full outline of Detroit. 


previous experience and 
present employment, and en- 
close recent snapshot with 
motors. Must be capable of handling 


application letter. doors 12 Ft. square. Columbia Motor 
a: le» ard 
Present employees of the Boston (Allaton). hee ee ee 
company are aware of this 
aa WANTED, MOTOR STAND for Ford V-8 
. Motors. Wise Motor Co., Hazlehurst, 


Address Box 456, c/o Auto- Mississippi. 


motive News, Detroit. WANTED: One complete automotive radi- 
ator testing and repair outfit. CITIZENS 
MOTOR O©O., Williamson, West Virginia. 


USED CARS FOR SALE = a 


REGULAR STOCK 125 clean late cars 
including Cadillacs, Olds, Buicks from all sizes car, truck; Sioux 
1939-1941's. Fifty new arrivals weekly} $¢at grinder set for passenger cars; 
from New York Branch. Desire weekly x Norman valve face grinder Model 
buyers west of Chicago. Hertzfeld-Olds- ;,, Sioux face grinder Model 663. 
mobile Wholesalers, 1137 Sylvania Ave., LEADER CHEVROLET, W. Springfield, 
Toledo, Ohio. CASH ONLY. Mass. 


150 TO 200 USED CARS—’37 to ’42. Al SECTIONAL TIRE VULCANIZER, one 
Makes ALWAYS carried in ae Ss large tube repair plate with gas operated 
can supply what you want Pronto! Ship- steam boiler, large stock of new Timken 
ments made every day to dealers all cones and cups at liberal discount. Box 
over the country. Call or write Mr. 442, c/o Automotive News, Detroit. 
Swiney, STerling 6711 or HIland 3400, 

SHEARER CHEVROLET, 7244 Man- 
chester, ST. LOUIS, MO. 


EASTERN DEALER wants to sell Mid- 
Western Dealer good used cars. Motors 
Finance Co., 70 S. Cameron St., Har- 
risburg, Pa. 
Every Tuesday -Rain or Shine 
CALLING ALL DEALERS. When you 


visit the East, we cordially invite you CAIRO, ILLINOIS 


to call and see us. We have been Qa 

many years one of the largest WHOLE- 

SALERS in the UNITED STATES. --For Dealers Only-- 
ether you buy or not, we will gladly 

tell you where to go and what to avoid. Come Buy !--Come Sell! 

ADKINS-NASH, Inc., 1244 North Broad 


St., Philadelphia, Pa. BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


WE HAVE SS 


7— 1939 Fords PARTS WANTED 


9 — 1938 Fords WANTED: AUXILIARY SEATS and at- 
tachments new or used 1941 Chrysler 


Crown I rial Se P: s s 
il— ser Fords Seems Papen) Sees Foemman Sete. 
an 


1 — 1936 Ford ee 


T FOR SALE COMPLETE 1942 Dodge Cus- 
udors and Fordors tom 4-Door Sedan Body, except wind- 


shield. Box 437, c/o Automotive News, 


also Detroit. 
2— 1941 Plymouth WE STOCK (or can get ) ANY AUTOMO- 
TIVE PART or supplies you need. Make 


Fordors. us prove it. Call or write, Vic. Koenig, 


STerling 6813 or HIland 3400, SHEARER 
All Ready to Go—All Clean CHEVROLET, 7244 Manchester, St. 
uis, Mo. 


LASKY MOTORS WE HAVE EXCESS PARTS inventory 


covering Chrysier-Plymouth models 1934- 


90 39. List will be furnished upon request. 
Montrose Ave. Write Box 439, c/o Automotive News, 


BROOKLYN, N. Y. aa! 


WILL TRADE 


USED CARS WANTED WILL TRADE 45 new 1942 Dodge trucks 
LL for new 1942 Dodge and Plymouth pas- 
WILL BUY—late model clean choice used senger cars. Box No. 445, c/o Auto- 

cars, pickups and trucks. Have own motive News, Detroit. 

transports. We own and operate 10 Used 

Car markets in Utah, Idaho and Colo- 

rado. Phone Mr. Austin at Graceland TIRES WANTED 

6230, Chicago or Airmail lists and prices} = SEES 


to Jesse M. Chase, 814 Diversey Park- I 5 
way, Chicago, or Box 1552, Pocatello, WILL BUY PASSENGER TIRES Cross 


Idaho. Stream OPA approved. Sale. Write D. 
M. MacMillan, Aiken, S. C 


LONG ESTABLISHED Ford and Lincoln ELLAN 
Dealer, located in suburbs of New York MISC 20USs 
City, desires to make direct connection 
with Dealer located in defense area for| MIDGET RACE CAR complete except for 
handling used cars on brokerage basis. motor. Suitable for an offy motor. Box 
Box 455, c/o Automotive News, Detroit. 444, c/o Automotive News, Detroit. 


Address all Box Ne. replies in care of Automotive News, 5328 Case Ave., Detroit 














These Bake “hifteen-Footers” 
KEEP AN EYE ON THE SKY 
DY Day and DY Aro 






If the gun is to fire accurately it must be built accurately! . . . That’s why quality workmanship and 





precision manufacture are a first consideration at Chevrolet. ...For this organization is building large 
quantities of anti-aircraft guns, capable of firing with great accuracy over six miles into the sky, and 


usable for other operations as well—just as it is building huge quantities of Pratt & Whitney aircraft 


engines, armor-piercing shells, military trucks and many other products for our armed forces. . . . Day 
after day, night after night, ak . i : oc ee 
CHEVROLET vvisies ov sade 
- ; 4 onl WC eee ae 
Chevrolet 1S eeigannane out aT 2 STAMPS * 
GENERAL MOT ee en 
VOLUME FOR VICTORY aw MF e D a eo i i) oa ae 





